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ELECTRICAL MEN CONVENE 


—__. 


DISCUSS CHANGES AS TO CODE 





Western Association of Inspectors 
Holds Its Fourth Annual Meeting 
in Chicago Board Rooms 





The Western Association of Elec- 
trical Inspectors held the first session 
of its fourth annual meeting in the Chi- 
cago board rooms Tuesday, with a 
large number in attendance from all 
over the country. Several were present 
from British Columbia and Canada. 

President E. R. Townsend in his ad- 
dress said the work of the association 
had been of great benefit and an inter- 
change of ideas had been productive of 
good. Electricity, he said, has become 
one of the commercial factors of the 
age. He said further: 

Protection of Life and Property 

This association has become known as the 
leading factor in the prevention of loss of life 
or property through the prohibition of the dan- 
gerous installation of electrical wiring. It is 
slowly but surely overcoming public opposition, 
and the all important question before us is the 
education of the public to a realization of the 
dangers of poor and improperly installed elec- 
trical equipment. The main issue is to create in 
the public mind the need for action which will 
lead to state legislation on the subject. 

There is no reason why the state should not 
recognize the evil and put into its laws a 
statute prohibiting the installation of dangerous 
wiring or the indiscriminate intermingling of 
high potential wires with telephone wires or 
others with which they were apt to come into 
contact and thus carry death and destruction 
to the innocent bystander. The law has taken 
control of the adulteration of food products 
which are not more harmful to the public than is 
poor wiring. 

This association can do a great deal of good 
by cooperating with the state fire marshals and 
calling their attention to the defects they meet 
in their inspections. 

Report of the Secretary 

The report of the secretary-treasurer, 
William S. Boyd, showed a membership 
this year of 183 against 160 as of last 
year. He urged the attendance of the 
members from the small towns as they 
are called upon to meet conditions that 
are not met with in the larger cities. 
It gives them experience that is of 
great value. 

The application of a large number of 
new members was received and the res- 
ignation of William T. Bennalack of 
Detroit from active membership was 
accepted and his name was placed on 
the associate list of members. 

An invitation received from the elec- 
trical contractors of Chicago for the 
members to dine with them at the Bis- 
mark cafe Wednesday evening was ac- 
cepted. 

The report of the National code com- 
mittee was taken up and the recom- 
mendations discussed. The three main 
questions were the “Size of Mains and 
Fuse Protection for A. C. Motors,” 

Construction and Installation of Rheo- 
Stats,” and “Grounding for Interior 
, iring,” which were taken up and free- 
y discussed, and some of the suggested 
changes in the code were referred back 
to the committee for further changes. 

€ members made a tour of the city 
park system in automobiles after lunch 
Tuesday. 

Uniformity in Rulings 

f The report of the committee on uni- 
ormity in rulings was read by Chair- 
man W. S. Boyd. It recommended that 
in order to get a more complete and 
Perfect idea of the work of the associa- 

(CONTINUED ON PAGE 19) 








The Western Branch Aitna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E, GaLtacGuer, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. Gapspgen, Gen. Agent, Marine Dept. 








As a Continental Agent you are 
selling the most secure Fire Insur- 
ance obtainable. Its net surplus 
($8,881,992.26) exclusively pro- 
tecting American policyholders 
is larger than that of any other 
company. 




















The Continental Fire Insurance Company 


Continental Building 
46 Cedar Street, New York 


Western Department 


280 La Salle St., Chicago, Ill. 














D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B. KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453.74 


PHOENIX 3 


THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘< se CINCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 








LOTT ELECTED PRESIDENT 
INTERESTING PAPERS GIVEN 


Annual Meeting of the Board of Cas- 
ualty & Surety Underwriters 
Largest Ever Held 


President—E. 8S. Lott, United States 
Casual 


Vice-: resident—w. B. Joyce, National 
Surety. 


Secretary—W. F. Moore, New Amster- 


dam Casualty. 
surer—Eugene H. Winslow, Metro- 
politan Casualty. 
Executive Committee—Geo. F. Seward, 


Pidelity & Casualty; Thos. A. Whelan, Fi- 
delity & Deposit; H. G. B. Alexander, 
Continental Casualty; F. B. Allen, Hart- 
ford Steam Boiler; F. H. Kingsbury, Penn- 
sylvania Casualty. 

New York, Oct. 20.—(Special)—The 
fifth annual meeting of the Board of 
Casualty & Surety Underwriters con 
vened at the Hotel Astor this morning 
with the largest attendance of its his- 
tory, thirty of the thirty-seven compa- 
nies being represented. The papers 
read were interesting, the subjects dis 
cussed and the action taken important. 
The address of President Dunham of 
the Travelers was timely and well re- 
ceived. The report of the executive 
committee was presented at the morn- 
ing session and discussed in the after- 
noon. The recommendations were the 
main feature of the meeting. 

Touched by Masters’ Letter 

The first paper read was that of 
Commissioner Barry of Michigan. He 
has the habit of saying things that get 
at the heart of the subject, and he 
maintained his reputation today. The 
main paper of the morning in form of 
a letter was that of Captain Masters of 
the London Guarantee. It was intro- 
duced by a happy little speech from 
George F. Seward of the Fidelity & 
Casualty. The letter was reminiscent 
in character and its allusions to those 
whom Captain Masters has known so 
long were so happy and so appreciative 
that they touched everyone present. It 
was a letter long to be remembered by 
all who heard it. On motion of John 
T. Stone a telegram of appreciation was 
ordered sent Captain Masters. 

George F. Seward presented resolu- 
tions in memory of the late C. P. EI- 
lerbe of St. Louis, which were adopted 
by a rising vote. 

The first paper in the afternoon was 
that of Commissioner Thomas E. Drake 
of Washington. 

Report of Executive Committee 

This was followed by the discussion 
of the report of the executive commit- 
tee. The report was long and exhaust- 
ive, but the main points were summed 
up in five resolutions. The first one 
approved of this work of the executive 
committee and provided for an appro- 
priation for the needs of the coming 
year. The committee asked for $500 
and quite a lengthy discussion took 
place, in which the work of the com- 
mittee was highly complimented. The 
appropriation was fixed at $1,000. 

he next resolution had to do with 
the removal of cases from state to fed- 
eral courts. It called for the prepara- 
tion of a brief. It was amended and as 
adopted provided that the brief be pre- 
pared so as to include the present stat- 
utory provisions on the subject of re 
moval to be reported to the next an- 

(CONTINUED ON PAGE 17) 
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PRESIDENT BLAND’S VIEWS 


COMMENT ON SURETY RESERVE 





Shows Methods Employed by United 
States Fidelity & Guaranty to 
Protect Policyholders 





President Bland of the United States 
Fidelity & Guaranty in writing to THE 
WESTERN UNDERWRITER on surety re- 
serves says: 

To the Editor—I have read with 
much interest your article of Oct. 1, 
entitled “Surety Claim Reserves,” be- 
ing specially impresed with the state- 
ment that it is the opinion of certain 
very good students of the surety busi- 
ness that at this time no scientific 
method of computing sttch reserves is 
to be expected. It necessarily follows 
that until such scientific method is de- 
veloped, the only reliable plan is to set 
aside such an aggregate reserve as will 
reasonably cover all reported unad- 
justed claims at the time the particular 
statement is made up. The method 
pursued by our company in the absence 
of what you have referred to as a 
scientific method is as accurate and re- 
liable as experience and intimate knowl- 
edge of the surety business and good 
judgment can produce. 

Classification of Claims 

Briefly speaking, the claims can be 
classified under three heads: 

1. Cases where without question no 
reserve should be set aside. 

2. Cases where without question a 
full reserve should be set aside. 

3. Cases not included in the first 
two classes. 

Under the first classification would 
be included those numerous claims 
where the principal on the bond is of 
unquestioned financial responsibility; 
where the company is fully secured by 
collateral deposits or otherwise, where 
the actions in suits are to determine 
the riehts of the narties merely, etc. 

Under the second classification would 
be included all cases where from the 
very nature of the claim the surety will 
either certainly be called upon to re- 
spond, or where there is any question 
as to the adjustment of the claim with- 
out loss. 

Under the third classification are in- 
cluded cases where the company is par- 
tially secured and in these cases the 
reserve is made in accordance with the 
character and amount of such security, 
varving according to the circumstances 
of each case. 

Comment on Third Class 

The amount to be set aside in any 
particular case under the third classi- 
fication is determined upon the facts 
presented by the claimant in submit- 
ting his claim. Frequently no direct 
claim is made, but the communication 
is merely a notice of a possible claim. 
By way of illustration it frequently 
happens that notice of a possible claim 
is given three or four weeks prior to 
the actual development of any fact 
which would cive rise to a real claim. 
It logically follows that no reserve 
would be set aside on the day the no- 
tice was received, although a reserve 
might be required after the claimant 
had had an opportunity to examine his 
books and establish what the real facts 
were. Certainly the surety company is 
not responsible for the lack of definite- 
ness of the claim as it is first presented. 
The legal questions involved in the par- 
ticular case; the percentage of losses 
sustained covering a period of ten years 
or more in the particular class of claim 
filed—also determine the amount to be 
set aside. 

Wot Result.of Guess Work 

It goes without saying that the lia- 
bility to be placed upon the business 
methods of any enterprise is dependent 
upon the ability, fidelity and the good 
judgment of the individuals who are 
responsible for its practical manage- 
ment. As to our company we have had 

(CONTINUED ON PAGE 18) 





New Interests to Control 

New York, Oct. 21—(Special)—A 
meeting of the directors of the German 
Union of Baltimore will be held in this 
city Thursday, and it is understood that a 
sufficient number of them will resign to 
give the new interests control of the 
company. 

R. D. Tweeddale of New York is 
slated for the position of vice-president 
and also to be chairman of the com- 
pany’s finance committee. 





To Increase Its Funds 

New York, Oct. 21—(Special)—A 
special survey of the condition of the 
Philadelphia Casualty 
ducted by Actuary S. H. Wolfe for the 
West Virginia department. Imme- 
diately after the financial condition of 
the company is made known by this 
examination, the management will ar- 
range for an increase of the company’s 
capital to $500,000 and a surplus of at 
least $300,000 will be created. 





Three More Companies Join 
New York, Oct. 21—(Special)—The 
German Commercial Accident. Peoples 
Suretv and Metropolitan Surety have 
applied for membership in the Board 
of Casualty & Surety Underwriters. 





Progress of Kansas Company 

The Central Life of Ft. Scott, Kan.. 
which has only been operating for a 
short time, 
heen confined to the states of Kansas 
and Oklahoma, has written about $4.- 
900.000 of business so far, one-fourth 
of which has been written in the last 
three months. The company is mak- 
ine arrangements to enter Nebraska. 


Missouri and Texas about the first of 
the year. 





Union Central Pays Agar Claim 

The Union Central Life has paid 
$2,000 to the estate of Henry Agar, re- 
norted to have heen drowned at Prince- 
ton in the Wahash river two years ago. 
Agar was found to have been deenlv 
involved and many companies. with 
$26.000 claims against them in all, con- 
tested them for lack of proofs of death. 
The companies have all been beaten in 
the lower court and all but two have 
taken appeals. 





MISCELLANEOUS NOTES 


.President J. D. Browne of the Connecticut 
Fire is visiting the western department. 

The Massachusetts commissioner has ruled 
that the fire insurance antirebate law enacted 
at the last session prohibits agents or brokers 
from collecting the commission on their own 
a Violation is punishable by a fine of 


T. Houard Wright, for some years assistant 
secretary of the Insurance Company of North 
America. has been promoted to the secretaryship. 
sneceeding the late Granville E. Fryer. Henry 

Farnum, heretofore marine secretary, be- 
comes assistant secretary. 

The English court of appeals has found that 
the fire which swept the business portion of 
Kingston on Jan. 14 of last year, the day of 
the great earthquake, was not caused by the 
eerthquake, but preceded it. The insurance 
companies will, therefore, have to pay several 
million dollars to Kingston policyholders. 


The city of Muskegon Heights now has an 
electric fire alarm system in operation. There 
are 12 alarm boxes, the alarm being sounded 
in the engine room of the Alaska Refrigerator 
Company, when the large factory whistle will 
e blown, a code of signals being arranged to 
give the location of the fire. The fire depart- 
ment consists of a chief and 18 men. The 
hose houses are located at the corner of Teffer- 
son and Barney streets, corner of Sixth and 
McKinney streets, and at the city hall. 





WANTED _ 
BY LARGE FIRE INSURANCE COMPANY 


SUPERINTENDENT 
OF AGENCIES 


To take charge of underwriting. Must 
have wide experience. Answers confi- 
dential. 


Address L-30,,Western Underwriter. 














UNDERWRITER. October 22, 1908. 
, alti tae eas 
The Western Reserve Gomme 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 


JANUARY, 1908 


CAGH ASSETS. ...0..sc00c0000 eevdes cece coccvece $470,530.35 
EN OS yy: Ere rer rr rrr rt err rrr rer ree 157,275.36 
SURPLUS TO POLICYHOLDERS.............. 313,254.99 











is being con- |. 


The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $751,012.56 
M. DonnELLy, Pres. F. D. Prentice, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & CO. 


159 LaSalle Street, Chicago. Cook County Agents 











and whose business has |: 


Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $1}5,408,617-31 
Western Department, Erie, Pa. Establishedin 1864 
~ J. F. Downie, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. Northwestern Departmert: 
3. M. CAMP, General Agent 205 La Salle Street ~ CAGO 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, WILLIAM S. WARREN, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


ABBEES occ cccces coccccccccccccs cooce ++» $2,146,618.12 
Liabilities, except Capital ......++..+-+00+++- 1,440,931.94 
Policyholders’ Surplus ......----..-+++ 705,686.18 
F. M. GUND, Manager Western Department 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 

















OHIO FARMERS INSURANCE COMPANY 
ew LEROY, OHIO 
Fire, Lightning aod Tornado Indemnity 


STATEMENT JANUARY 1, 1908 
Reserve for Reinsurance............ +++ $1,482,742.53 


secerve oo ees nee peseowrenenecenny a = 

eserve for Contingencies........---- a4 (00. 

Net Cash Surplus......sseeseescceeeette® 600,476.85 
So eer rer $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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October 22, 1908. 
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October 22, 1908. 


THE WESTERN 


UNDERWRITER. 








AMERICAN’S FIELD CHANGES 





New Arrangement Affects Minnesota, 
Michigan and Nebraska—Price and 
Freeman Become Adjusters 





Cc. A. Merritt of Minneapolis, who 
has resigned as special agent of the 
Connecticut Fire in Minnesota and the 
Dakotas, has been appointed Minnesota 
state agent of the American of New- 
ark. H. W. Freeman, the present state 
agent, will continue with the company 
as adjuster for Minnesota and part ot 
Wisconsin. 

George A. Minskey of Sioux City, 
Iowa, who has Nebraska and part of 
Minnesota, is to be transferred to 
Michigan to be state agent for the 
lower peninsula, except Detroit, with 
headquarters at Lansing. J. W. Price, 
the present Michigan state agent, will 
take charge of Detroit, and also do ad- 
justing for the company in Michigan 
and northern Indiana. 

Nebreska will not be treated as an in- 
dependent field at present, but will be 
added to State Agent E. R. Perfect’s 
territory, he now covering Missouri. 





CHANGE IN COLLISION RIDER 





Companies Writing Automobiles Ad- 
vance Rate and Make Assured 
Stand More of Each Loss 





The leading companies writing auto- 
mobile floaters have made some very 
important changes in the riders which 
they attach to policies to cover colli- 
sion damages, and have also increased 
the rates slightly. f 

The new collision form is called the 
“deductible average” rider and the pro- 
visions call for a deduction of 7% per- 
cent of the latest list price of the ma- 
chine as published in “Motor,” an au- 
tomobile trade paper, from any claim 
for damages to the machine before the 
company becomes liable for any dam- 
ages due to collision. The new form 
calls for an increase in the rate of % 
percent. The former rates were 2 per- 
cent, without the collision damage 
clause, and an additional 1 percent for 
the collision damage clause, which now 
becomes 1% percent, thus making the 
combined rate 3% percent. The new 
form is as follows: 

In consideration of an additional rate of — 
percent, this policy is extended to cover damage 
to the automobile herein insured caused by col- 
lision with any other vehicle or with any 
animal, tree, en fence, wall, building, or any 
obstacle placed as a barrier, provided that such 
damage occurs while the car is on a_ regular 
roadway, either public or private, or in entering 
or leaving a building adjacent to such roadway, 


or during any accidental divergence from such 
roadway. 


But nothing in this clause shall be held as 
making this company liable for damage caused 
by striking any portion of the roadbed, or by 
Striking street or steam railway rails or ties, 
nor for loss or damage by upset unless the 
upset be caused by such a collision as is insured 
against hereunder. 

‘he insurance under this collision clause is 
subject to the printed conditions of the policy 
to which it is attached and also to the follow- 
ing additional conditions: This company shall 
not be liable under this clause for any loss or 
damage unless such loss or damage exceeds $— 
and said amount of $— shall be deducted from 
the amount of claim — in case of total loss, 


2 accident to be adjusted as a separate 
im. 


Warranted by the assured that the automobile 
€rein insured shall not be operated in any race 

or speed test or by any person under eighteen 
years of age, 

The amount deductable under the 7% 
percent rule shall in no case be less 
than $50 nor more than $200, except in 
the case of a four-cylinder Ford run- 
about, which has been penalized an ad- 
ditional $25, owing to its having a pow- 
erful engine on a light chassis, which 
Sives it great speed and makes it more 
subject to greater damage in case of 
accident. 

The ‘assured may, upon payment of 
an additional % percent premium, have 
the clause: “and said amount of Bicsas 
shall be deducted from the amount of 
claim except in case of total loss,” 
omitted and the rider then becomes a 

nondeductible” one and the clause then 
reads as follows: “This company shall 
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MANAGER SECRETARY 


WESTERN,DEPARTMENT 
; 171 LA SALLE 8T., CHICACO 


Of London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company 


54 Pine Street, New York Sansome é Sacramento Sts., San Francisco 
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PACIFIC COAST DEPARTMENT 


C. A. Henry é Co, General Agents 
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not be liable under this clause for any 
loss or damage unless such loss or 
damage exceeds $...... , each accident 
to be adjusted as a separate claim.” 

This action of the companies is due 
to the large number of claims for sums 
which were ostensibly padded so as to 
bring the loss over the minimum 
amount allowed under the old form, 
which provided that the assured should 
pay the first $25 of any one claim. The 
companies found that some assured 
were, through the connivance of the re- 
pair men, making mountains out of 
molehills. 





MADE DEMANDS ON COMPANIES 





Epperson Case at Nashville Assumes 
Interesting Phase Owing to Ac- 
tion of the Department 





The action of the Tennessee depart- 
ment in calling for letters and docu- 
ments regarding the Lulu B. Epperson 
agency at Nashville, is complicating the 
situation. The Epperson agency some 
months ago wrote the Merchants’ 
Warehouse Association line, a sprink- 
lered risk, at a cut. It was said to have 
been taken by the National Union and 
reinsured. The board agents made a 
protest and the agency resigned. It 
charges the other agents with trying to 
get its companies to retire from the 
agency and also claims they have 
agreed to do no business with it. 

Complaint was made to the Tennes- 
see department and an investigation is 
on. The Nashville agents decline to 


give up letters and documents they may | 


possess as to. the subject and this 
moved Commissioner Folk to demand all 
the correspondence companies possess 
concerning the Epperson agency. It is 


the belief that the department will not : 


go so far as to revoke a license if a 
company declines to turn over docu- 
ments. 

Commissioner Folk has his eye on 
the governorship and companies fear 
he will feel he has to use drastic pow- 
ers to make good now that he has got- 
ten into the mixup. 

The Tennessee Local Agents Asso- 


ciation had the Nashville matter up as ' 


well as the national body and the de- 
partment is endeavoring to engulf the 


| Tennessee organization in the contro- 


versy. 

The Home entered the Epperson 
agency and this caused the Tennessee 
association to take up the matter with 
the National association. The Home, 
however, stated it could not act then 
without being charged with violating 
the law. A few weeks ago it took up 
the Epperson supplies, but declared the 
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agency must be allowed to place busi- 
ness with the company through the first 
agency. 

Mrs. Epperson came into possession 
of letters of other agents, which she 
turned over to the state department, and 
which she claims proves that her agency 
was being boycotted and attempts were 
made to get her companies to leave the 
agency. 

The most embarrassing feature is the 
attempt to drag the companies into the 
issue. 

It is said if Commissioner Folk 
presses the matter too far there are 
twenty large companies ready to quit 
the state. It has been unprofitable any- 
how and companies are not in a mood 
to be bulldozed. 





Barclay Returns to Chicago 

Samuel A. Barclay, the inspector and 
underwriter formerly connected with 
Chicago western departments, but who 
more recently went to Pittsburg to be- 
come superintendent of agents of the 
National Union Fire to take charge of 
the western and Pacific coast business, 
has resigned. Mr. Barclay has returned 
to Chicago, having fully recovered his 
health, and is ready to make a new 
connection. 





Has New Stock All Subscribed 
The Commonwealth of Iowa has al- 
ready placed all its new stock issue with 
its old stockholders so it will be ready 
by Jan. 1 with its $200,000 stock and a 
‘nice surplus. 








Purchase the German Union 
Dickson & Tweeddale, owners of the 
Guardian and Southern, have purchased 
the control of the German Union of 
Baltimore, which, it is said, will be ulti- 

mately merged with the Southern. 





| May Not Enter Arkansas 

| The supreme court of Arkansas has 
sustained the decision of the circuit 
court holding that in order to enter the 
state the Phoenix Assurance must pay 
the $3,091 charter fee required by the 
Wingo law, enacted in 1907. It is very 
doubtful whether the company will now 
enter the state. 

The Phoenix was in active operation 
in Arkansas previous to 1905, when the 
King antitrust law became effective. It 
then ceased operations there. The com- 
pany contended, however, that it did 
not withdraw from the state and was 
therefore entitled to a new license 
without payment of the charter fee. 
The secretary of state contended that 
it was practically the same as a com- 
pany entering the state for the first 
time, as it had no agent or office in the 
state for about three years. 
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AS VIEWED FROM CHICAGO 


GOES WITH WESTEEN 


Thrasher Hall, the well known pub- 
lic adjuster, has become connected with 
the Chicago office of the Western Ad- 
justment. For some time Mr. Hall 
traveled for union companies in Mis- 
souri and other western states. He 
was adjuster at St. Louis for some time 
and more recently has been president 
of Hall, Mangson, Wampold & Smith, 
adjusters for the assured. He is the 
author of the well known work, “Hall 
on Adjustments,” 

* 











* 
FUGIT GETS THE ANCHOR 


M. W. Fugit of Chicago has secured 
the Anchor Fire of Des Moines for 
surplus lines in the central west at all 
points where it is not represented by 
local agents. Mr. Fugit has developed 
an extensive surplus line business rep- 
resenting in that connection the Walla 
Walla, Commonwealth of Iowa and 
Oklahoma Fire, where they have not 
agency representation. The surplus 
line department of the agency will here- 
after be in charge of V. F. Kelley. Mr. 
Fugit will give most of his attention 
personally to the general agency of the 
Commonwealth, as it has assumed much 
larger proportions since it reinsured 
the Illinois Bankers. The reinsurance 
deal gave the Commonwealth a large 
number of local agents. Mr. Fugit’s 
agency is a growing one and will be 
heard from. 

* - 
WILL PUT LIBRARY IN SHAPE 


It is the intention of the library 
committee of Fire Underwriters Asso- 
ciation of the Northwest to get a col- 
lection of modern reference insurance 
books that are always in demand. 
There was an appropriation made at 
the last meeting and part of it will 
be used to procure books that are most 
generally desired for reference. 

+ * * 
NEW NORTWESTERN MEMBERS 


The following are the new members 
of the Fire Underwriters Association 
of the Northwest, elected at the last 
my 

Fred G. Ainley, Home; Des Moines. 

E, J. Arimond, Phenix; Campbellsport, Wis. 

W. G. Ayers, Pennsylvania; Decatur, In. 

Mark Banta, Phenix; Cincinnati. 

E, P. Barnum. National, Ct.; Des Moines. 

W. Beck, Northern, N. Y.; Detroit. 

. B. Bierce, Bierce & Sage General Agency; 
Detroit. 

E. M. Braddock, Queen; New Lexington, Ohio, 

H. Brain, Jr., Dixie; Chicago. 

J. Mabbett Brown (honorary member), in- 
spector; Madison, Wis. 

H. M. Brooks, Germania; Springfield, Ohio. 
F. M. Burroughs, Phenix; Chicago. 
alt . Crossan, Iowa State (manager); 
Keokuk, Iowa. 

C. C, Clark, Spring Garden; Milwaukee. 
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Chas. A. Colvin 


Phenix; Indianapolis. 
O. W. Chapin, 


un, Eng.; Omaha. 


-” A, Cummings, Michigan F. & M.; Peoria, 
il. 

Geo. J. Delmege, Century (president); Des 
Moines. 

seo. P,. Davis, N. B. & M. (inspector); 
Chicago. 

Geo. W. Dodd, L. & L. & G.; St. Louis. 

A. K. Driscoll, Hanover; Omaha. 

A. G. Evans, Continental; Lincoln, Neb. 

J. J. L. England, Northern, Eng.; Detroit. 


C, R. Fidlar, Niagara; Chicago 

John B. Faatz, N. W. Und , Mil- 
waukee. 

F, W. Fox, Sun, Eng.; Chicago. 

E. G. Frazier, Springfield; Chicago. 

C. S. Freeman, Union, Pa.; Chicago. 

P. O. Fish, Allemannia; Madison, Wis. 

Frank Fassold, Milwaukee Fire; Indianapolis. 

Chas. N. Gorham, American; Chicago. 

J. W. Goebel, Hanover; Bellefontaine, Ohio. 

Wm. B. Goodwin, Aetna; Columbus, Ohio. 

L. W. Grupe, Northern, Eng.; Indianapolis. 

F. A. Gantart, Western and Brit. Amer.; 
<a 
H. R. Howell, Hawkeye (president); Des 
Moines, 

Geo. G. Hunter, Des Moines Fire (president) ; 
Des Moines. 

G. W. Harsh, N. B. & M.; Fargo, N. D. 

Cc. W. Hutchinson, Calumet; Menominee, Mich. 
. R. Hobbins, Ohio German; Madison, Wis. 
L. Hewitt, L. & L. & G.; Chicago. 
G. Herman, Northern, N, Y.; Mattoon, Ill. 
B. Hardy, Queen; California, Mo. 
3. Heath, L. & L G.; Denver. 
. Hendrix, Ins. Co. of America; Wheeling. 
- Henderson, Ins. Co. of North America; 


. Hall, Walla Walla; Chicago. 
. Jessup, Imperial Fire (Secy.); Denver. 
* Kirby, Hamburg-Bremen; Grand Haven, 


e fel 
> x 
BS >>e at et eS 
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7 WwW. Koeckert, Phenix; 
J. Sterling Kemp, 
Chicago, 
is Edgar Lyon, St. Louis Fire; St. Louis. 
lenry Ludlow, North America; Oklahoma 
Cit 
C R. Loomis, Aetna; Painesville, Ohio. 


lis. 
Reliance; 


Indiana 
Delaware an 


c G. -Long, ‘Aetna; ‘Charleston, W. Va. 
H. B. Matt, American Central; Indianapolis. 
Hermann Miller, Iowa Mnfrs. (Sec. and 


mae ); Waterloo, Iowa. 
. L. McCormick, Western, Pa.; Chicago. 


R E. Mackintosh, Pennsylvania; Des Moines. 

H. H, Miller, Queen; Omaha, Neb. 

W. C. Meyers, Hanover; Ottawa, III. 

W. T. Markhus, Prov. Wash.; Willmar, Minn. 

S. P. Mosher, Niagara; Tulsa, Okla. 

Stuart Morgan, Agricultural; Detroit. 

Hi. L. Neuman, Millers National; Indianapolis. 

R. L. Nicholson, Home; Milwaukee. 

E, G. O’Brien, Home; Grand Haven, Mich. 

I. H. Odell, Connecticut; Evansville, Ind. 

H. N. Odell, Connecticut; Evansville, Ind. 

n. ¢, Parsons, Western Adjustment; Chicago. 

C. H. Patton, Cleveland Inspection Bureau; 
Cleveland. 


A. R. Porter, Western Reserve; Chicago. 


H. D. Paine, Continental; Decorah, Iowa. 
J. Ee Parsons, North River; New York. 
J. K. Polk, Aetna; Nashville. 

Ralph Rawlings, Mich. Coml.; Lansing. 
A. P. Ross, Western Reserve; ’ Cleveland. 


Paul E. Ru¢ ld, Aetna; Indianapolis. 

E. W. Raynolds, North America; 
Ohio. — 

E, F 
Detroit, 
1“e W. Rockey, Dixie (Secy.); Greensboro, 


L. C. Stire, N. B. & M.; Lincoln, Neb. 
William Sowards, Norwich Union; Cincinnati. 
7. a Sundberg, State of IIL; ‘Minneapolis. 
Cc, G. Stone, Sun, Eng.; Minneapolis. 

Speed, American Central; Columbus, 


Mansfield, 


Richards, Western and British America; 


A GC 
Yhio. 
Geo. H. Stratton, Western Reserve; St. Louis. 

Edward Schroeder, Milwaukee German (Pres.); 
Milwaukee. 
Theodore Schnitzler, Phenix; Milwaukee. 

R. W. Schimmel, Germania; Minneapolis. 

D. M. Tanner, Western and British America; 
Columbus, Ohio. 

Taylor, Western Reserve; Terre Haute, 


Ind. 

J. G. Updegraff, N. B. & M.; Topeka. 
nD G. Vallentyne, Northern, Eng.; Fargo, 
N. D. 

¥. S. Wright, adjuster; Marquette, Mich. 


. H. Williams, Ger. Amer. and Phoenix, Ct.; 
ncn Angeles, Cal. 
Arthur J. Wright, N. W. National; 
Martin Whitney, Phenix, N. Y.; 
Cc. B. Williams, Glens Falls; 
Cc. G. Yates, 
Chicago. 


Milwaukee. 
Detroit. 
Kansas City. 
Washington Fire (Vice-Pres.); 


*” * * 


SAY CHICAGO BOARD IS SAFE 


All western managers agree that the 
recent decision in the Belleville case 
will not affect the Chicago Board. The 
decision was practically agreed on to 
get rid of the litigation because there 
was nothing at stake. If by the move, 
the companies felt, they opened the 
way for the slightest danger, the case 
would have been fought. 

The Chicago board is incorporated 
and under its charter is privileged to 
make rates. Under its present consti- 
tution and by-laws, it is not thought, 
it can be successfully attacked. 

* * + 
SOME LOCAL EVENTS 
The insurance on the International Salt Com- 


pany loss at South Chicago last week is all in 
London Lloyds. 


OHIO AND WEST VIRGINIA 


HEAVY FIRE LOSSES IN OHIO 











Cleveland Narrowly Escapes Bad Lum- 
ber Blaze—Burning Rubbish at 
Green Springs Proves Costly 





Another destructive lumber fire in 

e “flats” at Cleveland was narrowly 
averted Saturday, when a large pile of 
shavings in the mill of the Saginaw 
Bay Lumber Company caught fire. 
This plant is almost under the Central 
viaduct. Realizing the danger of a fire 
in that district, should it gain any head- 
way, the chief of the department called 
out every engine company in the down- 
town district. The fire was extinguished 
with very little loss. 

This occurrence emphasizes the need 
of additional protection in the lumber 
district, as was pointed out by Manager 
C. H. Patton of the inspection bureau 
when the last fire occurred there. The 
expense of laying additional mains and 
tying them to the high-pressure system 
would not be great. Because of the 
absence of such mains the business dis- 
trict was without protection for an hour 
while the lumber fire was being fought. 
During Saturday twenty-six fire alarms 
were sounded. Had one of them been 
from the downtown district and had the 
fire got a good start, a conflagration 
would have been almost inevitable, as 
it would have been necessary to haul 
a engines up the steep hill from the 
“flats.” 


Fires at Green Springs, O., Thurs- 
day, Oct. 15, destroyed at least $75,000 
of property because a business man 
built a bonfire in the alley back of his 
store to destroy rubbish. A high wind 
was blowing, and after he ignited the 
pile he left it to attend to matters in- 
side the store. The burning mass was 
blown over on a barrel of oil. Three 
stores, with their stocks, three dwell- 
ings, two livery stables and several 
buildings of minor importance were 
destroyed. Green Springs had no or- 
dinance regulating the destruction of 
rubbish, and agents whose companies 
are losers by the fire, are preparing to 
have adequate ordinances prepared 
which, if passed and enforced, will make 
a recurrence impossible. 


The fire loss in Ohio last week was 
heavy. Forest fires east of Cleveland 
destroyed a lot of timber and a stone- 
working mill, while about Chardon and 
in Marion county quite a little prop- 
erty was destroyed. Dry weather is 
the cause of many of the fires in the 
country districts. 





Expect Agency to Be Started 


J. W. Carroll, general agent of the 
National Surety at Columbus, Ohio, is 
in New York attending a convention of 
general agents of that company. On 
his return it is expected formal an- 
nouncement will be made of the plan 
whereby casualty agents of Columbus 
will enter the fire insurance business by 
means of an incorporated agency under 
charge of a competent fire underwriter, 
an outline of which was published sev- 
eral weeks ago. 





To Bury Akron Wires 

While an ordinance was passed at 
Akron, Ohio, a year ago providing for 
placing all electric wires underground 
in the business section of the city, 
nothing has ever been done by either 
the lighting or telephone companies. 
The attention of the city officials was 
called to the matter a few days ago 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK @ CO. 








159 La Salle Street, Chicago 





FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 








SURPLUS TO POLICY HOLDERS 


CAPITAL $1,000.000. 
ASSETS 
$2,529,465. 


LIABILITIES 


$727,763. 
$1,801,701. 











Marine and Transp 


FIREMAN'S FUND INSURANCE CO. 
of San Francisco, Cal. 


MANNHEIM INSURANCE CO. 
of Maanhe: 


im, Germany 


Ocean cargoes— Export and 


Transportation floaters on Merc 


Motor boat insurance. 


ortation Insurance 


COLUMBIA INSURANCE CO 
Jersey City, N. J. 


THE UNION MARINE INSURANCE CO., Led. 


of Liverpool, E 


Insurance on Hulls and Cargoes on the Great Lakes. 

Import. 

Automobiles under transportation forms. ‘ 
Tourist floaters, Traveling Salesmen’ apenetem, 


Currency and Securities by registered mail and express. ; 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 
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ISSUES THE BEST CO 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 


7 So. William Street, N. Y. City 
NTRACTS COVERING 








AUTOMOBILE......... 


TOURIST FLOATER....-... ..+. 
(Domestic and Foreign) 
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MARINE (CARGO)...........+. 
(Export and Import) 
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INSURANCE 








AGENTS WANTED 





CORRESPONDENCE SOLICITED 


WITH AGENTS EVERYWHERE. 





Cc. &. Hotioway, Prest. 


Walla 


O. P. Con 


Assets 
June 30, 1908, 
$497,306.59 


FIRE INSURANCE 
COMPANY 


FIRE AND TORNADO INSURANCE 
Applications for agency will receive prompt consideration 


AWAY, Secy. O. G. Parker, Treas. 


Policyholders 
Surplus, 
E June 30, 1908, 
$285,667.71 


MAIN OFFICE: 171 La Salle St., Chicago, Ill. 





MICHICAN OHIO 


ILLINOIS 


BIH RCE 


General Agts., 


COMPANIES REPRESENTED 


CONCORDIA FIRE INS. CO., Milwaukee, Wis. 
NORTH RIVER FIRE INS. CO., New York City 
GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. 
JEFFERSON FIRE INS. CO., Philadelphia, Pa. 
NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 
DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANKLIN INSURANCE CO., Allegheny, Pa- 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 





general class of 
the above States. We have the 


resenting one or more of our companies is entitled 


KENTUCKY 
MISSOURI 


business and ont Gee yyy in 


on = MINNESOTA 


& SAGE 


Detroit, Mich- 


SPECIAL AGENTS 


F. M. SAGE and F. A. MARSHALL, Detroit. 
J. T. KIREWOOD, Garfield Building, Cleveland. 
GEO. B. SEDGWICK, 612 Pabst Bidg., Milwaukee. 
F. C. SAMMIS, N. Y. Life Bidg.. Minneapolis.” 
ORA C. KINNISON, Ligonier, Indiana. 
Town, Village and City is 


United States, and any agent rep- 
leagunty cl curdte. 


is entitled to the fll 
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and the companies will be asked what 
they intend to do about it. Because of 
the fact that a large amount of money 
will be needed for the purpose they 
will probably be given whatever time 
they need to make the change. 





State Agent Barrett Resigns 


Saxton S. Barrett, state agent for the 
Scottish Union in Kentucky, Tennessee 
and West Virginia, has resigned on ac- 
count of the illness of his brother, which 
will require Mr. Barrett to assume the 
management of the Barrett Binding 
Company, Chicago. He has arranged 
to purchase a controlling interest in 
the company and will assume active 
charge after Feb. 1. 





Sweeney Commits Suicide 


The daily papers of Monday of this 
week contained the shocking announce- 
ment that William N. Sweeney, special 
agent for the Glens Falls in Maryland, 
Delaware, Virginia and West Virginia, 
has committed suicide by shooting in 
Baltimore Sunday afternoon. Mr. Swee- 
ney left no letter explaining his act, 
but it is attributed to despondency and 
the importunities of some creditors. 

Mr. Sweeney was a man of an un- 
usually genial disposition and, like 
many others of his kind, was subject 
to fits of depression. He was a son of 
former Judge James Sweeney, one of 
the leading jurists of Kentucky. Mr. 
Sweeney was formerly local agent in 
Owensboro, Ky., and had a large busi- 
ness there. He sold out several years 
ago and went to Pittsburg, where he 
was examiner for the National Union. 
He left this position to engage with 
the Glens Falls. 





Some West Virginia Fires 


Fire of unknown origin destroyed the- 


planing mill owned by the W. M. Rit- 
ter Lumber Company of Bluefield, W. 
Va. The loss is estimated at $100,000. 
That Uncle Henry Gassaway Davis, 
one-time candidate for the vice-presi- 
dency has money to burn was evidenced 
by the fact that there was no insurance 
on his $12,000 sheep barn, which was 
Sotrored by fire last week at Elkins, 
. Va. 


The canned tomato hazard, while not 
unknown to the average housewife, is 
something new for specials to wrestle 
with. While looking for some article 
in a stairway closet on Saturday last, 
Mrs. James Ellwood of Rinktumville, 
W. Va., being startled by the explo- 
sion of a can of tomatoes, dropped the 
lighted lamp she was carrying and the 
house and contents were totally de- 
stroyed. 





Kennedy Opes an Agency 

A. Roy Kennedy, se-retary and treas- 
urer of the Sears Insurance Agency 
Company of Cincinnati, has resigned 
and will enter the business on his own 
account on Nov. 1, with office at 1411 
First National Bank building. He will 
have the sole agency of the Dubuque 
and the second agency of the Spring- 
field. The Dubuque has always been 
in his name in the Sears Agency and 
goes with him. 





Scott Wolf Buys Agency 
Scott S. Wolf of Fremont, Ohio, has 
purchased the agency of his brother, 
Jerome G. Wolf, taking over all the 
companies. The New Hampshire, 
Northern of England and Sun a Lon- 
don transferred last week. This gives 
t. Wolf the largest agency in the 
community. He now is considering the 


Purchase of a half interest in a Toledo 
agency. 


— 


News From Galion 

The six weeks’ drouth at Galion, 

hio, was broken last week. During 
that period there fortunately were only 
our small fires. 

.The water company, which has fur- 
nished an ample supply, finished its 
twentieth well a few days ago. During 
the summer many extensions of mains 





have been made, dead ends tied in, 
about forty hydrants added to the 107 
already in use, and much 4-inch pipe 
replaced with 6-inch and 8-inch pipe. 

Rate conditions are no worse in Gal- 
ion than elsewhere. Mutuals are 
strong there and occasionally stock 
companies cut rates to beat them. This 
has been done in a few important cases 
this summer. 





Porter Goes with the Niagara 


W. T. Porter, Jr., of Cincinnati, 
special agent of the Calumet for Ohio, 
Indiana and lower Michigan, has re- 
sioned, to become Ohio special agent 
of the Niagara Fire. Mr. Porter is one 
of the Phoenix of Hartford western 
department men under the old Magill 
regime. Before going with the Calu- 
met he was chief clerk in the Klap- 
pert agency at Cincinnati. He has 
made good in his field work. 





Doing a Good Work 


The Ohio Fire Prevention Associa- 
tion is now doing good work in at- 
tempting to get cities and towns to 
adopt better building ordinances. The 
association has been called upon for 
counsel in this direction and is doing a 
good work. 





Ohio Agency Appointments 
_— Ger.—Shell & Caples, New Philadel- 
ia. 
4 Conn. Fire—C. C. Born, Oxford. 

Citizens, Mo.—J. H. Shaw, Ashtabula. 

Continental—C. F. Merts, Alliance, 

Equitable F. & M.—I. B. Allis, Painesville. 

Firemans Fund—L. P. Sherrick, Lima; A. E. 
Jones, Delaware; W. re a London, 

Fidelity—Smith & Baker, Coshocton; O. P. 
Blue, Kenton; W. B. Durand & Son, Oberlin. 

Fire Assn.—C. A. Tracey, Malta; William 
Weber, Marietta. 

Humboldt—R. R. Jones, Newark. 

Ger. Alliance—A. S. Miller, Ashland; I. B. 
Allis, Painesville; F. E. Touse, Pioneer. 

artford—F. Touse, Pioneer; J. G. Bar- 

ney, Crestline; H. M. White, Vermillion; James 
McBane, Bergholz; McKenna, Blair & Co., 
Toledo; Jones & Wilson, Marion; F. P. Kerr, 
Minerva; Crooks Bros., Beverly; O. O. Kinsey, 


Lowell. 

North ve ge H. Shaw, Ashtabula; E. 
W. Martindale, amden Junction; William 
Weber, Marietta. 
Jefferson—W. M. Butts, Cleveland. 

London—A. S. Miller, Ashland. 

Milw. Mech.—J. C. Legge, Mechanicsburg; 
M. B. Smith, Carey; L. A. Conklin, Forest; 
J. I.. Beelman, Plymouth; Bernard Ellerman 
and Charles Gunlack, Cincinnati. 

Milwaukee—Brookhart & Neurlin, Celina; G. 
W. Bahl, Mansfield. 

Natl. Union—Charles F. Merts, Alliance. 

Norwich Union—A. W. Salisbury, Carding- 
ton; A. C. Sparks, Belleville. 

National, a—R. I. Williams and B, R. 
Searchrist, Canton. 

N. W. Natl.—L. E. Burgner, Oberlin; A. D. 
Baumhart, Vermillion. 

Phoenix, Ct.—J. H. Shaw, Ashtabula. 

meee § City—G. E. West, East Liverpool. 

oyal Exch.—J. P. Hoffman, Chillicothe. 

Spring Garden—Dewald & Davis, Crestline. 





OHIO NOTES 

Newberger & McCormack, at Cleveland, get 
the Monongahela, Dubuque and New Jersey 
Plate Glass. 

Geo. W. Neare, Gibbs & Co. of Cincinnati get 
the sole i | of the Federal Union of Chi- 
cago. J. H. Brock becomes its sole agent at 
Columbus. 

It is stated that creditors of Ed. C, Harding, 
the Cincinnati agent, have agreed to accept 50 

rcent on their claims and that cases against 

im will be dropped. 

H. C. Johnson & Co. of East Liverpool, Ohio, 
say that the reported sale of their agency to 
O. E. Mason was not consummated and they 
expect to continue as heretofore. 

As the result of Fire Chief Mealey signing a 
petition for local option in Upper Sandusky, 
the entire fire department has resigned. The 
resignations will not take effect until Nov. 1. 
The men claim that because the town has voted 
dry and will be without the saloon tax, their 
salary will not be forthcoming. 

In view of the fact that the boards of ser- 
vice and safety were unable to agree on plans 
for a new fire station at Marietta, Ohio, a 
oint committee composed of one man appointed 
y each board and one by the merchants’ asso- 
ciation has been authorized to secure plans for 
a new station and present them in due course 
to the city authorities. It is probable that the 
plans as approved by this committee will be 


adopted and the new station will probably be 
built at once. 





WEST VIRGINIA NOTES 


The William Ritter Lumber Company of Co- 
lumbus, Ohio, lost one of its largest planing 
mills by fire, October 15—its Lowe Elk mill on 
the Norfolk & Western in West Virginia. While 
the amount of insurance is not stated, the com- 
pany says it was well covered on both mill and 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL Fire INSURANCE 


COMPANY 
SPRINGFIELD, OHIO 


N. H, FAIRBANKS, racer. 
Mm, L. MILLIGAN, vacas. 
£. C. PRICE, avoivon « v. Pacer. 


JOHN G. WETZEL, exe'rr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





COOPER 


Fire Insurance Co. 
of Dayton, O. 











DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


THE CINCINNATI 
UNDERWRITERS 
CoMPOSED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN, 1, 1908 








Cathy Cantal o1c0000000s 6000000000 cc ccccednnee 
Reservefor Reinsurance. ......+ss++se0+ 222,284.22 
Other Liabilities...........seeeseeeseee+. 20,200,118 
Net Surplus 2... .ccces seovesceveeseveseres 212,074.59 
TOPAL ASEBTBe00c cove ccccesees cess $705,158.99 
P, A. ROTHIER, Prest. ADAM BENUS, Sec’y 





Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


SIMON HUBIG, President 


LOUIS H. SCHWEER, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, OHIO. 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 
G.W.POHLMAN - - - President 


EDW.A. WINTER - ~- __ Secretary 
G. W. POHLMAN, Jr. - Agency Manager 


ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 


Cash Capital $200,000.00 Net Surplus $222,604.03 


WM. F. STIFEL, President 
F, RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 
DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 
Special Agent for 





Ohio, Indiana and Michigan 





Eastern Fire Insurance Co. 


ATLANTIC 


CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 





Ohio Agents Wanted 
ALLEGHENY FIRE 


Insurance Company 
Capital $200,000 Net Surplus $43,187.22 


MONONGAHELA 


Insurance Company 


MERCHANTS AND 
MANUFACTURERS 


INSURANCE COMPANY 
CINCINNATI. 


CHARTERED 1838 PERPETUAL 
CAPITAL = = = $150,000.00 
ASSETS = 272,537.44 


TO ~ - 








Capital $200,000 Net Surplus $65,000.00 HOLDERS «= «= «= 200,575.48 
PITTSBURGH, PA. William H. Calvert, President 
WILLIAMSON BLDG. CLEVELAND, OHIo | 404 Firet National Bank Building 
FIRE INSURANCE 
TORNADO COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 208 La Galle Street, CHICAGO 


J. H. LENEHAR, General Agent 


CHAS. R. STREET, Ass’t General Agent 
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MICHIGAN AND INDIANA 


TO START TRUST COMPANIES 











Agents in Several Indiana Cities Will 
Do This When Times Become 
Better Again 





In many towns of 3,000 population or 
more in Indiana, one of the leading 
agents is arranging to organize a trust 
company and merge his insurance busi- 
ness in it, as soon as the financial 
clouds roll by. In this the smaller 
places seem to be following the exam- 
ple of Indianapolis, where some of the 
most prominent trust companies were 
organized by local agents. 

ndianapolis is further advanced along 
this line than are most other places, it 
being something of. a pioneer in this 
movement. There are eight trust com- 
panies with well managed insurance de- 
partments, seven of them being located 
on Market street, known by some as 
the Wall street or the La Salle street 
of Indianapolis. These trust company 
insurance departments are so well man- 
aged that other financial concerns over 
the country, contemplating opening in- 
surance agencies, frequently send. rep- 
resentatives to Indianapolis to get 
pointers on how to handle the business. 
These insurance departments of the In- 
dianapolis trust companies are in some 
cases the successors of old, well estab- 
lished agencies and have fallen heir to 
their good reputations and continue 
their good methods. 

The independent local agencies do not 
appear to regard the trust company 
agencies as likely to injure them. One 
of the leading agents said recently that 
independent agents had nothing to fear 
from this source, as the agencies of the 
trust companies are generally managed 
by salaried men, and he does not be- 
lieve it ordinarily possible to get sal- 
aried men to take the same interest as 
the owner of a business does. 





Fitzgerald Likely to Succeed Himself 

The Indiana State Board will hold its 
annual meeting the first Monday in 
November. As far as may be learned 
at this time, John Fitzgerald of the 
Queen will succeed himself for the 
presidency. He has been filling out the 
unexpired term of H. B. Heywood, re- 
signed. The annual meeting used to 
be considerable of an occasion, with 
papers on timely subjects by various 
members of the board and by mem- 
bers of the Indiana league. Of recent 
years the special agents, with desks 
piled high with work, have not thought 
they had the time to prepare papers 
and the literary and social features of 
the occasion have been omitted. 





Light Company Held Liable for Loss 

A jury in United States court at 
Grand Rapids has awarded Charles H. 
Kahler of that city a verdict of $19,000 
against the Edison Light Company, on 





the ground that defective wiring caused 
the loss of his hotel at Reed’s Lake 
some months ago. Insurance compa- 
nies that were on this loss will be in- 
terested in the decision. 





Indiana Agency Appointments 

American—M. E. Graves, Morocco; L. A. 
Eaton, Wanatah. 

Citizens—P. J. Wolfram, Hamlet. 

Dutchess—Masters & Harper, Muncie; J. L. 
Webb, Anderson. 

Girard—G. F. Agniel, Princeton. 

Glens Falls—J. C. Underhill, Hartford City. 

Home—T. A. Hanson, Russiaville. 

Mich. Coml.—Clinton Murphy, Rockville; 
Miller & Pike, Clinton. 

Mil. Mech.—R. E, Eveleigh, Bloomfield. 

National, Ct.—H. H. Avery, Zionsville; C. 1. 
Suedeker, Centerville. 

Niagara—J. F. Linn, Gas City; N. E. Nebe- 
ker, Clinton. 

N. W. Natl.—P. R. Blue, Remington; Knapp, 
Leib & Knapp, Anderson; W. A. Grissmer, 
Brookston; J. S. Hinesley, Chalmers. 

Old Colony—Mattix & Drennan, Sullivan. 

Prussian Natl.—G, Gwartney, Corydon; 
J. O. Underhill, Hartford City. 

Queen City—S. H. Nichols and Tobias Hoffer, 
New Albany; W. A. Ruby, Jeffersonville; R. 
G. Bielfield, Crownpoint. 

St. Paul—W. H. Hill, Jr., Sullivan; C. L. 
Walker, Decatur; A. R. Hardesty, Valparaiso. 
ae Trust Co., Terre 

aute. 





DETROIT BUSINESS PICKS UP 





Much Building Going On, Many Men 
Employed and Stocks Increasing— 
Michigan Association Growing 





Detroit, Mich., Oct. 19—(Special Cor- 
respondence)—Business in Detroit is 
picking up. Baseball is a thing of the 
past. Next month election will be over 
and conditions will be normal. Build- 
ing reports from all the larger cities 
show that Detroit has the greatest in- 
crease in buildings of any during the 
past six months. A gentleman who 
has been traveling considerably says 
there are more men employed in De- 
troit factories today than in any other 
city of its size or larger. Stocks are 
good and the amount of insurance car- 
ried is increasing. Take it all around. 
things in Detroit look pretty good. If 
the insurance agents in Detroit could 
get together and agree, trouble in this 
business would be lessened, but with 
180 agents employing 300 solicitors it 
is a hard proposition. 


The stock of Carton, Sparling & Eng- 
lish Company on Woodward avenue is 
rated at $1.62. Outsiders think $1.25 is 
enough. Some of the old agents who 
had a line accepted the $1.25 rate. The 
fellows who represent companies that 
know the value of their policies insisted 
on getting $1.62, and they got it. 


The Williamsburgh City has trans- 
ferred its agency to a nonclub office. 


Burtenshaw & Sibley, who have re- 
cently branched out as insurance agents, 
have secured, in addition to the Hart- 
ford, an agency for the Queen. 


The nonclub agents in Detroit are 
outgrowing the club agents. A strong 





OR“ ANIZED 1881 


Michigan 


Fire and Marine Insurance Co. 





OF DETROIT, MICH. 





STATEMENT JULY Ist, 1908 





Assets : 8 ry Fy : §$1,156,305.01 

Capital : : : : ry ° -00 

Losses Paid e. A : : §5§,480,000.00 
JULY Ist 1908 . 

ASSETS | LIABILITIES 
Cashonhandandinbank $ 34,969.01 || Capital Stock $ 400,000.00 
City and County Bonds 421,533.60 Amount required to Rein- 

Mortgages on RealEstate 503,063.00 sure allout-standingrisks 448,081.58 
Real Estate 90,062.47 Losses unadjusted and 
Interest due and accrued 11,612.63 not due 37,729.51 
Due from Agts.andothers 95,064.30 Net Surplus 270,493.92 
$1,156,305.01 ; $1,156,305.01 
M. W, O'BRIEN, F. H. WHITNEY, E, J. BOOTH, E. P. WEBB, 
President. Vice-Preside Ass’t Secretary. 
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FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 
Insurance Company 
Lansing, Mich. 


Total Assets ° e e 
Surplus to Policy Holders . 











$1,041,817.24 
410,392.88 








F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, a | 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass*t Secretary 











Automobile Insurance 


AGAINST 





FIRE: Any cause; anywhere 
WRECKAGE: While in Transportation. 
THEFT: Including Robbery and Larceny. 


VALUED POLICY: No Co-insurance required. NO RESTRICTION on Storage or 
use of Gosoline. 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town 


Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 














SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 














Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 


ST. LOUIS, MO. 
EDGAR M. DAVIS, President BERNARD B. SAWYER, Secretary 


CAPITAL ${!00,000 


CHARLES W. DAVIS, Special Agent —Ohio, Michigan, Wisconsin and 
Northern Illinois, 159 La Salle St., Chicago 











C. C. BOWERSOX, Special Agent—Missouri and Southern Illinois, 
Frome Office 


October 22, 1908. 
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company which has been represented 
in a club agency for thirty years and 
then, on account of a change being 
necessary, went into another club mem- 
ber’s office, stayed a year, pulled out 
last week, going into and becoming a 
part of the strongest nonclub agency 
in Detroit. 

A large increase in membership is be- 
ing made by the Michigan Association 
of Local Agents. Special agents are 
doing good work. When the member- 
ship comes up to the 400 mark, there 
will be a jollification. Agents will 
have a meeting in Michigan that will 
mean something. The thinking men 
are coming in and with the large mem- 
bership and the brain of the business 
composing it, things will work out. 
The specials who are helping are en- 
titled to the thanks of old members. 
Every insurance agent in the state 
should become interested. 


Three years ago E. J. Kruce & Co. 
had a serious loss in their cracker fac- 
tory. The loss was settled satisfac- 
torily, Agents who had the business 
lost it immediately afterwards. An- 
other agent got the line. Last week 
they had another fire with a damage 
something like $10,000. The first agent 
doesn’t feel so badly now. 


An agent in Detroit who stands for 
good practices and wants to do square 
work was placed in a bad light by writ- 
ing a line at $1.50 when he should have 
gotten $2.10. The policies got into the 
hands of another agent who did not 
understand why. In course of time the 
agent who wrote the line heard what 
was being done and made himself 
straight. It seems the risk under the 
old schedule was rated at $1.50 but 
was afterwards rated under the Dean 
schedule, which put it up to $2.10. This 
agent renewed without consulting the 
cabinet, which is an unwise thing to do: 


The water commissioners, who are 
spending $500,000 adding to and in- 
creasing the size of the water mains, 
are making splendid progress. If the 
additional million dollars, which they 
are asking for from the next legisla- 
ture, goes through all right, inside of 
three years the Detroit water system 
will be the finest in the country. Plans 
for the new addition to the pumping 
station are out and bids are being asked 
for the new engines. 

The new automobile truck recently 
added to the Detroit fire department 
equipment is proving a great success. 
It carries eight men and a complement 
of fire extinguishers. When an alarm 
1s given the first arrival is the automo- 
bile truck. Again. should the alarm 
come in when any of the regular men 
are off or at meals the men on the 
truck, being regular firemen, are able 
to take the place of absentees. It is a 
great feature and speaks well for the 
make-up of the Detroit fire commis- 
sioners. 


Otp DEtroITEr. 





Large Indiana Losses 


a anentes ove some of the larger 
€ losses in Indiana last week: 

ae ae PL no hs A Outfitters 
originated in cellar. a a 


on” 17—Shirley: Twenty-two business houses 
$26 opgtidences; two lives; $75,000; insurance, 


00; originated in drug store; no fire brig- 





L.S.McEnaney, General Agent 


for Illinois and Indiana 


Dixie Fire Insurance 
Company 


of Greensboro, N. C. 
159 La Salle St., Chicago. 
Agents Wanted in Every Town in 
Both States 


This Office will Handle and Place Surplus 
Lines for its Agents 





ade; fourth fire in two months, other losses 
being creosote plant, school building, and a loss 
in the business district. 

Oct. 17—Milford: Seven buildings, houses and 
barns, $10,000; insurance, $5,000; spark from 
lccomotive. 

Oct. 16—Blocher: Livery barn, house and two 
stores, $8,000. 

Oct. 16—Scottsburg: Livery stable, houses, 
store-rooms, opera house and telephone ex- 
change, $43,000; two months ago a fire with 
almost equal loss; fire department a bucket 
brigade. ¥ : i 

Oct. 16—Indianapolis: Indianapolis Sawed 
Veneer plant, $12,000; insurance, $5,500; said 
to be incendiary. : 

Oct. 17—Indianapolis: Indianapolis Paper 
Stock Company, $15,000; building, $2,000; all 
ecvered by insurance; spontaneous combustion. 





Michigan Agency Appointments 


nolds, Hillsdale; Frank M. Lansing, Howell; 
Chas, A. a Northville; H. W. Hagerman, 
Sturgis; C. E. Williamson, Tecumseh; W. T. 
Webb, Williamston. 
National, Pa.—Jacob Kronk, Detroit; E. B. 
ignney Dowagiac; G, B. Rogers, Decatur; H. M. 
aff, Ludin: on; Decker & Bailey, Paw Paw; 
A. M. Ethridge, — 
N. W. Natl.—Samue PN Preston, Alpena. 
Norwich Union—M. H. Haselswerdt, Roches- 


ter. 
Royal Exch.—Chas. H. Riopelle, Ecorse. — 

St. Paul F. & M.—E. R. DuBoise, Britton; 
W. D. Schnoor, Marine City; A. E. Miller, 
Morenci; G. H. Retan, Flat Rock; L. M. Martin, 


Saginaw; M. A, Losee, Trenton; Henry Roehrig, 
Wyandotte. ‘ 
estchest W. D. Sch , Marine City. 








MICHIGAN NOTES 


Several new fire alarm boxes have been in- 
stalled at Battle Creek. 

The Saginaw office of the Michigan Inspec- 
tion Bureau has moved its office to the Eddy 
building on the east side. 

The village of Hubbell, upper peninsula, has 
awarded contracts for installing its new water- 
works system. 

The Federal Union of Chicago has been ad- 
mitted to Michigan with Edward S. Kelley of 
St. Joseph its attorney for service in that state. 

The fire commission of Ann Arbor, Mich., has 
purchased a 65-foot aerial hook and ladder truck, 
which will be added to the equipment of that 
city in about four months. 

A recent fire on Jessie street, in the Ferry ad- 
dition, Pontiac, Mich., clearly shows that this 
qutlying district is without adequate fire pro- 
tection. This addition is building up rapidly 
and the nearest fire hydrant is nearly 2,000 feet 
distant. ‘ . 

The extraordinary hazard of sawmill propert 
is shown in the recent loss of the W. vd 
White Company’s big mill at Boyne City. Fire 
started near the gang saw in mid-afternoon and 
spread so fast that employes had to run for 
their lives. In a few minutes the building was 
a mass of flames and falling in. 

Finley & Coughlin of Hancock, Mich., who 
have a branch office at Houghton, have ar- 
ranged a consolidation of their Houghton office 
with the agency of Joseph R. Pryor. It will 
be known as the Pryor Insurance Agency. 
Arthur Finley will have charge of the office and 
Mr. Pryor of the outside work. 

Traverse City will vote Nov. 3 on a proposi- 
tion to issue bonds for $20,000 for a new pump 
at the waterworks, also $15,000 for water main 
extensions. The city is dependent at present 
on a single pump to maintain adequate pres- 
sure, the two old pumps held in reserve being 
found quite inadequate for the purpose. 

A jury in the Superior court, Grand Rapids, 
returned a verdict for the plaintiff in the case 
of the Prussian National vs. Jacob Eisenhardt 
and Frank L. Carpenter, the amount being 
$248.22. Suit was brought on a $500 surety 
bond, it being alleged that Mr. Eisenhardt, 
while agent for the company, collected certain 
moneys for which he failed to account. 

The matter of a redistribution of the insurance 
carried by the county on its buildings was 
brought up at a recent meeting of the board of 
supervisors of Muskegon county. Supervisor 
Moran of Whitehall stated that since about $50,- 
000 of this insurance is about to expire, and that 
several agents were carrying large amounts while 
others had little or nothing, it was a good time 
for a readjustment. The matter was referred 
to the finance committee. 





INDIANA NOTES 


The Federal Union Fire of Chicago has ap- 
plied for admission to Indiana. 

Sheehan & Lydeck open an agency at Gary, 
Ind., taking the National of Allegheny as the 
first company. 

Petersburg, Ind., was without water Oct. 14, 
the supply suddenly giving out, the standpipe 
being found empty. The city engineer had be- 
come ill four days before and his substitute 
failed to start the waterworks pump. 

A. B. Williams, who has been with the in- 
surance department of the Central Trust Com- 
peny at Indianapolis, has gone to take a_ similar 
csition in Buffalo, where his father, John J. 

illiams, has charge of an adjustment bureau 
for several companies. The son’s place with 
the Indianapolis agency has been filled by the 
appointment of Cornelius Holloway, son of Chas. 
E. Holloway, vice-president of the Central Trust 
Company. 








IN ILLINOIS AND WISCONSIN 





panies and 


recognized underwriters 
agencies. 


Forty-one companies are on 





MILWAUKEE BOARD ELECTION 





Organization Holds Its Annual Meet- 
ing—Sprinklered Risks in the City 
Now Number 110 





The Milwaukee board held its annual 
meeting last week and the officers were 
all reelected: 


President—Frank J. Meyer. 

Vice-President—Walter T. Greene. 

Secretary—J. O. 7. 

Treasurer—W. T. Durand. 

Directors for the Year—Oscar Griebling, A. 
M. Anderson and C. F. Hibbard. 


The president’s report showed that 
the number of agencies had increased 
to 130, two more than last year. Seven 








California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E.Dean,Pres. Gro. W. Brooks, Secy 


Capital Stock $400,000 
Assets $880,000 
Surplus to Policyholders $579,000 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, Indiana, 





new companies have come in and four | Michigan, Wisconsin, Minnesota, 
withdrew or reinsured, making 155 com- | Missouri and Ohio 
JOHN J. HENRY, Pres. GEORGE F, REEVE, Vice-Pres. CHARLES M. HENRY, Sec. 








NEWARK WN. J. 





A COMPANY THAT WRITES A GENERAL BUSINESS 


AND APPRECIATES AND HELPS 


ITS AGENTS 





For representation in Ohio, Indiana, Illinois, Iowa, Wisconsin, Michigan 
Minnesota and Missouri address . 


CARROLL L. DEWITT, General Agent, 


153 La Salle St., CHICAGO 








NEW YORK CHICAGO 


L’Union (Est. 1828) of Paris. La Metro 
D’ Ass’ 


ar - of . 


STARKWEATHER * SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 


FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 
SURPLUS LINES 
We are also attorneys and have authority to bind and issue policies for the follontes surplus line conan: 
pole (Est. 1879) of Paris. L’Urbaine (Est. 1838) of 
ce Generales (Est. 1819) of Paris. D 
(Est. 1844) of Paris. Sum (Est. 1821) of Paris. Le National (Est. 1820) of Paris. Stand- 


companies have money on deposit in this country subject to o1 
Western Office: 159 La Salle St., Chicage. 


PROVIDENCE BOSTON 


ut Phenix (Est. 1819) of Paris. La Con- 


on of Amsterdam. Le Nord (Est. 1840) of 
ur check for the payment of losses. 


H, V. Burrows, Mgr. 











PERMITTED Without Extra Charge 
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BAecrone 


FIRE PROOF 


2nd—A seamless 
3rd—The im 
will stand. 


6th—The automatic governing of the pressure. 


CINCINNATI, OHIO, U.S. A. 





By all Leading Insurance Companies In Twenty-three States and Territories in the United States. 





‘'F-P’’ GASOLINE GAS MACHINE. 


MODEL C 

1st.—A seamless copper tank without a screw or soldered joint. 
nerator without a soldered or a screw joint. 

ibility to create a pressure in the tank of more than one-fifth of what it 

4th—The impossibility of liquid gasoline squirting from any valve under any condition, 

5th—The impossibilities of spilling gasoline while filling the tank. 


7th—No liquid gasoline conveyed through the building of hollow wires. 
8th—The impossibility for gas to escape in room while filling tank. 


THE INGANDESCENT LIGHT AND STOVE CO, 419-418-+20-422-424-420 East Peart st 
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FOOL PROOF 
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a sole agency basis. The treasurer’s 
report showed the finances were in good 
condition. 

There are now 110 risks equipped 
with sprinklers, an increase of six, and 
two risks are being equipped. The loss 
on sprinklered risks was about $60,000, 
of which the mutuals paid over $41,000, 
as they had the most of the line where 
the only serious loss occurred. 





Will Have Permanent Quarters 


The Wisconsin Field Men’s Club 
will secure a modest office room for 
headquarters and have a salaried em- 
ploye to look after correspondence and 
detail work. 


Fire Marshal Was Interested 


The closing of the case against Paul 
Krouse in Appleton, Wis., resulting in 
his conviction and a life sentence in 
state prison for the murder of his wife 
completes a case in which the Wiscon- 
sin state fire marshal’s department was 
interested. S 





Some months ago Krouse, 
who had trouble with his wife, and 
with whom a divorce was pending, was 
arrested by the fire marshal’s depart- 
ment for an attempt to burn property 
which was in his wife’s name and was 
bound over under bonds awaiting trial. 
The suspect succeeded in getting his 
bonds, but after a short time the honds- 
men became suspicious of him and 
asked to be released. The night fol- 
lowing this request and just prior to 
Krouse’s rearrest, his wife was found 
hanging in a closet with every indica- 
tion that she had been murdered and 
the body left hanging to give an im- 
pression of suicide. The case of arson 
was then dismissed and the charge of 
murder preferred against him has just 
been closed, resulting in his conviction. 





Up to the Local Agents 


A number of field men went to 
Springfield, Ill., last week and in view 
of the complicated conditions the whole 
responsibility was placed on the local 
agents. They were told they must set- 
tle the differences and live together in 
harmony or suffer the consequences. 

It is thought the agents will get to- 
gether on a satisfactory basis and save 
the day. 

Edward Kessberger acted as chair- 
man of the meeting and J. E. Gard sec- 
retary. A new club will be organized 
and a committee on rules was appointed 
consisting of Frank Ryan, George M. 
Brinkerhoff, Jr., E. Gard, é. i 
Hickox and R. S. Troxell. 





Wisconsin Agency Appointments 

American—Fred A. Ollman, Gresham; M. F. 
Thompson, Wilmot. 

Amer. Cent.—J. A. Kennedy, Milwaukee; 
G. B. Parkhill, orp; John W. Warne, Hazel 
Green; . Bourne, Shell Lake; C. E. Bart- 
lett, Cameron; Alonzo Clark, Loyal; A. C. 
Mason, Milwaukee. 

Calumet—Harriet Roberts, Beloit. 

Camden—T. S. Saby, Alma. 

Capital—Miss S. C. Pamperin, Green Bay; 
A. erson, Stoughton; W. R. Phillips, 
Evansville; C. B. Curtis, Fort Atkinson. 

Commonwealth, N, Y.—Carl Hansen, Mani- 
towoc. 





Farmers & erchants—J. F. Croak, New 
London. 
Fidelity—J. E. Jackson, Rochester; A. J. 


Ison, k, 

Fire Assn.—A. M. Hie, New _ Glarus; 
T. J. Callen, Milwaukee; W. S. & A. K. North- 
~~ Clinton. 

a 


Ansorge, Green Bay. 
Ins. Co. of N. A—A. M. Helgesen, New 
Glarus; T. J. Callen, Milwaukee. 
Louisville—J. M. Smith, Shell Lake. 
Mercantile—J. A. Kennedy, Milwaukee; C. E. 
Bartlett, Cameron; W. C. Hutze, Wausau. 
Mich, Com.—A. Combacker, Ellsworth; j. ¥. 
Croak, New London. 
Natl—The H. J. 


Millers 
A. Clark, Almond; W. E. 
fonse, Fred Ruh Sullivan; 
. B. Gloines, Omro; Lewis Lund, Winneconne. 
nee Falls; 
C. F. Eckel, Port Washington; D. M. Row- 
lands, Cambria; Francis Reuschlein & Co., Bur- 
lington; W. C, Hintze, Wausau. 
hio German—Etter & Treat, Monroe. 
Phoenix Assur.—W. S. & K. Northway, 
Clinton. 
Pruss. Natl.—E. C. Smith, Fillett. 
Royal—August Becker, Twin Lakes. 
St. Louis—C. S. Hart, Oconto. 
Springfield—Wilbur F. Loomis, Birchwood. 
Teutonia, La.—Culver Bros., Eau Claire. 
United Amer.—A. F. Hintze, Sheboygan; 
erry L. Friz, Waukesha. 
Walla Walla—Con W. Lloyd, Ashland; E. M. 
Newald, Gillett; J. H. Linderman, Grand Rapids. 


Cunningham 


Wild R 


Western—H. B. Bell, Columbus; C. L. Dering, 
Portage; N. Pomainville, Grand Rapids. o 

Western Reserve—Hans P. Nelson, Louis 
Mogenson, Racine. 

Wmsburgh Ln gre 3 L. Karney, Brodhead; 
F. E. Wormwood, Lake Geneva. 





Heavy Losses in Illinois 


The Rock Island fire, involving the 
Rock Island Sash & Door Works, runs 
the Illinois loss ratio up several points. 
It was supposed to have the largest 
stock of lumber in the state outside of 
Chicago. Field men counted the risk 
a very good one. 

Other losses in Illinois are many 
and are occupying the time of the spe- 
cial agency forces. 


Percival Goes With Standard 


John Percival, who has been em- 
ployed in local Chicago offices, has 
been appointed Illinois special of the 
Standard of Keokuk, Iowa, by General 
Agent Charles Brock-Jones of Chicago. 
Mr. Percival will begin at once to or- 
ganize Illinois. 








Appleton Mutual’s Assessment 
The Appleton Mutual Fire of Apple- 
ton, Wis., has had to levy an assess- 
ment of 60 percent in addition to the 
regular premium to meet its losses. It 
has about $3,000 unpaid losses out- 
standing. 


Aurora Wiring Fairly Good 

At Aurora, Ill., most of the electrical 
wiring contractors are doing good work, 
but there seems to be a tendency on 
the part of some workmen to slight 
certain details. This practice has been 
detected and their work is now being 
carefully watched. The few violations 
of code requirements noticed by inspec- 














Cash Assets - 
Liabilities - 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Capital and Surplus 





CHAS. E. SHELDON 
Manager Western Department 
Rockford, Il. 


$226,002.00 
- 4,873,081.49 
-  9,562,920.51 


Jas. H. Worden, Seo’y. 
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tors were called to the attention of the 
city electrician and have been elimi- 
nated. These details will be given spe- 
cial consideration by the inspector in 
the near future. 


ILLINOIS NOTES 


T. P. Eggmann & Co. get the California Fire 
at East St. Louis. 

J. C. Robinson has purchased the insurance 
business of C. Coulter at Utica, Ill. Mr. 
Coulter contemplates moving to ‘Texas this 
winter. 

The Peoria ~~ council has put off till next 
week action for the proposed revision of the city 
building ordinance. This is to give the under- 
writers a chance to be heard. 

National Board engineers 
Springfield, Ill, There are four men in the 
arty: T. C, V. Snell, who is in charge; C. R. 

arker, hydraulic engineer; Kenneth Lydecker, 
assistant hydraulic engineer, and Charles H. 
Fisher, fire department engineer. 





are inspecting 





St. Paul’s School of Insurance 


_ St. Paul will soon have a school of 
insurance. It will be a branch of the 


school of commerce, which is organ- 
ized under the auspices of the St. Paul 
Institute of Arts and Sciences. The 
school will have evening sessions in the 
central high school and will have for 
instructors such men as J. A. Hartigan, 
state insurance commissioner; E. A. 
Jaggard of the state supreme court; 
Frank L. McVey, chairman of the state 
tax commission and former professor 
of economics at the University of Min- 
nesota; T. D. O’Brien, former insur- 
ance commissioner of Minnesota; Tim- 
othy R. Palmer, president of the Min- 
nesota Mutual Life, and A. W. Perry, 
secretary of the St. Paul Fire & Ma- 
rine. 





The annual meeting of the Kentucky Board 
of Fire Underwriters will be held in Louisville 
on Nov. 17. Matters of importance in connec- 
tion with the turning over of the rate-making 
power to an independent inspection bureau and 
the consequent reorganization of the board will 
come before the meeting. 








SEABOARD F. & M. INSURANCE CoO. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres. 


J. H. LANGBEHRN, Sec’y. 


Cc. C, BOWEN, Ass’t Sec’y. 


Dec eieer 3i i907 ¢ ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 RET SURPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: Merchants Exchange, San Francisco. 


F. A, CHAPUIS, General Agent 





LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 





CHARLES E. DOX, Manager 


Western Department 


$74 La Salle St., 


ORGANIZED 1870 


Tee Concordia Fire 
Insurance Company 


of Milwaukee, Wis. 
CashCapital - - - 300,000.00 
Reinsurance Reserve - - 820,989.64 
Reserve for all other Liabilities 134,211.72 
NetSurplus - - - - $90,659.59 
Total Assets » * 4 3,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 





BIERCE & SAGE, General mts for Michigan 
and Ohio, Whitney Opera House Block, De- 
troit, Michigan. 





Chicago, Ill. 


SPECIAL ASENTS:~I. T. Kirnxkwoop 
land; Franx M. Sacs, Detroit; 
SzEpGwick, Ishpeming, Michigan. 


Cleve- 
EO. B. 





Gorham-Braden Compan 


40 South Fourth St., 


Grote es am oh camden, © 
aw ns. Co. 0 
New Ametordean Casualty Co. of New York, N. ¥. 


Coun’ 


Pa, 
New Be runswick Fire Ins. Co. of an nS 


y; General Agents 


Fire Ins. Co. of Philadel 
Company of Chicago, Ill. 


Agents Wanted in Minnesota and Wisconsin 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - - - $891,463.32 
Surplus to Policyholders 309,880.08 


Agents Wanted in Illinois 
SHIPMAN & WAYNE 


Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 
In business continuously under the same 


Management since 1872. 
Application from leading agencies solicited. 


Henry P. Magill & Co. 





General Agents 
GEO. L. PLATT, Special Agent General Agents 
159 LaSalle Street CHICAGO | 184 La Salle Street Chicago 





WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


QAPITAL = <+ + e« © 300,000.00 
SURPLUS TO POLICY HOLDERS 496,030.32 
ASSETStco- - - + « e« 852,469.75 
LOSSES PAID TO DATB - -<« 4,186 ,250.00 


WESTERN UNDERWRITER. 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,090 00 
Assets, - - - $5,185,649 51 
Net Surplus, - - § 949,260 99 


HEAD OFFICE: 





Cor. William and Cedar Streets. 


Octaher 99 i10n°e 
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THE WEST AND NORTHWEST 


COMMENT BY STATE MARSHAL 





Ee 


South Dakota Official Tells About the 
Work of His Office During 
Last Year 





In his first annual report to the state 
insurance commissioner, F. A. Craft, 
the deputy fire marshal of South Da- 
kota, says: 

“Our law, passed at the last session 
of the legislature, is almost an exact 
copy of the Ohio law, except that it 
makes the commissioner of insurance, 
ex-officio fire marshal with power to 
appoint deputies.” 

he law establishing the office of 
fire marshal is then cited in his report, 
showing the officers of towns or vil- 
lages who are required to investigate 
the cause of fires under the law and 
their duties. 

The number of fires reported to this 
department for the year just ended is 
446, entailing a loss of $610,500, the 
largest number of which were of un- 
known origin, amounting to $383,627 in 
losses. The next largest were from de- 
fective flues, $73,654 losses. Lightning 
caused $57,321 losses; gasoline $37,641, 
prairie fires $19,189, sparks from en- 

ines $17,197 and matches $10,774, while 

10,245 is charged to incendiarism. 

The excessive loss from unknown 
causes may be reduced by the codpera- 
tion of all local officers whose duty it 
is to insist upon the clearing up of all 
alleys and spaces between buildings 
where rubbish collects and either ignites 
from spontaneous combustion or it is 
set on fire by a discarded cigar stump, 
match or fire cracker. 

The second largest loss is chargeable 
to defective flues and may be reduced 
by a systematic and careful inspection 
of all chimneys. 

~ * 

Lightning comes third in the list and 
statistics show that mills, elevators and 
large farm barns are the source of the 
heaviest loss. Statistics also prove that 
buildings provided with proper light- 
ning rods burn only in exceptional 
cases. The marshal is of the opinion 
that where the econ is taken to 
properly rod buildings of this class the 
loss could be reduced over one-half. 
Fortunately the rods that can be recom- 
mended are made in every lightning 
rod factory and are handled and put up 
by local agents in nearly every locality. 

Gasoline comes next in the list and 
causes loss of life and property in so 
many different ways and is so treacher- 
ous that special bulletins have been 
issued on this subject calling attention 
to the danger of handling this explo- 
Sive. 

Prairie fires have caused an unusually 
large loss during the last year on ac- 
count of the exceptional dry weather 
and high winds in the early spring. A 
large proportion of these were caused 
by burning straw stacks and stubble 
ground, which is a misdemeanor in this 
State, without first having a 50-foot 
firebreak completely surrounding the 
place set on fire. 

It has been the aim of this depart- 
ment to make the fire marshal law 
effective as a preventative as well as a 
cure, and the aim has been to so ac- 
quaint the public with fire hazard that: 
the loss, from carelessness at least, will 
be reduced. 

* 
_ This has been done by bulletins pub- 
lished in nearly all the newspapers of 
the state on the subject of matches, 
lightning, gasoline and others, from 
which the greater loss occurs, and by 
Personal work among the merchants, 
a great many of whom are handling 
gasoline from tanks kept within their 
Store buildings or basements and which 
tanks were ordered removed to small 
buildings on the rear of the lot or some 
Place of greater safety than they 
formerly occupied. Scarcely a mer- 
chant has refused to comply with an 
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order of this kind when convinced of 
the extreme danger when handling this 
dangerous explosive. A special bulle- 
tin was issued calling the attention of 
the chiefs of the fire department to this 
hazard, instructing them to personally 
inspect all buildings where this explo- 
sive was handled, and if in store build- 
ing or basement, to order it removed 
and in case of refusal to report to the 
department at once. The number of 
fires caused from this hazard have been 
lessened by the system of education 
explained and will be followed up until 
the loss from this cause is nominal. 

All of the reports showing suspicion 
of incendiarism have been investigated, 
and while in a few cases there were 
some suspicious circumstances, there 
was in no case evidence sufficient to 
warrant an arrest. The fire marshal 
says: 

. ’ . 

“Our fire marshal law is defective in 
the section providing that the fire mar- 
shal may subpoena and compel the at- 
tendance of witnesses in cases where he 
is satisfied, beyond a reasonable doubt, 
that further investigation than that 
made by local officers is necessary. 
The legislature attempted to delegate 
judicial authority to the fire marshal, 
which, in the opinion of our attorney 
general, is unconstitutional and, there- 
fore, the authority of the fire marshal 
is limited. This was first discovered in 
conducting an investigation where cir- 
cumstances seemed to warrant the ex- 
amination of witnesses who were sub- 
poenaed to give testimony in the case, 
but who refused to obey the summons, 
whereupon Attorney General Clark and 
his assistant, Mr. Sterling, rendered the 
above mentioned opinion, which led to 
the use of the provision made in Chap- 
ter 200, Laws of 1907, for the purpose 
of investigation.” 

Excessive insurance is the real cause 
of a great many fires, as it places be- 
fore the assured a strong temptation to 
defraud. In altogether too many in- 
stances the agent is interested only in 
the premium and takes too much for 
~~ without personal investigation. 

he insurance companies want only a 
square deal and the confidence imposed 
in an agent should not be violated, but 
a personal inspection of the property 
to be insured should be made wherever 
possible and especially so when the 
applicant is not well and favorably 
known to the agent. Insurance com- 
panies could do much to aid the depart- 
ment in this regard. 





Rice Enters Field Service 

J. A. Rice has been appointed special 
agent of the Northwestern Underwrit- 
ers’ Agency of Milwaukee for Iowa and 
Nebraska, vice E. T. Collom. Mr. Rice 
will make his headquarters at Lincoln, 
Neb. He has been a member of the 
firm of Rice & Schmidt in that city, but 
has given up his local connection to 
take the field position. 





Sweazea Returns North 

W. F. Sweazea, special agent of the 
Springfield in Arkansas, has had to re- 
sign as the climate did not agree with 
him. Mr. Sweazea connects with the 
Niagara and is assigned to the Kansas 
field. He was formerly a local agent at 
Piedmont, Mo., and then became spe- 
cial of the Hartford in Missouri, work- 
ing among the subagents. 

W. Y. Foster Jr., a local agent at 
Hope, Ark., succeeds Mr. Sweazea in 
Arkansas. He will have his headquar- 
ters in Little Rock. 





Distillery Cases to Federal Court 

Fifteen of the suits brought by the 
C. A. Hoover Distilling Company of 
Oskaloosa, Iowa, against various in- 
surance companies have been trans- 
ferred to the federal court at Des 
Moines. The cases grew out of the loss 
by fire last May. The insurance was 
two-thirds the loss, or $50,000. More 
than 26,000 gallons of whisky were de- 
stroyed. The companies allege that too 
high a value was placed on the wet 
goods, that it was not worth the amount 





named until it had ripened. The dis- 
tillers claim that the price named by 
the companies is not sufficient to pay 
the cost of production and government 
tax. The distillery has been idle since 
the suits were started and operations 
cannot be resumed until the litigation 
is ended. 





NONWAIVER AGREEMENT GOOD 





Decision Handed Down by the Okla- 
homa Supreme Court in London 
and Lancashire Case. 





The supreme court of Oklahoma in 
the case of Gish, Brook & Co. vs. the 
London & Lancashire, upholds the 
nonwaiver agreement as a “valid and 
binding obligation in the clearest prin- 
ciples of public policy and justice.” 

The companies denied liability on 
alleged violation of the iron safe and 
inventory clause. A nonwaiver agree- 
ment was signed, but the assured put 
up the plea that in agreeing to non- 
waiver, the companies had waived their 


rights. The lower courts upheld this 
contention. 
The former Oklahoma _ insurance 


commissioner took a hand in the mat- 
ter and tried to force the companies to 
settle. 





To Test Vacancy Rider 

George W. Peterson, assistant at- 
torney-general of Minnesota, has filed 
a test case against the St. Paul Fire & 
Marine, asking the supreme court to 
restrain that company from using a 
“three-fourths’ vacancy” rider to the 
present standard fire insurance policy 
prescribed by statute. The rider pro- 
vides that in case any insured building 
remains vacant more than 30 days, 
there shall be a reduction of the in- 
surance to three-fourths of the amount, 
which is the limit of recovery in case 
of a loss. 

The position of the state is that such 
a “rider” contravenes the law, which 
states specifically that losses must be 
paid in full, meaning the amount of 
the policy. It is now a general prac- 
tice among companies doing business 
in the state to add this clause to all 
policies. 

Some time ago the insurance depart- 
ment sent to all.the companies doing 
business in Minnesota for sample 
copies of the riders they used in their 
policies. This resulted in cooperation 
with the legal department, and the 
filing of the test case. 





Bad Iowa Fires 

Fire at Davenport, Iowa, of unknown 
origin, destroyed property worth 
$100,000 last week. Elevator B of the 
Rothchild Grain Company was burned, 
loss $75,000. Fully covered by insur- 
ance. The Rothchild company has been 
putting its policies into grain mutuals 
as fast as they have expired. The Mill- 
ers Mutual of Fort Worth and Penn- 
sylvania Millers were the two mutuals 
that will suffer. Weir & Meler, Balluff 
& Snyder, Hornby & Ruhl still held 
policies aggregating $25,000. A ware- 
house of the Corn Products Compan 
was destroyed with a loss of $15,000. It 
was fully insured, the policies being 
written by Johnson & Higgins of New 
York. The Mueller Lumber Company 
lost a lot of rough lumber valued at 
$10,000. The loss of this company was 
divided among a large number of con- 
cerns. 

An incendiary fire caused a loss of 
$26,400 at Shell Rock, Iowa, Sunday. 
Insurance, $12,800. The fire started in 
the fire station and destroyed its entire 
contents, including the engine. Seven- 
teen buildings in the business district 
were burned and the entire town was 
threatened. Only the arrival of aid 
from Waverly and Waterloo saved the 
town. 

A large portion of the business dis- 
trict of Edgewood was destroyed by 
fire last week, entailing a loss of $50,- 
000. Insurance, $12,000. The fire was of 
incendiary origin and was the third de- 
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structive blaze occurring in the town 
within six years. The town has no fire 
protection. 





Special Agent Brown Marries 
George A. Brown, special agent of 
the Western of Pittsburg in lowa, was 
married last week in Denver to Miss 


Mary Ellen Neiman of that city. Mr. 
and Mrs. Brown will reside in Des 
Moines. 





Minnesota Agency Appointments 
Aetna—C. E. Gray, Waterville; A. L. Thomp- 
son, Mahnomen. 

Camden—E. H. Bither, Bovey. ; 

Continental—H. G. Heneman, Lester Prairie. 

Agricultural—J. I. Sweengen, Fairmount. 

Boston—F. F, Mansfield, pamaeeens M. L. 
Griffiths, Crookston; C. L. Hilton, Fergus Falls; 
w. L Buck, Luverne; W. F. Rosenwald, Madi- 
son; V. W. Higenbotham, Red Lake Falls; J. H. 
Walter, St. Cloud. : 

Coml. Union, Eng.—Leonard Erickson, Fergus 
Falls. 
Federal—Wilson & Force, Minneapolis. 

Ger. Amer., N. Y.—E. E. Iverson, Nelson. 

Germania—Cleon T. Knapp, Chisholm, 

Globe Mut., S. D.—H. Hanson, Harmony. 

Hartford—H. W. Parker, Winnebago; F. H 
Brown, Warroad; L. P. Jones, Lake Crystal. 

Hawkeye—Chas. Eliason, Two Harbors. 

efferson—Paul Martin & Co., St. Paul. 

mn. & Lan.—E. C. Moulton, Winnebago. 

Mich. Coml.—G. A. Bassett, Winnebago. 

National, Pa.—Roy Carter, a i New- 
berg & Newberg, rookston; M. H. Stang, 
Fergus Falls; N. F. Kranz, Hastings; H. P. 
Reed, Hibbing; R. B. Daniel, Marshall; Maas- 
Tift-Haskins Company, Minneapolis; A JZ 
Theimer, Owatonna; H. Wolter, St. Cloud; 
Hilma Moilan, Virginia. i 

Natl. Union—Herman Zeige, 
E. Lundrigan, Cass Lake. q . 

New Brunswick—T. L. Jones, Minneapolis. 

New Hampshire—Edmund G, Walton, Minne- 
apolis. 

PN. W. Natl.—S. H. Jotaees. Appleton; M. 
H. Stang, Fergus Falls; O. A. Johnson, Hanska. 

Norwich nion—State Bank of Warroad, 
Warroad. 


Phoenix, Eng.—M. F. Olson, Moose Lake. 

Phoenix, Ct.—J. G. Harrison and M. 
Jamar, Duluth. 

Royal—John P. Holmberg, North Branch. 

Spring Garden—F. J. Kilpatrick, Adrian; G. 
18) eore, Worthington. 


Winona; John 





IOWA NOTES 

A waterworks is proposed at Indianola, a 
suburb of Des Moines. 

Spirit Lake, Ia., will take a vote on the 
waterworks question this week. 

Last week the town of Winterset, Ia., voted 
$60,000 bonds for a waterworks. 

Another large well will add to the fire protec- 
tion of Eldora in the near future. 

W. D. Skinner, secretary of the Hawkeye, is 
spending his fall vacation in Porto Rico. 

N. Densmore, president of the Iowa Mutual, 
is confined to his home by an attack of fever. 

E. E. Girton, state agent for the Merchants 
& Bankers, has moved to Des Moines from Car- 
roll, Ia. 

Iowa mutuals are making arrangements for a 
state convention to be held in Des Moines 
Nov. 17-19. 


GENERAL WESTERN NOTES 


C. C. Whitcher has purchased the agency of 
Garner & Regan at Pierre, . 

Wm. Smith has purchased the agencies of 
Clark Miller and D. L, Crimmins at Redwood 
Falls, Minn. 

John L. Misner of Oklahoma City, special 
agent of the Shawnee, died last week in @ 
Denver sanitarium. 

B. F. Collins, formerly special agent for the 
Royal at Kansas City, has been appointed spe- 
cial agent for the Shawnee. 

The premiums of fire companies in New 
Mexico last year were $506,865, losses $181,150. 
The Hartford leads with $51,588 premiums. 

The Phoenix of Hartford which retired from 
the “range” territory in Minnesota, except Vir- 
ginia and Chisholm, has now gotten out of those 
towns. 

Commissioner Hartigan of Minnesota is in- 
vestigating the Tristate Mutual Grain Dealers 
Fire of Luverne, Minn., which recently filed arti- 
cles of incorporation. 

John Hempstead, a well known insurance 
agent of Emerado, N. D., and cashier of the 

armers State Bank, committed suicide in the 
Masonic Temple at Grand Forks, Sept .28. The 
deceased was one of the best known bankers in 
the state, a prominent Mason and a graduate of 
the 95 class of the state university. Business 
worry is given as the cause of suicide. 

Sprinkler experts who have made a careful 
examination of the A mill of the Northwestern 
Consolidated Milling Company, at Minneapolis, 
since the fire of Oct. 16 agree that the sprinkler 
system rendered effective service by checking 
and holding the fire until the arrival of the fire- 
men. The dusthouse was ones with a dry 
pipe system with su ervisory alarm connecting 
with the A, D. T. he A. D. T. records show 
low pressure in the dry pipe system one and a 
fourth minutes before the box alarm was turned 
in. All the eighteen sprinkler heads in the 
dusthouse went off. 











The United Firemens having withdrawn from 
Western Union territory, President R. B. Beath 
has resigned his union membership. 
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NOTE OF WARNING 

In the paper by Grorce H. BaTcCHEL- 
DER, read before the NorTHWEST meeting, 
a note was struck that deserves special 
attention. He referred to the instability 
of the rating system in some of the west- 
ern states. He prophesied that unless 
companies observed fairness in dealing 
with the assured whereby each man with 
a like risk was charged the same rate, 
the public could with justice accuse the 
companies of discrimination. 

The states themselves seem to force 
the companies to deal with the assured 
unjustly by prohibiting a pooling of ex- 
perience and preventing companies from 
agreeing to fix and maintain rates. 

The public in malignant denunciation 
has condemned favoritism on part of rail- 
roads shown certain shippers. Yet so 
far as fire insurance is concerned it has 
legalized discrimination and made it im- 
possible to require tariff rates. 

Mr. BATCHELDER predicts a state rating 
system unless some system of equity is 
devised. The present unsatisfactory 
conditions probably can be alleviated to 
a great extent by courage on part of 
individual companies. But that courage 
is lacking because greed is the element 
that is governing field and office opera- 
tion. 


THE EFFECT OF NEW LAWS 

Tue New York department has issued 
its life report for 1907 showing a de- 
crease of $241,496,308 in new business as 
compared with the 1906 figures. This 
is a startling sum and proves that the 
insurance machine lost much of its mo- 
mentum on account of the Armstrong 
laws. There were 159,303 fewer policies 
issued last year than the year previous. 
The depletion of the agency ranks and 
the lessened efficiency of many old agents 
no doubt accounts for the heavy fall- 
ing off. 

One encouraging symptom is the fact 
that $229,144,828 less insurance was ter- 
minated during 1907 than 1906. How- 
ever, the immense sum of $307,639,953 was 
ierminated by lapse last year. During 
the year $1,014,924,164 new ordinary 
business was written. 








MR. BARRY’S ADVICE 
_ Very excellent was the advice given 
the Boarp or Casuatty & Surety UN- 
DERWRITERS by Commissioner Barry of 
Michigan. That may be said generally 
when Mr. Barry makes an address, for 
none among the insurance commissioners 
surpasses him in calm judgment and sound 
sense. His advice was briefly that the 
casualty and surety companies take the 
lead in reforms and make them volun- 
tarily. The companies, better than any- 
body else, know what the real needs of 
the business are, what the public wants 
and what may safely be granted. If they 
govern their conduct by their best knowl- 
edge, there will be no need of legislation. 





If, on the other hand, they allow them- 
selves to be led aside by desire for too 
great gains or advantage over each other, 
the legislatures will be called upon to 
take a hand. As Mr. Barry points out, 
legislation of a regulative character con- 
tains great possibilities of danger, even 
though it be not enacted with hostile in- 
tent. On so technical a question as in- 
surance, laws are almost sure to be the 
worse for the ignorance on the part of 
their makers of the fine points of the 
business they seek to regulate. 

There are now serious evils in the 
casualty business that need attention from 
the companies—excessive commissions in 
some lines and inadequate rates in others. 
In either event the public is not getting 
its dues, and eventually it will demand 
them with a heavy hand unless the com- 
panies correct these abuses. A business 
that can pay exorbitant commissions is 
either charging the public too much or 
giving it too little. One that is not col- 
lecting enough to make itself secure and 
at the same time pay its just claims is 
incompetently managed and needs a 
housecleaning. 

Apparently there are only a few com- 
panies with nerve enough to let business 
go rather than pay too much for it or to 
accept too little for it. 





NORTHWEST LIBRARY 

Now that the Fie Unperwriters’ 
ASSOCIATION OF THE NorTHWEST has e¢s- 
tablished its library on a more perma- 
nent footing, it is to be hoped that a 
workable collection of books will be se- 
cured. 

Aside from their historical value, the 
present volumes are of but little use. 

There is need for practical reference 
books. There are fifty works or so that 
are constantly in demand. These should 
be gotten. 

Insurance men should encourage the 
writing of insurance subjects in the 
schools, phases of the business that are 
elementary enough for pupils to compre- 
hend. The Nortuwest library should be 
able to supply the material. 

By proper attention the library can be 
developed into a practical institution. A 
course of reading could be mapped out 
for young men who want to acquaint 
themselves with the literature of the 
business. 

The NortTHWEstT association now has 
the opportunity to be a vital factor in the 
great educational movement. The mate- 
rial should be on hand at this library. 





CoMMISSIONER Fork of Tennessee 
seems to be trying to usurp the esteemed 
Colorado department’s right of occupy- 
ing the center of the stage. 





Ir the Cincinnati LIFE succeeds in 
building up a business by reinsuring other 
companies, it should be hailed as a pub- 
lic benefactor. But think of all the 
executive officers who would have to lose 
their jobs if such a program were car- 
ried out. 





THE prominent underwriters, headed 
by United States Manager E. G. Ricu- 
ARDS of the NortH British & MERCAN- 
TILE, who joined the Bue Goose at the 
recent Chicago meeting, thus give it their 
approval. They see the value in the 
good fellowship principle of the organ 
and believe in its slogan, “Tote Fair.” ~ 





Personal Side of the 
Insurance Business 


Charles E. Rollins Sr., proprietor of 
the Argus, the monthly insurance jour- 
nal, died last week in a Milwaukee 
sanitarium. He has been in ill health 
for some time, but became worse a few 
weeks ago. His malady was heart 
trouble. 

Mr. Rollins’ outside interests have oc- 
cupied his time for the last few years 
and his face was not so familiar as it 
once was in the insurance offices. The 
work on the Argus has largely been 
done by T. W. Dealy, his efficient ed- 
itor. 

Mr. Rollins among the older genera- 
tion was well known and in his prime 
was a forceful factor in the business. 

He located in Chicago in 1875 and 
purchased the Herald in 1876, changing 
its name to the Argus. 

Mr. Rollins was born in New Hamp- 
shire in 1845. He went into the local 
insurance business in 1866 at Lawrence, 





Mass. In 1869 he was a local agent at 
Philadelphia, remaining there until 
1875. 


Mr. Rollins’ only child, C. E. Rol- 
lins Jr., is a member of the local agency 
firm of Rollins & Burdick in Chicago. 
Father and son have always been par- 
ticularly devoted to each other. Some 
eighteen months ago Mrs. Rollins died. 

Mr. Rollins had extensive real estate 
interests in Wisconsin, to which he 
gave much personal attention. 

He knew all the ins and outs of the 
various companies in the old days, was 
well acquainted with the men in all 
lines of insurance and put through a 
number of important deals. He was 
most companionable and has done 
much for young men who have been 
associated with him. 


R. E. Daniel of Minneapolis, one of 
the old time field men of the north- 
west, died last Saturday. He was a 
brother of T. R. Daniel, Minnesota 
state agent of the North British and 
father of L. F. Daniel, state agent of 
the Queen and president of the Minne- 
sota & North Dakota Fire Under- 
writers. Another son, Roderick L., is 
with the Fisher rating bureau. 


Maj. John Jones Brinkerhoff, deputy 
insurance superintendent in Illinois and 
actuary of the department, has resigned 
to become actuary for the Association 
of Life Insurance Presidents. He will 
locate in New York and give all his 
time to the new work. Major Brinker- 
hoff has been connected with the IIli- 
nois department for thirty-four years 
and is regarded as one of the most ca- 
pable department actuaries in the coun- 
try. He is secretary of the Convention 
of Insurance Commissioners. 

William J. Tully, formerly New York 
state senator and a member of the leg- 
islative insurance and investigating com- 
mittee, of which Senator Armstrong 
was chairman, has been retained by 
the executive committee as attorney 
for the Association of Life Insurance 
Presidents during the coming year. 


C. T. Deatrick of Columbus, Ohio, 
state agent of the Home of New York, 
is now convinced that it will be impos- 
sible for him to mysteriously disap- 
pear, at least in his home city. 

When Special Agent Beggs of the 
Continental received his Blue Goose 
bulletin he cut out Mr. Deatrick’s pic- 
ture from the galaxy of grand nest of- 
ficers. He pasted it on an envelope 
with no name attached, the only other 
superscription being “State Agent, Co- 
lumbus, Ohio.” It was mailed at Cin- 
cinnati one afternoon and was promptly 
handed to Mr. Deatrick on the first de- 
livery the next morning. 

“Had it been sent to the police de- 
partment,” remarked Mr. Deatrick, “I 
can see how prompt action could be 
secured in locating me, but I didn’t real- 
ize my classic features were so well 
known to the postoffice people.” 





Some Features in the 
Adjustment of Losses 





(By F. A. Mannen, State Agent Firemans Fund, 
before the Minneapolis Credit Men’s Asso- 
ciation.) 

There are two matters that I desire to 
touch lightly upon at this time; one 
of them being the question of depre- 
ciations. This is a feature that we 
always have to contend with in the 
adjustment of fire losses. The matter 
of depreciation, particularly on stocks 
of merchandise, is one admitting of 
great flexibility, particularly in coun- 
try stores. Such stocks usually con- 
sist of a general assortment of all kinds 
of merchandise which depreciates rap- 
idly from various causes. It is true, 
much depends upon the one who is 
managing the business, particularly as 
regards his judgment in making selec- 
tions. A stock in the hands of the 
average merchant depreciates from 
many causes, among which may be 
enumerated carelessness in handling, 
soiling of goods, making them shop 
worn; again, in the manner in which 
goods are protected from the dust, 
changes in styles and poor selections in 
colors. 

The concensus of opinion of adjust- 
ers as well, I believe, as of jobbing 
houses, places the annual depreciation 
on the ordinary stocks about as follows: 
Groceries, 10 percent per annum; boots 
and shoes and dry goods, hardware 
wooden and willow ware, 10 to 15 per- 
cent per annum; clothing, hats, caps 
and miscellaneous goods, 20 percent. 
Laces, notions and ribbons, 25 percent 
per annum. It is nearly always diffi- 
cult to secure a concession from the 
assured of what we believe to be a fair 
and reasonable measure of depreciation. 

¢ 8 6 


Another feature that occasions 
trouble in the adjustment of fire losses 
is the application of cash discount to 
the invoice cost of the stock, and it is 
a mooted question as to whether or 
not cash discounts should in all cases 
be allowed. But you must remember 
that the policy prescribes that the 
actual cash value of the property only 
shall be considered and consequently, 
even though the assured does not take 
advantage of the cash discounts offered 
him by the wholesalers, he is in a posi- 
tion to do so, and the companies, in 
paying him cash on his loss, it would 
seem, should be entitled to such dis- 
counts. 

It would indeed accomplish wonder- 
ful good if your association could de- 
vise some method by which you could 
induce your country customers to use 
such books as would greatly facilitate 
and quicken the matter of adjustment 
of fire losses, resulting directly and in- 
directly to your benefit. 

To quote from Mr. Sexton, our gen- 
eral adjuster, and who stands in the 
front rank of his profession, “we must 
have due respect for the opinions of the 
claimant and his friends, always bear- 
ing in mind that every man overvalues 
his own horse and every woman over- 
values her own baby; and when the 
claimant overestimates his loss, we 
must credit him with the same degree 
of honesty that is due the baby owner 
and the horse owner, but as we nee 
not, nor do not, take the baby, horse, 
or the loss at the owner’s or claim- 
ant’s estimate, we must not look upon 
either party as being intentionally dis- 
honest. The adjuster, when called upon 
to deliver the goods, as bargained for 
by the underwriter, should see that the 
delivery is up to sample and to terms, 
and is so made that the people will 
want the company’s security, and that 
the best agents will want to sell its 
policies. The idea that the science of 
adjusting is to so construe the policy 
that the assured will get no pay for his 
loss, in case of a fire, is an error. The 
loss to the property should be adjusted 
in clean cut business methods, no ad- 
vantages taken of the claimants ignor- 
ance and no advantages permitted be- 
cause of his shrewdness.” 
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AMONG CASUALTY AGENTS 


TO DISCUSS SURETY ISSUES 











Special Committee of Insurance Com- 
missioners Will Meet in New 
York Commencing Nov. 9 





The special fidelity and surety com- 
mittee of the National Convention of 
Insurance Commissioners will meet in 
New York Nov. 9 to take up the ques- 
tion of surety reserves, salvage, special 
deposits, indemnity, collateral and other 
matters pertaining to surety compa- 
nies with the idea of formulating rec- 
ommendations for uniform laws and 
regulations. The committee says: 


It is the intention to make as thorough and 
careful an investigation as possible into the 
subjects named, and in order to arrive at cor- 
rect conclusions the committee is very anxious 
to have the benefit of the experience of the 
fidelity and surety companies, and also the 
benefit of the knowledge gained by those who 
have studied the subjects under consideration. 

The committee, therefore, invites each com- 
any doing a fidelity or surety business in the 

nited States to present information, statistical 
or otherwise, and any suggestions or arguments 
that may be of assistance to the committee in 
formulating its recommendations. Companies 
are requested to present these statistics, etc., 
in written or printed pamphlet form, dealing 
with each subject in a separate paper, and to 
furnish a sufficient number of copies to supply 
each member of the committee. 

Each company is also invited to send a rep- 
resentative to the committee meeting, to present 
its suggestions orally, if it desires to do so. It 
is the desire of the committee to give eve 
company as much time as ible to be heard, 
but the time to be allotted each representative 
will, of course, be governed largely by the 
number desiring to ak. 

It is hoped that the first five topics in the 
order given below can be discussed at the No- 
vember meeting, and companies are invited to 
prepare their papers accordingly. 

1. Should the present minimum capital per- 
mitted by law be increased? 

2. Should the present method of arriving at 
premium reserves be abandoned and a plan to 
reserve so much per thousand dollars of contract 
liability, graded as to class of contract, be sub- 
stituted? (Those wishing to discuss adequate 
rates can do so in connection with this topic.) 

3. Should reserves be maintained on expired 
bonds — which claims may be made, and 
how shall such reserve be determined? 

4. What, if any, additional restrictions should 
be placed upon investments to improve the char- 
acter of assets? 

5. Suggestions for improvement of methods of 
determining loss reserve. 

6. Salvage; 7, indemnity collateral; 8, special 
deposits; 9, agreements of indemnity holding 
reinsurers harmless will be discussed at a future 
meeting; 10, adequate rates, will be discussed 
in connection with No. 2 at the November meet- 
ing. 





Paul Goes to Philadelphia 

John L. Paul of Chicago, western su- 
perintendent of agents of the Phila- 
delphia Casualty, will hereafter make 
his headquarters at the home office. Mr. 
Paul is one of the oldest employes of 
the company and knows the agency 
field thoroughly. 


No Plate Glass Liability 

When a building is dynamited to ar- 
rest the spread of flames, plate glass 
insurance on the structure becomes 
worthless. The Kansas City court of 
appeals has so held. Decision was made 
in the suit of Alvin C. Frisbie against 
the Fidelity & Casualty. Frisbie car- 
Tied insurance on the plate glass of his 
store windows in Hale, Mo. On Sept. 
1, 1906, there was a fire in the town. 
To prevent the spread of the flames, the 
uilding was dynamited and the glass 
broken. Suit to recover $80, at which 
the store front was valued, was decided 
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in favor of the insurance company in 
the lower court and this view is afirm- 
ed in the decision handed down by the 
higher court. 





Captain Masters Has Setback 

The host of friends of Capt. A. W. 
Masters, United States manager of the 
London Guarantee, will regret to learn 
that he has suffered a relapse. His 
health has been on the mend of Iate, 
but he is now confined to his house and 
is ordered by his physician to observe 
greater repose. 

Captain Masters was cheered by the 
telegram of good will sent by the 
Board of Casualty & Surety Under- 
writers in response to his most beau- 
tiful and impressive letter read before 
the convention this week. 

He hopes in a short time to be out 
again. 





Consolidated Soon to Start 


President Robert B. Armstrong of 
the Consolidated Casualty is in Chi- 
cago this week in the interest of the 
company. Mr. Armstrong hopes to be 
ready for business in a few days. He 
will start with $100,000 capital and same 
amount of surplus, increasing the cap- 
ital and surplus from time to time and 
adding new lines. At the start the 
company will write accident and health 
insurance and establish a monthly pay- 
ment disability branch in charge of Mr. 
Sheridan, formerly with the General 
Accident. Mr. Armstrong is interest- 
ing financial men in various parts of the 
country in the enterprise. 





Get Armour’s Fidelity Line 


The National Surety has captured the 
schedule of fidelity bonds covering over 
5,000 employes of Armour & Co. 
throughout the United States, at a rate 
said to be in the vicinity of 25 cents. 

This is the largest fidelity line in the 
west and second largest in the country. 
For five years past the line has been 
controlled by the Guarantee Company 
of North America at a rate in excess of 
30 cents and the competition for it 
this year was keen, practically all the 
surety companies operating in Chicago 
making bids for the line. The insur- 
ance involved amounts to a little more 
than $8,000,000 at present, but it is ex- 
pected to reach $10,000,000 before the 
present contract expires five years 
hence. 

Stockyards fidelity lines have not 
been especially profitable, but the 
Armours are said to have an excellent 
auditing system and the line is reported 
to have been profitable to the former 
insurers. 

President Joyce of the National Sure- 
ty was in Chicago and personally looked 
after the company’s campaign for the 
Armour business. He brought power- 
ful influence to bear from the east and 
also used the weight of the local direc- 
tors effectively. Some of the compa- 
nies have had home office men in Chi- 
cago working on the Armour schedule. 
The bids were nearly all close together, 
showing that there was no wild cut- 
ting. In fact, so close were the figures 
that Armour thought the companies 
were in collusion. 





Heavy Cut on Plate Glass 


Plate glass men are interested in the 
premium paid by Carson Pirie, Scott & 
Co. on their big wholesale establish- 
ment and also the warehouse on the 
west side in Chicago. The manual rate 
is about $380. The concern wanted a 
plate glass policy for three years. One 
office bid $325 on the three-year policy, 
thus giving for less than one year’s 
premium a coverage of three years. 
This bid was turned down so it is sup- 
posed it went for ahout $300. That is 
underwriting with both feet. 





Branch Is Doing Well 


The Chicago branch office of the 
United States Fidelity & Guaranty is 
doing a good business and is proving 
itself a successful venture. When the 
branch was established May 1, Presi- 








dent Bland expressed the belief that 
within a year or two the company 
would be doing more business in Chi- 
cago than it had done under the Conk- 
ling, Price & Webb general agency. 
From present prospects this belief was 
well founded. 





SEASON FOR BANK BURGLARY 





Word Reaches the West That There Is 
Talk of a Compact Being 
Formed 





Word reaches the west that there is 
movement on among the bank burglary 
companies to attempt to get together 
again in a compact. At the present 
time all the companies are holding up 
rates fairly well and the only trouble 
seems to be that some of the newer 
companies will permit safes that are 
not standard at the rates for a standard 
safe. This is not regarded by burglary 
underwriters as a desire to break away 
from good practices, but due to lack of 
experience. 

During the time of the panic last fall 
when country banks had much more 
cash on hand than usual, they took out 
extra bank burglary insurance. Policies 
were written for a year and it was 
thought that at least 50 per cent of the 
excess insurance would be cancelled, 
even if only short rates were allowed. 
It is estimated that only about 25 per 
cent was cancelled. 

In some states like Oklahoma and 
Kansas, where recent laws force the 
companies to carry more cash than for- 
merly, tHe banks are carrying larger 
burglary policies. This is the main sea- 
son for the promotion of bank burglary 
business and most companies say that 
their receipts based on normal sav- 
ings are keeping up well. 





New York City Burglaries 

The Ocean Accident and Guarantee 
has compiled some interesting statis- 
tics relative to burglaries in New York 
City. According to these figures, the 
burglary and larceny crimes in that city 
total over 35,000 annually and the prop- 
erty loss is $15,876,000. The average 
annual number of arrests for such 
crimes up to this year was only 1,764 
and the average number of convictions 
only 420. It is said that under the 
present police system only 7 per cent 
of jewelry stolen is recovered. Mr. 
Quackenbush of the corporation stated 
that the burglary and larceny cases this 
year would undoubtedly exceed 50,000. 
The condition is largely due to the 
great number of people out of work. 





Will Not Leave the Company 
Superintendent of the Accident De- 
partment Tillinghast of the Philadel- 
phia Casualty brands as false the report 
that he intends to go with another com- 
pany. He says: 
“I might further say that all of the 





staff of the Philadelphia Casualty are 
going to remain with them and, like 
myself, be loyal to the company’s in- 
terests, and have no intention of serv- 
ing any other interests than those of 
the Philadelphia Casualty, and that we, 
one and all, are going to put our 
shoulders to the wheel to build up a 
splendid business for this company, any 
statements made to the contrary not- 
withstanding.” 


To Push “Complete” Policy 


The Pennsylvania Casualty has insti- 
tuted a special prize contest among 
those of its agents who handle the 
“Complete Accident” policy, one of the 
new semicommercial policies recently 
issued by the company. 

As the “complete” policy is one 
which appeals to that large class of in- 
surants who are entitled by their occu- 
pations to a regular commercial policy 
but cannot afford the large annual pre- 
mium and prefer something better than 
the regular industrial policy, the “Com- 
plete Accident” is finding a ready sale 
and the Pennsylvania Casualty adopts 
this method of interesting some of 
those of its agents who have not been 
pushing this line very vigorously. 








Fidelity Rates Readjusted 


Practically all the companies writing 
fidelity bonds have agreed to a re- 
vision of the rates on a uniform basis 
for this class of business and the new 
schedule will shortly be put into opera- 
tion. This agreement is the cumula- 
tion of a series of meetings of the rep- 
resentatives of the companies _inter- 
ested at which all classes of fidelity 
bonds were taken up and considered in 
the light of past experience. The re- 
sult is a new schedule which places the 
different classes of fidelity bonds on 
their proper footing in the matter of 
rates, those having shown a poor loss 
ratio in the past being advanced to a 
more equitable basis. These new rates 
have been ratified by the companies in- 
terested and the new schedule will go 
into effect in the near future. 

Except in the case of such classes of 





District Managers 
Wanted 


Company writing only in Home 
State, South Dakota, now, but 
will enter other States if proper 
connections can be secured, 
The company has — a good 
policy on the market. It is an 
easy seller in the hands of good 
agents. 


Northern Accident Insurance 
Company 


F. N. TRAVIS, President 
Aberdeen, South Dakota 





DIVIDENDS THIS YEAR 


FIVE. YEARS AGO we issued our first Premium Divi- 
dend Policy, a Commercial Accident Policy selling for $5 a 
_ = 


containing every up-to 
in the best accident policies, including iner 


the first premium came 


THIS YEAR 


-the-minute feature found 
insurance. 
ue, amounting, 


on a $5000 policy, to $5.25. The Assured may renew, se- 


curing the largely 


increased insurance 


for only $19.75. 


If you appreciate the value of continuous renewals this 


will "look good to you." 


Better be posted on this policy, hadn’t you? It is worth 
handling ; a great lapse reducer and the only policy giving in- 


creased insurance and paying an annual cash dividend, b 


egin- 


ning with the sixth year, for the reduction of premium. 
New form just out contains an entirely new feature---IN- 


CREASING WEEKLY INDEMNITY. 





Better write 
us for inform- 
ation NOW. 
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bonds where a poor moral hazard has 
caused heavy losses, the increase of 
rates has been slight, and a material 
benefit is expected to result from the 
stability of rates under the new sched- 
ule which will practically eliminate vio- 
lent and unwarranted competition. The 
adiustment of the bank fidelity rate 
was one of the most important ques- 
tions brought up for consideration and 
a rate of 40 cents was agreed upon for 
all banks, excepting small country 
banks where a rate of 50 cents will 
be charged. 





Cincinnati Organization Formed 

The agitation for a surety under- 
writers’ association in Cincinnati reach- 
ed a culmination last Thursday, when 
the representatives of fourteen compa- 
nies met at the Business Men’s Club 
and formally completed an organiza- 
tion. All but two of the companies do- 
ing business in the city were repre- 
sented. The association is organized 
both for social and business purposes. 
Arrangements are being made for a so- 
cial gathering at least once a month. 
Business meetings will be held at the 
call of the president. The association 
will deal with the matter of brokerage, 
which has caused some trouble in the 
past, and will weed out some bad prac- 
tices which have crept into the business. 
Surety conditions have not been of the 
best in Cincinnati and it is hoped that 
the association will generate a feeling 
of good fellowship which will do much 
to bring about an improvement. The 
question of rates will not be touched, 
as this is handled from the home of- 
fices. 

At the initial meeting the following 
officers were elected: 

President—W. S. Diggs, American Surety. 

Vice-President—James R. Millikan, Fidelity 
& Casualty. 

Secretary—John P. Ryan, Fidelity and Deposit. 

Treasurer—Parke ohnson, Massachusetts 
Bonding. 

Executive Committee—The four officers and 


—_ Doyle, American Bonding, and James W. 
prague, Metropolitan Surety. 


Mr. Diggs, since coming to Cincin- 
nati with the American Surety, has had 
a remarkable success and his choice as 
president is looked upon as assuring the 
success of the association. 





Aetna’s $10 Contract 


The Aetna Life is issuing a new pol- 
icy in its personal accident department 
which is designed to meet the condi- 
tions caused by the stringency of 
money. It is called “The Aetna Ten 
Dollar Insurance Contract” and is a 
combination of a $250 life and $2,250 
personal accident policy. There is no 
medical examination. Two hundred 
and fifty dollars is paid for death from 
any cause and in the event of death by 
accident the $250 is paid in addition to 
the accident insurance. The accident 
policy is the regular policy of the size 
named above, paying $2,250 for acci- 
dental death by travel, elevator or burn- 
ing building, $1,250 for accidental death 
and a weekly indemnity in case of in- 
jury. It is expected that the policy 
will find much favor where a $25 or $50 
proposition weuld not be thought of. 


Indian Guardian Bonds 


It is reported that two or three sure- 
ty companies are having an unsatis- 
factory experience on Indian guardians’ 
bonds in Oklahoma and are unable to 
get off from them. The Southern Sure- 
ty of Oklahoma writes a large amount 
of this business, and it is said to find 
it yer That company is con- 
trolled by parties who also control a 
chain of banks in which the estates of 
these Indian wards are deposited. The 
company therefore has not only joint 
control, but actual control of the funds. 








Trying to Get Better Cooperation 


The committee that was appointed by 
the Chicago Burglary Underwriters As- 
sociation to interview the outside com- 
panies with reference to getting them 
to cooperate has not yet made a re- 
port. The main competition is the $500 
policy of the American Fidelity, sold 
at $12.50, which the American Bonding 





also issues in competition with the 
American Fidelity, so it declares. The 
minimum policy of other companies is 
$1,000, the premium of which is $20. 
Some of the outside companies also pay 
25 per cent brokerage, whereas the con- 
ference companies pay 20 percent, and 
the latter claim that business which 
would naturally come to them is thus 
diverted to high commission compa- 
nies. 





Effect on Liability Premiums 


Some of the western liability offices 
are now beginning to feel the results of 
decreased pay rolls. While the amount 
of the business may have increased so 
far as liability and number of appli- 
cations are concerned, the premium re- 
ceipts will show a decrease due to the 
rebates that have to be paid back to 
the assured when the final audit of the 
pay roll is made. Liability companies 
figure that the estimated premium in 
seven cases out of ten is too small and 
the final audit will show an excess pre- 
mium due the company. With the de- 
creased number of employes the result 
now is that the premium was overesti- 
mated and the rebate is due the as- 
sured. In some cities there is a no- 
ticeable activity in building which helps 
out along the line of contractors’ liability. 


Hard on Small Towns 


The recent decision of the larger bond 
companies to depository and burglary 
insurance in the Dakotas is making it 
almost impossible for banks in smaller 
towns to get adequate burglary insur- 
ance or depository bonds. As the mat- 
ter stands now many companies refuse 
to write burglary insurance in towns of 
less than 1,000 population or depository 
bonds on banks of less than $25,000 
capital and those familiar with Dakota 
banks and towns realize that this is 
prohibitive in 80 percent of the towns. 


CASUALTY NOTES 


Fred Harward has been appointed receiver of 
the American Health and Aecident of Detroit. 

The German Commercial Accident has applied 
|p aaa to Tennessee, Kentucky and 

The German Commercial Accident is now sup- 
plying coupon policies to some of the best known 
registry companies in the country. 

Davis & Farley of Cleveland have been ap- 
pointed general agents of the Casualty Company 
of America for all lines in Clevelan 


The United States Fidelity & Guaranty has 
secured the bonds of the Frisco railroad system 
through its St. Louis office. The repo rate 
is 25 cents. 


The United States Treasury Department is 
sending out blanks calling for complete details 
as to each bond written by any company, the 
enalty of which exceeds 10 percent of the com- 
ined capital and surplus of the company as- 
suming the risk. 
_ The National Surety held its annual conven- 
tion of agents this week at the home office. 
There were seventy-five agents present from all 
parts of the on as far west as Omaha and 
as far south as Dallas, Tex. There were a 
number of addresses by the officers of the com- 
pany and conditions in the field were discussed. 


The Fidelity & Casualty has secured the steam 
boiler line of the St. Louis public schools for 
three years at a premium of $1,800. This is 
$500 more than the line formerly was carried 
at. Under the specifications only companies that 
had written $100,000 a year or more in boiler 
premiums for the past three years were eligible. 


The John Pierce Company, which has the con- 
tract for the new St. Louis public library, which 
hesitated for some time about securing a $225,- 
000 bond, has given the personal bond of its 
a. John Peirce of New York, and 

nocked off the price of the bond from the con- 
tract price in consideration of the acceptance of 
personal surety. 


The Massachusetts department has made pub- 
lic the statistics filed by the liability companies 
on outstanding suits on Oct 1, upon which are 

claim reserve figures for the annual state- 
ments. The average cost per injury still con- 
tinues to increase, as does the average amount 
paid on settled suits, although five companies 
show a decrease under the latter item. 


During the past week Chas. H. Hall, superin- 
tendent_of the fidelity and burglary department 
of the Employers Liability, has been in Chicago 
visiting Manager Gilbert’s agency. Mr. Hall is 
making a tour throughout the western country 
and will visit the southern and western agencies 
of the —- Geo. A. Murray, general super- 
intendent at Boston, has also been in Chicago 
calling on Mr. Gilbert and is now on a tour 
through the corporation’s southern agencies. 











The Calumet will postpone until after the 
first of the year the appointment of a special 
~ + in Ohio to take the place of W. T. Porter, 
who has resigned to go with the Niagara. Mr. 
Porter traveled hio, Indiana and lower 
Michigan. 


in 





IN LIFE INSURANCE CIRCLES 


VISITS THE CHICAGO AGENCY 








President Peabody Dines Manager 
Carlile and His Staff of Mutual 
Life Representatives 





President Chas. A. Peabody of the 
Mutual Life was in Chicago , Tuesday 
and gave a luncheon at the Mid-Day 
Club to Manager Carlile of the Chicago 
office, his agents and staff. There were 
about seventy-six present, including all 
the members of the Chicago agency. 

Mr. Carlile presided at the luncheon 
and complimented the agents for their 
work, stating that they had made cer- 
tain the writing of the amount allotted 
to the agency, which is just twice as 
much as the company asked a few 
years ago when it was easier to do 
business. During August and Septem- 
ber the Chicago agents wrote $2,500,000 
in business, leading all the other agen- 
cies in the world. During September 
fifty-five men wrote 188 applications. 
He promised President Peabody on 
behalf of the agents that during the 
balance of the year the production 
would be the highest class of business 
ever written in the Chicago agency. 
He complimented President Peabody 
for what he had done for the company, 
stating that he brought not only a 
thorough business training and ripe ex- 
perience, but above all a name beyond 
reproach. Mr. Carlile stated that the 
president determined to abandon all 
his other interests and place the Mu- 
tual Life above everything. 

« * * 


_ President Peabody received an ova- 
tion when he rose to address the agents, 
saying in part: 

hree years ago I can truthfully say that I 

did not know anything about life insurance, at 
least not from the standpoint from which — 
am familiar with it at the present time. I did 
know what life insurance agents used to promise 
when they were soliciting me for insurance, but 
I did not know anything about the agents’ 
work and what they had to contend with. 
Since that time I have learned more and more 
about the work of the agents and their needs, 
and now I believe I understand their importance 
from the fact that the vast accumulations of the 
life insurance companies are the direct results 
of the agents’ work. ‘ 

Three years ago we started in the midst of 
a storm. I came to the company with business 
experience, and I thought, as Mr. Carlile said, 
with an untarnished name, but my time at first 
was nearly all taken up with answering accusa- 
tions to the effect that I was a Standard Oil 
man, a Harriman man—in fact, almost any- 
thing but a Mutual Life man. Through that 
first year my time was mostly occupied in 
settling disputes and I could not do anything 
for the agents. These matters have finally been 
i of and now the company’s departments 
have all been reorganized. We have an audit- 
ing department that audits, an actuarial depart- 
ment which is such in the best sense, and all 
departments doing their duties faithfully and 
in the most ical 

Mistakes may happen and no human machine 
is infallible and some mistakes cannot be helped, 
but all things are getting better arid better all 
the time. f necessity the agency department 
came last. We were hampered by the stringency 
of the Armstrong laws limiting compensation, 
but finally the agency force was reorganized 
and well reorganized. I can truthfully say 
that the Chicago agency represents the best 








period of this reorganization and it is now as 
good as can be e ed. . 
In proof of this, I have with me some .—~ 


$254,000 in 


Superintendent of Agents Dexter on Sept. 22. 
It was not intended that this letter should be 
read at this meeting, but as I have only seen 
it recently, I would like to quote it now: 

“ reports from Chicago agree that you 
have the most enthusiastic, the most competent 
and indeed the most brilliant agency co and 
organization that has been brought together, at 
least since the storm struck the business. To 
do this requires hard work, both mental and 
physical, and we ——— it and I will do 
anything I can to show the appreciation.” 

os ” a 

After Mr. Peabody’s address, Man- 
ager Carlile introduced Silas H. Strawn 
of the firm of Winston, Payne, Strawn 
& Shaw, the company’s legal advisers 
in Chicago, who made a most eloquent 
address, and after Mr. Strawn, Dr. 
Quinlan, the company’s medical referee, 
H. C. Hintzpeter and E. F. Denihan, 
branch managers for the company in 
Chicago; Mr. Anderson, the leading 
agent of the Mutual Life this year; 
Mr. Theobald, who led the company’s 
> during the month of August; 

r. Topping and Mr. Bennett, all of 
whom made appropriate remarks. 

At the close of the meeting Mr. Pea- 
body took occasion to say a few more 
words in regard to the Armstrong laws, 
emphasizing the fact that it was unfor- 
tunate that whatever evils had existed 
and had to be corrected by these laws 
were in no sense the fault of the agents, 
but that it was upon the agents that 
the effects of the laws had fallen. He 
said that this was unjust and that cor- 
rections should be made and that he 
thought corrections would be made 
sometime; that mistakes had been made 
in these laws. 





Great American to Be Licensed 


The Great American Life of St. Louis 
expects to get its state license this 
week. The delay was caused by Super- 
intendent Vandiver’s objection to an 
arrangement under which some stock- 
holders had pledged their stock to 
banks for loans with which to pay for 
the stock. Mr. Vandiver held that in 
case the banks were obliged to take the 
stock for nonpayment of the loans they 





Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 


of Iowa. 
Capital Stock gon 
CE. RAWSON, President. 

WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

premium rates and high surrender values, 
based on a3%% reserve. “’Tistrue. 1 
teed in the licy an 


it.°* censed in 20 states; 
aed . Liberal contracts and good 
r reliable agents. Not operating in New York. 
Address : 
C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, lowa. 





The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WoORLD'S RECORD. 


Lt Reserve and all ——y 
1895.....++ = —— — 5,868 
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1905.. .... 974,440,588 $4,126,682 
1906 $81,047,860 $5,353,744 


Gopgeiies wah Btate 
Reserve Law Indiana, to protect policyholders. 
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$3,521,731 $605,317 
$4,674,118 $679,626 


of Indiana and oth: 
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would become stockholders in the life 
company. The attorney-general has 
held one corporation may not own stock 
jn another corporation in Missouri. 
The objection has been removed by ar- 
ranging with third parties to carry the 
stock. 





WRITES PRESIDENT LANGHAM 


Commissioner Rittenhouse Comments 
on Plans That Should Be Pursued 
as to Provident Savings 





Commissioner Rittenhouse of Colo- 
rado, in a letter just sent to President 
Langham of the Provident Savings, 
tells him he evaded answering the ques- 
tion put to him by the commissioners 
as to whether the company would agree 
to allow the policyholders to elect five 
directors. Mr. Rittenhouse declares 
the company has been buffeted about 
as the prey of schemers and perma- 
nency should now be given and confi- 
dence restored. The management must 
convince policyholders that it means to 
give them fair and honest treatment. 
The company’s good will has been de- 
stroyed. The policyholders are en- 
titled to some directors to guard the 
former’s interests. It will not do to 
point to the fact that the present own- 
ers stand well in the business and so- 
cial world. This seems to have been 
the chief asset in the past. Mr. Ritten- 
house says the policyholders have no 
assurance that they will not be sold out 
again. They do not know whether those 
in control have simply bought the com- 
pany as an investment to be sold later. 
Commissioner Rittenhouse says: 

Including the purchase price, I think you will 
agree that it will cost the owners $500,000 to 
place this society in a position to do new busi- 
ness and provide an agency force. How are you 
going to earn interest on this large sum? 
Doubtless you expect to do it by conducting only 
a nonparticipating business. This is a legitimate 
proposition, but how are you going to get this 
new business without the confidence of the 
present policyholders and the public? Where 
are you going to get high-class agents to under- 
take to build up a business under such con- 
ditions? 

Now, I would like to ask once more if you, 
or any of the owners of the stock of this 
scciety, know of any better way to get the 
present policyholders’ confidence in your man- 
agement or any better advertising feature for 
your new field force than to let them know 
and let the —_ know that you propose, as 
permitted by law, to give these policyholders the 
privilege of selecting a minority of the directors 
in order that they may assure themselves that 
the present new owners and the future owners 
oi the stock are acting in good faith? 

Insurance managements come and go, but a 
Properly conduct insurance company is sup- 
posed to go on forever. The policyholders are 
interested not only in the present management 
but in the future management of this society. 

Therefore, it seems to me to be very neces- 
sary for these stockholders to arrange to give 
the policyholders not temporary but permanent 
fepresentation on the board and such representa- 
tion to be of their own selection. 

_ Inasmuch as you have so far made no propo- 
sition to the policyholders or the commissioners 
indicating any Ba or method of restoring public 
confidence and resuming the writing of new 

siness; and inasmuch as you have had a 
Suggestion offered you in good faith by a 
number of commissioners whose sole object is 
to assist the society and to protect now, and 
in the future, the widely scattered and prac- 
tically defenceless policyholders, it seems to me 
that you should not only give such suggestion 
tespectful consideration, but that you should 
meet the issue promptly and not evade it by a 
dilatory discussion as to details. 


Colonial Life Asks Charter 


The Colonial Life of St. Louis has 
applied for a charter to do life, indus- 
trial and accident business. It is to 
have $500,000 capital, $200,000 paid up 
in cash and the remainder in stockhold- 
ers’ notes. The stock will be sold at 
$100 a share, par value $50. Several of 
the promoters are officers of the Indus- 
trial Benefit Association, an assessment 
company of St. Louis, whose business 
the new company will reinsure. It is 








WANTED 


Stock Salesman to place PROFIT 
SHARING BONDS for OLD LINE 
LIFE COMPANY. 
Apply at once with references. 
W. 27 Western Underwriter 





stated that $100,000 of the stock of the 
Colonial has been subscribed. 

Joseph McCoy, former secretary of 
the Missouri state Republican commit- 
tee and organizer of the Federal Trust 
Company of St. Louis, is slated for the 
presidency of the Colonial Life. 





Oates Receives Promotion 
J. F. Oates has been appointed assist- 
ant general agent of the Chicago office 
of the Northwestern Mutual Life. He 
will have personal charge of the “new 
work department” of the agency, which 
is to be developed along entirely new 
lines of intensive cultivation. During 
his five years with the company Mr. 
Oates has proven his exceptional abil- 
ity as a producer and his capability as 
a leader and instructor of agents. 
Before entering the life insurance 
business he was for a long time secre- 
tary of the central branch of the Y. 
M. C. A. in Chicago, which position 
brought him in close touch with the 
business men of the city. 


NEW COMPANY ALMOST READY 





Cincinnati Life Will Devote Itself 
Largely to Reinsurance Deals 
at the Start 





The reorganization and plans of the 
new Cincinnati Life have been about 
completed and the company will be 
ready for business Nov. 1. The com- 
pany was chartered July 3 with a cap- 
ital stock of $100,000, and $40,000 has 
been paid in as surplus. 

The folowing officers were elected: 
John G. Hoyt, formerly supervisor of 
the Columbian National, president and 
manager; Louis Ireton, county solic- 
itor. vice-president; Geo. B. Cox, the 
Republican leader of Cincinnati, treas- 
urer, and Herman Brockman, who has 
been in the life insurance business in 
an official capacity for the past ten 
years, secretary. The home office will 
be on the eleventh floor of the new 
Second National Bank building, Cin- 
cinnatt. 

The company is out for reinsurance 
deals and has several in prospect now. 
Mr. Hoyt exnects to do much of the 
building up of the company in this 
way. The capital will shortly be in- 
creased to $1,000,000, which will be 
retailed, it is expected, at a good 
bonus. 

While no agents will be appointed 
for some time, as the company will 
confine itself to reinsurance for the 
present, the general agency plan will 
be adopted. Cincinnati, however, will 
be metropolitan territory. No other 
states will be entered until a good 
stand has been obtained in Ohio. 

The company is organized under the 
old line legal reserve law and will issue 
the standard policy with several up-to- 
date features. 





Makes Southern Appointments 

The Northwestern National Life an- 
nounces the appointment of A. G. Rob- 
inson, agency director for Georgia, 
and Gordon & Wimbrough, state 
agents for Alabama. The appointees 
are highly successful life insurance 
men, and the Northwestern National 
enters these states with the well- 
earned reputation the new management 
has given it of a company of advanced 


Wanted at Once 


Two or three experienced stock salesmen 
to complete the sale for a new North- 
western_Life and Accident Insurance 
Company. Backed by the most influen- 
tial insurance men and ablest financiers 
of the entire Northwest, and majority of 
stock subscribed. 








Address with references, 


T-10, care Western Underwriter 








AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets = = = = = = = 


Surplus Security to Policy Holders - 
Insurance in force - - - - - 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


THE’ MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


GLAS PUTNAM, Secretary WM. D. MITCHELL, 2nd V. Pres. and Gen’l Counse® 
H. W. COCHNO Actuary and DR. CHARLES D. PIPER, Med. 
Assistant Secretary 





As Helps to Selling our New Policies (1908), an Agent 
has: 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, lowa 


NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


BSTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 








Insurance in Force December 3lst, 


RECORD 1907 aaa irre 
Inerease in Apportioned Surplus in 434, 

OF 1907 Gain in Assets, : . ot 1,037,668.19 

Excess of Income over Disbursements, 1,093,623.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 


AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should ap to Ohio people everywhere, because of the protection 

guaranteed under the Ohio Laws and the safe ing of the Com- 

pany’s funds thru the administration of the Ohio department, 
ized as the very best in the country. The business getter 

will appreciate the advantages. 

The Company has never written any form of special centraet. Its 

methods are, and always have been 'y above eriticiom. 


To the agent contemplating a permanent coaneetion, address 
THH COMPANY, Columbus, O. 
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methods. Mr. Wimbrough, en route 
from Minneapolis after entering for- 
mally into a contract with the North- 
western National, says: “The situation 
in Alabama and the south is most en- 
couraging. Our firm feels able to col- 
lect a full quota of the increasing sale 
which life insurance is bound to have 
in Alabama during the next few years. 


BOSWELL CASE TO BE DECIDED 








Important Issue Regarding the Arm- 
strong Law Is Heard in the 
Court of Appeals 





The case of William Boswell of Cin- 
cinnati vs. the Security Mutual Life of 
New York came up in the court of ap- 
peals in New York last week, Judge 
Morgan O’Brien and other distin- 
guished counsel appearing. 

The case has attracted much atten- 
tion because of the importance of the 
issue involved. Mr. Boswell had a 
general agency contract running for 
twenty years. When the Armstrong 
law went into effect, the company gave 
notice of cancellation of the Boswell 
contract. Mr. Boswell brought suit on 
the ground that the Armstrong law 
could not nullify an existing contract. 
The lower court sustained the company 
and the case went to the court of ap- 
peals, which will probably hand down 
a decision in a few days. 

The New York Life filed a brief in 
the case, as did the Mutual Life, their 
attorneys maintaining that compliance 
of the law as interpreted by the lower 
court was an impossibility. 

If the decision is upheld it would 
seem that companies will have difficulty 
in complying with the law which pro- 
vides that each individual policy must 
bear its own expense including com- 
missions, medical examination, inspec- 
tion and other fees. 





Actuarial Society Meets 

The regular fall meeting of the Ac- 
tuarial Society of America was held in 
the board room of the Mutual Benefit 
Life on Thursday and Friday of last 
week, there being over sixty members 
in attendance at the opening session. 
The president of the society is John K. 
Gore, actuary of the Prudential, and it 
was at his request that the meeting was 





held at Newark. The visitors were en- 
tertained at luncheon on Thursday by 
the Prudential and in the evening were 
dined at the Essex Club. 

Papers were read as follows: “The 
Nature of the Contribution Principle 
Involved in Insurance Contract,” by 
Walter S. Nichols; “On a System of 
Valuation by Movement and Recur- 
rence,” by Professor Bohlmann; “Ac- 
tuarial Notes,” by Robert F. Hender- 
son; “The Incontestable Clause in Life 
Insurance Policies,” by Wendall Strong; 
“The Mortality Experience of the Mu- 
tual Benefit Life Under Extended In- 
surance,” by E. E. Rhodes. An inter- 
esting address was made by Dr. Leslie 
—— vice-president of the Pruden- 
tial. 

The second day’s meeting was held 
in the office of the Prudential, the en- 
tertainment including an automobile 
tour of the city. 





Two Factions Clash 


The two factions in the Northern 
Life of Chicago clashed at the meeting 
of stockholders called last week by 
Secretary Lee F. Cole. Rawson Ben- 
nett, former registrar, who is allied 
with the opposition to President Flick 
presided. There were many charges 
and countercharges. 

President L. M. Wise of the Com- 
mercial Life made an offer to take over 
the Northern. 

A committee was appointed to in- 
vestigate the books of the Northern 
and also inquire into the alleged ex- 
travagances and methods employed. A 
legal meeting of stockholders is called. 

The investigating committee began 
its work this week. One of the points 
to be looked into is the charge made 
by Rawson Bennett that the records 
were falsified. 





Sammis With Columbian 

The Columbian National Life has ar- 
ranged with L. Walter Sammis, now 
Illinois state manager for the Wash- 
ington Life, to become assistant man- 
ager in its Chicago office. 

Mr. Sammis will assume his new du- 
ties Nov. 2. In view of his wide ac- 
quaintance with the leaders in all lines 
of the insurance business, both office 
and field; of his past experience with 
the Philadelphia Casualty in New 
York, and before that as an insurance 
editor, and of the Columbian Nation- 








WANTED 





High-class Salesmen to sell 


“Guaranteed Income Policy” 


Our successful agents now writing from 


$25,000 to $100,000 a Month 


CLEVELAND LIFE INSURANCE COMPANY 
Home Office—Rockefeller Building, Cleveland, Ohio 


WRITE FOR BULLETIN 








ONLY THE MAN 


with a Columbian National License may sell 


Massachusetts Non-Participating Life, 
Massachusetts Accident, 
Health and Disability 


Liberal Policies backed by a large Surplus 


We want high grade men - General Agents, 
City Managers and District Managers. 
Save time by writing fully. 


The Columbian National 
Life Insurance Co. 
Home Office, 180 Federal St., Boston 














THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
sonar phage simple in verbiage and most 
iberal in provisions. THs UNION CEN- 


TRAL has no investments in stocks or 
bonds. 


JESSE BR. CLARK, 
President. 


E. P. MARSHALL, 








Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING plans, as most of the participat- 
ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 








The New Guaranteed Policies 
ISSUED BY THE 


Central Lite 


OF DES MOINES 


Will enable the average agent to double his production. 


Liberal contracts and special advantages granted to both experi- 
enced and beginning agents. 


Now is the time to get a good position with a growing western 
company. 
Address GEO. B. PEAK, President. 
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THE LINCOLN NATIONAL LIFE 


Now three years old with a aa t- 
policy holders of $185, 


(Is Writing a Large Business with 


The Stock Option Plan 


Lincoln Life Policies contain more benefits and privileges and fewer 
restrictions than the policies of most other companies combined with 
the stock option. They are 


Easy Sellers at 100 Cents on the Dollar 


Good Commission Contracts for Indiana, Ohio, Pennsylvania and 
Kansas, 
No Advances—No Rebaters 


Address Home Office, § Ft. Wayne, Indiana 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IRB. 
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al’s recent entrance into the accident 
and health field, this is considered by 
Vice-President Ganse a most favorable 
connection for the company. 

Mr. Sammis will divide his time about 
equally between the life and accident 
business. 





ACTION TAKEN BY SHERIFF 





New York Office of Fidelity Funding 
Company Put in Charge of 
a Custodian 





Life men are interested in the news 
that the Fidelity Funding Company of- 
fice at New York, was placed in the 
hands of a keeper representing the 
sheriff. The company was organized 
in 1898 with $54,000 capital. A year ago 
the authorized capital was increased to 
$5,000,000. 

The company loans money to Cath- 
olic churches and institutions and one 
condition of the loan is that an en- 
dowment policy shall be taken out by 
some person or persons to redeem the 
bonds at maturity. The scheme is to 
issue bonds against mortgages placed 
on the property. The plan especially 
is to raise money for building purposes. 

The Fidelity Funding Company at 
first placed its endowment business 
with the Reliance Life, but in recent 
years it patronized the Security Life 
of Chicago. Its offices aside from those 
in New York are in Chicago, Pittsburg 
and Buffalo. P. J. Keiran, the vice- 
president, is the main factor. 

The Fidelity Funding Company loans 


at not to exceed 4% per cent. It charges’ 


4 percent more for an endowment pre- 
mium. For instance, if an institution 
desires $25,000 as a loan, the interest 
is $1,125. In addition, $1,000 is paid 
for the endowment. 

According to last advices, Joseph E. 
Otis, president of the Western Trust 
& Savings Bank of Chicago, is presi- 
dent; Edward E. Duff, vice-president 
Safe Deposit & Trust Company of 
Pittsburg, the Peoples National bank 
of Pittsburg and the Peoples Savings 
bank of Pitsburg is vice-president; P. 
J. Keiran is vice-president and secre- 
tary; L. C. Boyce is treasurer; H. H. 
McPherson is assistant treasurer and J. 
E. Woodruff assistant secretary. 

Among the directors are Joseph R. 
Paul, pee Guarantee Title & 
Trust Company of Pittsburg, the Rt. 
Rev. Msgr. Lanigan and the Rev. Wil- 
liam McMahon. The company a few 
months ago gave former Secretary of 
the Treasury Leslie M. Shaw, Presi- 
dent G. M. Cummings of the United 
States Mortgage & Trust Company of 





New York and President Ambrose Pet- 
ry of the Commercial Securities Com- 
pany of Detroit as heavy stockholders. 


ee 


Contention Is Overruled 

An important ruling has just been 
handed down in the case of Tiernan & 
Stout of Ft. Scott, Kas., vs. the Chi- 
cago Life by Judge Pollock of the fed- 
eral court at Kansas City. This case, 
which involves a claim for $500,000 
against the company by its former 
agents, has been pending for some time. 
The company made a motion that the 
sum of $385,000 be stricken from the 
plaintiffs’ claim, which they claimed as 
prospective profits which would have 
accrued had the company continued to 
do business. The court ruled that the 
sum of $385,000 be not stricken from 
the claim, and gave the company twen- 
ty days in which to answer the ruling 
which he made. 


een 


Griswold Insurance. Paid 


Final payments of the insurance 
which the late George Griswold, Iowa 
state agent of the State Mutual Life 
carried at the time of his mysterious 
death, have been paid to the widow at 
Des Moines. The total amount col- 
lected was $8,500. The payment fol- 
lows a most exhaustive investigation of 
this case, which started in Des Moines 
two years ago. Every rumor that 
Griswold was still alive was run down 
by the companies and found to be with- 
out fact. The payment also indicates 
that the companies believe that he was 
murdered and not a suicide, as the cor- 
oner’s jury found. 





Discontinues Loan Feature 

Commissioner Folk of Tennessee has 
ordered that the practice of issuing 
guaranty bonds or loans to the policy- 
holders of the Security Life of Amer- 
ica by the Standard Trust Company of 
Nashville must be discontinued. These 
loans were made to policyholders in 
order to help them pay the first pre- 
mium by the Standard Trust Company, 
which was in charge of M. P. Estes, 
who is also the general agent of the 
Security Life. 

Arrangements were made with the 
assured whereby he paid a small part 
of his premium and the trust company 
agreed to loan him the balance on his 
note, and to pay all of the remaining 
premiums if need be, which were to be 
deducted with interest from the amount 
of the policy at maturity or on the 
death of the assured. 

Fearing some misunderstanding 
might arise, Mr. Estes explained his 
scheme to Commissioners Folk of Ten- 
nessee and Bell of Kentucky, and they 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will drop us a postal we will give you free of charge, in- 
formation that will lead to your being able to write 365 policies each 


year. 


It is a sure way to close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICACO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 


WANTED 
Rll 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.” Address 


W. B. LANE, Vice-President 
66 Broadway. New York 


WANTED 


Three Life Insurance 
Stock Salesmen 

by a Company fully organized 
and writing insurance. 

A money maker.” ® Address, 


G. A., care Western Underwriter 





ITHAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. High- 
ly liberal policy and values, extremely low 
premium rates, notable annual dividend 
record 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 


Gin A : L. Bracket? Brssor, Manager, 
16 deste Loan & Trust Building. 
Columbus Agency: 1003 Outlook Building. 














“For definite figures, fixed and unchange- 
able, no company has met the demand 
more completely than has the Prudential 
with its magnificent new pelicy.” 

That's the "vy PRU- 
DENTIAL FIELD 
MANAGERS are talking 





The NEW Lew- 
Cost Life Ineur- 
ance Policy. 
or 
The 
Prudential 








THE PRUDENTIAL INSURANCE COMPANT 
OF AMERICA 


Incorporated as a Stock Company by the State 
of New Jersey 
JOHN FP. DRYDEN, Home 
President. 


Otfies, 
NEWARK, N. J. 




















Commercial Life Insurance Company C#!cAco 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 





The Old Line Bankers Life Insurance Company is constantly entering 


new territory east and west, and want 
general agencies. 


Write us for terms and territory. 


Bankers 


at once hustling men who can handle 


Your DELAY will be your LOSS. 


Life Insurance Company 


LAamnocoin, Nebraska 





Provident Life and Trust Company 


OP PHIBADEBPHIA 


Insurance in Force, $191,986,786.00 
The NEW POLICIES of the Provident are an- 


su for conciseness and simplicity of form 
Sie and liberality S - rhode 4 





Yarcsur & Extis, General Agents, Western Ohie 
S. S. Sarro.p, General Agent, Eastern Ohio ° 
J. W. Crook, General Agent re te « 


oN nan 


Assets, $61,023,581.59 


The premium rates of the Provident are exceed- 
tngly low and are still further reduced by large 
annual dividends. 


WITH AGENTS SOLICITED 


+ « &2 Union Trust Building, i, 
+ « 6710 Garfield Bullding, Cleveland: 
- « « « ..72 Spitzer Building, Tolede, 
+ _. 325 Marquette Building, Chicago, IiL 
44 Home Bank Building, reit, 














ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Pull Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Compan 
with all Policies secured by a deposit of the full he 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 





A POLICY We Are Different 


YOU CAN SELL 





Polorado, rousing. Wisconsin, North and South 
nia, Utah, Pennsylvania, 
elaware. 

a you are interested in selling Mutual Life 
Canrance under the Most Liberal Renewal Interest 


Ontract ever offered, 
once for full seca ~ ees the Home Office at 


National Life Association 
DES MOINES, 10Wés 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 


i’ and these members dring him a hundred 


more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 


, Murtland Bldg., Pittsburgh, Pa. 





The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, Ill. 


Some 
Address company 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished periect pro- 
tection at proper rates for 
==———=59 yas—————— 


Our agents are representative citizens of 





their respective communities. 
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referred the matter to the attorneys- 
general of their respective states for an 
opinion. Each declares that the propo- 
sition is entirely legal and not in con- 
flict with the laws of either state. There 
is, however, some doubt expressed as 
to the ability of the trust company to 
live up to its agreement with the pol- 
icyholder. 

Commissioner Folk’s position was 
that the agents of the Security Life 
were offering inducements to the as- 
sured in soliciting business in this way, 
and believes this inducement is suffi- 
cent to come under the provisions of 
the state law which prohibit such prac- 
tices. The situation was explained to 
Commissioner Folk, but he was not 
satisfied and ordered that the company 
cease writing business in connection 
with the Standard Trust Company and 
granted the company a short time in 
which to make a decision as to what it 
would in the matter. If promptly or- 
dered its agents to discontinue the loan 
feature. 





Federal Life Loses Case 


In a case in which the Federal Life 
was interested, the Indiana appellate 
court decides that where insurance con- 
tracts of one company are taken over 
by another company and premiums col- 
lected the latter company will not be 
permitted to defend against an accrued 
liability on the ground of fraudulent 
representation to its predecessor which 
were not made to it and did not influ- 
ence its own action. Second—Where 
appellant’s counsel in oral argument 
cited the court to the general statute 
of 1867 as authority for effecting the 
reinsurance, appellant will not be heard 
on petition for rehearing to deny the 
applicability of that act. 





Gets Out New Policy 

The Western Life Indemnity is just 
putting on the market the “Cooperative 
Dual Life Policy,” which is payable on 
the first occurring death of the two 
persons insured. Superintendent of 
Agents Musselman says: 

“There are so many combinations of 
persons dependent, to a great extent, 
on each other, that it would be impos- 
sible to give even a partially complete 
list of those to whom the ‘Codperative 
Dual Life Policy’ is a necessity. Our 
agents are meeting with great success 
in selling this policy.” 





Northwestern’s Dividends 
The annual dividends payable in 1909 
by the Northwestern Mutual will be on 
the same computation scale as 1908. 
The company says: 
“The rate of interest to be used dur- 


ing 1909 in computing dividends under 
the provisions of options A, B and C, 
will be 4.3 percent, until further action. 
This is an increase of one-tenth per- 
cent and means that under option A, 
for example, a person receiving an an- 
nuity of $300 under a $10,000 policy will 
for 1909 be entitled to a dividend of 
$130 in addition thereto, or $430 in all. 
As regards options B and C, it means 
that the stipulated installments will be 
increased by a dividend apportioned on 
the basis of 1.3 per cent of the present 
value of the unpaid installments re- 
maining in the hands of the company 
during the preceding year.” 





Increased Dividends in 1909 


The National Life of Vermont an- 
nounces that its dividends for 1909 will 
be advanced. The company states that 
both its condition and experience war- 
rant the adoption of a liberalized sur- 
plus scale. 

Notwithstanding the action taken by 
other companies, President De Boer 
says the National will make no change 
in its system of rates and reserves 
adopted Jan. 1, 1901. 





LIFE NOTES 
The National Life, U. S. A., has entered 
Kentucky. 
The Fidelity Mutual reports a gain of $250,- 
00 in busi in Sept 


0 over August. 





The Central Life of Illinois is enterin 
with E. Jordan of Boise City as genera 


Idaho 
agent. 

Hugh Martin, local agent of the Aetna Life 
at Sheboygan, Wis., has been made manager 
there. 

Ward Murray of Springfield has been ap- 
pointed manager of the North American Life for 
central Illinois. 

Thomas Gray, formerl 
been placed in charge o 
at Ionia, Mich. 

The Bankers Life of Iowa reports $4,000,000 
increase in business to date over the business for 
the entire year of 1907. 

J. H. Winton, a practicing attorney at Ithaca 
for the past twenty-five years, will look after 
the special claim department for the Mutual 
Benefit Life in Michigan. 

O. G. Wilson, agency director of the Reliance 
Life, gave a banquet at the Chamberlain at Des 
Moines last week to special agents of Iowa. 

The Cleveland Life is increasing its capital to 
$500,000. The company is pushing very hard 
for business and will write several million dollars 
in Ohio this year. 

The Security Life of America has appointed 
R. W. Irwin general agent at Carrollton, IIl., 
for ten counties in which he has a force of 
twenty men employed. 

The Keystone Life of Louisiana has reduced 
its capital from $100,000 to $50,000 to comply 
with a new state law requiring a deposit of $25,- 
000. The stockholders also desired to create a 


surplus fund. 

Upon being appointed district agent by the 
Equitable Life of Iowa, Mayor W. A. Willing 
of Northwood, Ia., resigned his city job. r. 
Willing’s territory —s- the counties of 
Hancock, Cerro Gordo, Floyd and Chickashaw. 


Word reaches Chicago that the Rhodus 


of Grand Rapids, has 
the Prudential’s offices 





brothers are interested in the promotion of the 











EVERY POLICY A SQUARE DEAL 


Michigan State Life 


Insurance Company 
Home office, 633-37 Majestic Bldg. 


DETROIT, MICH. 








J. W. MeCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 


FREDERIC APPS, Director of Agencies 
JAMES B. BRADLEY, M. D., Medical Director 
A. M, HUME, M. D., Associate Medical Director 








of Michigan. 


can SHO 





The First company to organize under the new and stringent laws 


The Company for the agent because its policies are exceedingly 
liberal, readily understood and easily sold. 

If you have a clean record and are contemplating a change, we 
YOU where it will be to your interest to be connected with 


this hustling home company. Address the Home Office. 











AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 

COMBINATION OFFER : Men Who 
“ro nounre ||| "mmgeume |" 2a 
National Life Annuity Company | | 9000 Tenmrrony | Si"vi wie 
Mutual Health and Accident Associatio PLAIN POLICIES =| (77402. 
OF AMERICA Policies recently 


FRED. H. ROWE, President, Jacksonville, Ill. 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contraets Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 











c lied to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Qo. 
Portland, Maine 
FRED E. RICHARDS, Presipent 
ADDRESS EITHER 
Thornton Chase, Supt.. 84 Adams St., Chicago, III. 
Edson D. Scofield, Supt., 180 Broadw'y, N.Y. City 

















Opportunity is at Your Door 





if you are a “‘business getter,”’ to 


connect with an up-to-the-hour life 


company, having had forty years of success. Special inducements 


to the men that can make 


good. Address, or call upon 


Bb. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 





Pittsburgh Life & Trust 
Company 

W. C. Baldwin, Pres. Pittsburgh, Pa. 
Issues the best Life, Accident and Health 

Policies on the market 

Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 

a broad field of action 

Contracts made Direct with the Company 
Endorsed at Home 
Assets . . . . . over $4,500,000.00 
Home Office 

Pittsburgh Life Bldg., Pittsburgh, Pa. 













The Fidelity Mutual Life 


INSURANCE COMPANY 
— OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McKNIGHT, Vice-President 





—L. G. Fousz, President— 











Sp endid opportunity for men of ca 
4 . organized under the 


Do not delay investigation but begin at once 


ity to make 


THE COLUMBIA LIFE 
Home Office; Rawson Building, 


progressive Company- 


The Most Popular Up - to - Date Policies 


CONTAINING MANY TALKING POINTS, 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia. 


@ permanent connection with a well-known Company 


ws of Ohio and subject to rigid annual cxaminations. 


to profit by selling the matchless contracts of this 
Address 


INSURANCE COMPANY 
CINCINNATI, OHIO 


FELIX G. CROSS, President 

















REPRESENT A WESTERN ere The Indianapolis Life 
The Reserve Loan Life foun Gong 
Insurance Co. —''@ 
INDIANAPOLIS aaa Cope 
- guns a - Never Issued “Dated-Back” Pokcin. 
Never Had an Stock Scheme. 
ompu sory Debos Law ver Find on Dagens oe 
of any Company Operating in Indians. 
Reliable Agents wanted. Address Policyholders Well Satisfied. 











IN ALL THAT IS GOOD, 
FRANK D. JACKSON, President. 


Royal Union Mutu 


THE BEST POLICY IN 


Writes all forms of d non- 
full wales in approved securities with the 


represeatatives wanted. 











IOWA AFFORDS THE BEST 
SIDNEY A. FOSTER, Secretary. 


al Life Insurance Co. 


of Des Moines, Iowa 


THE SAFEST COMPANY 


ipatin: licies and them a deposit of their 
ct lows, This is the law. A certificate from the 


with policy. 
interest Pammm | 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
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International Life of St. Louis. W. L. Sherrill, 
who was secretary of the Rhodus concerns, is in 
charge of the agency staff, and has some of the 
Rhodus men at work. 

The Liberty Life of New York announces 
that after an experience of less than a year it 
finds that it can issue the New York standard 
pcelicy and guarantee surrender values at the 
end of the second year instead of the third year. 
The company issues only  nonparticipating 
policies. 

The circuit court at Newcastle, Ind., has 
decided against the American Central Life in a 
suit by Mary E. Litzenberger on a $5,000 policy 
carried by her husband, a lumber dealer of 
Middletown, Ind., who several months ago 
waded into Fall creek and killed himself with a 
revolver. 

The Life Underwriters’ Association of New 
York will tender a complimentary dinner to 
Charles Jerome Edwards, president of the Na- 
tional association, Oct. 27, at Martin’s, New 
York City. George H. Gaston, second vice- 
president of the Metropolitan Life, will be one 
ot the speakers. 

The New York insurance department is mak- 
ing an examination of the Mutual Savings Life 
Insurance Society, whose principal officers re- 
cently resigned. Miles M. Dawson, the actuary 
who organized the Fellowship of Solidarity, its 
predecessor, is held by the officers to have made 
excessive charges for his services in the or- 
ganization. 

The American Life of Chicago, which is being 
organized on the old line basis, has nearly com- 
pleted the sale of its stock, the officers who 
are to be at the head of the company have 
been selected and it is hoped that all arrange- 
ments will be completed so that the company 
may begin to write business under the new 
regime about the first of the year. 

T. B. Macaulay, actuary of the Sun Life of 
Canada, in addressing the banking and com- 
merce committee of the Canadian House of Com- 
mons, called attention to policy investigations, 
which are often ignored or forgotten, but which 
are vital to the companies. He speaks of a re- 
cent analysis made by the Northwestern Mutual 
of its experience, which shows that on term 
policies the mortality was 123.1 percent of the 
expected; on straight life plan, without profits, it 
was 117.7 percent of the expected, actuaries 
table, while on whole life = with profits, it 
was only 83.7 percent; on limited pay life poli- 
cies, with profits, 70 percent, and on endowment 
policies, 63.4 percent. Hence, the mortality un- 
der different forms of policies is shown to range 


LOTT ELECTED PRESIDENT 


(CONTINUED FROM PAGE 1) , 
nual meeting, the executive committee 
to have power to act concerning such 
bills arising this year as it shall deem 
best. No appropriation was made for 
this work. The annual statement res- 
olutions were adopted as offered. 

Standard Policy Provisions 

The resolution on standard policies 
or standard provisions and the report 
of the special committee to attend the 
insurance commissioners’ convention 
were approved. There was considera- 
ble discussion of the special committee 
report presented by W. Bro Smith be- 
cause of its suggestion that the board 
should be prepared to meet the com- 
missioners’ committee on laws and leg- 
islation should it favor standardization. 
Some were opposed to anything look- 
ing in the direction of standardization. 
After reaffirming its opposition to 
standard policies though recognizing 
the possibility of the question taking 
such shape as to require action, the 
resolutions of both committees were 
approved. Some very pertinent remarks 
were made by George F. Seward in 
Opposition to the idea of standard con- 
tracts. 

The report of the nominating com- 
mittee was made by John T. Stone and 
all named were unanimously elected. 

The annual banquet was held this 
evening. 

The executive committee of the In- 
ternational Association of Accident 
Underwriters held a meeting Wednes- 
day. The employers liability branch 
also met Wednesday, as did the com- 
mittee on the Louisiana law adopted at 
the last session. 








PRESIDENT’S ADDRESS 


8. C. Dunham Tells What the Board Is 
Trying to Accomplish 





President S. C. Dunham of the or- 
ganization in his annual address said its 
work was largely confined to legisla- 
tion, taxation and department practices. 
He said in part: 

she outlook for an early remedy by way of 
uniform laws is not encouraging and will not 

so long as the state having the greatest 
wealth and influence maintains in its legislation 


regulate the domestic affairs of corporations of 
other states, 

No state can prescribe and enforce regula- 
tions for the government of corporations of 
another state, but it can exclude them unless 
they shall comply with its enacted requirements, 
which may be arbitrary and capricious, if the 
legislators of any state believe they can afford 
to resort to the use of appliances of that kind. 
But such depredations are attended with some 
danger because they invite reprisals. 

Forty-one legislatures are to convene the 
coming winter and it is to be hoped that they 
will not continue the policy of retaliation and 
expulsion, but will afford substantial relief 
from the embarrassments the companies now 
suffer by the repeal of laws intended to have 
an extraterritorial effect and open the way to 
uniform laws by the several states, each acting 
within its proper jurisdiction. While such a 
reform should be promoted as a palliative of 

resent irritation, I still believe the ultimate 

ealing is to be found in federal control of 
corporations that are in fact national in their 


activities. 
Publicity in Insurance 

Much has been said and written in recent 
years about the advantages of publicity in cor- 
porate affairs. Not long ago it was a propa- 
ganda, but it has now become an accepted 
principle. But publicity is a remedy that should 
be applied with discrimination and with a view 
to making public facts that are material in 
such clear and compact form that they will not 
be obscured among a mass that is irrelevant and 
immaterial. 

The law should afford protection against in- 
solvent and irresponsible companies and those 
conducted without due regard to the welfare 
ot the policyholders, If anything can be accom- 
plished by measures which govern the minute 
particulars of corporate management and govern 
them differently in many states, and by publicity 
in general and in detail the most should 
accomplished respecting insurance companies, for 
more is required of them than of any other class 
of corporations. 

These comments upon the peculiarities of in- 
surance publicity are not in the nature of a 
complaint, but to show that the present com- 
plicated and cumbersome form of insurance state- 
ment is the product of a compromise, in which 
an attempt has been made to embody in one 
form for use in all the states the demands of 
many statutes (with much of which the super- 
intendents themselves do not sympathize) and 
many and diverse views of what they require 
and what they permit, and to suggest that the 
insurance statement could be vastly simplified 
and improved and made more effective and 
useful if it could be prepared under one law 


and by one « t and r authority, 


Agency to Prevent Waste 

Insurance is commonly regarded as an_in- 
strumentality for the distribution of losses. The 
premium is the contribution of each to the aggre- 
gate loss or misfortune. It is proper and timely 
at such assemblies as this to direct attention to 
the increasing—and possibly by this time greater 
—usefulness of insurance as an agency for the 
prevention of loss, waste and misfortune. It is 
not now the practice in any line of insurance, 
as it may have been once in some, simply to 
receive premiums and pay losses without much 
regard to the circumstances of the subject of the 
insurance. The modern and better way is to 
exercise the most critical inspection and selec- 
tion and to accept no man or property or obli- 
gation as fit for insurance unless and until a 
fixed standard of health, safety or responsibility 
is shown. It is by the consistent pursuit of such 
a policy that the companies have been able 
gradually but surely to reduce the cost of in- 
surance and to make the terms of their con- 
tracts more liberal. 

It appears that insurance companies are quite 
in conformity with the spirit and practice of an 
age in which much attention is given to the 
reclamation of waste, the salvage of what under 
earlier and ruder processes was lost and to the 
prevention of disease, disorder and distress. I 
am not sure but that this service, in the benefit 
of which the whole _—_— participates, is not in 
its protection of life and property and in its 
influence upon the habits and conduct of the 
people of greater value than the four hundred 
and fifty million dollars of compensation which 
insurance companies annually pay for pecuniary 


loss. 
Promoters of Peace 


To this may be added that insurance com- 
panies are promoters of ace as well as of 
economy and prosperity, for not one claim in 
four thousand is contested. Nearly all claims 
except under life policies are for unascertained 
damages, upon the value of which the parties 
must ogres or submit to judgment between 
them. he amount of controversy and litigation 
required to settle such questions is surprisingly 
small. Its insignificant volume shows that the 
companies are actuated by a spirit of fairness 
and even liberality, and almost invariably reach 
an acceptable understanding with the insured. 
And it need not be pointed out that the vast 
majority of the concessions necessary to that 
result are in favor of the insured, for nothing 
is more unwelcome to an insurance company 
than litigation and a litigious reputation. 








BARRY URGES SQUARE DEAL 


Companies Must Lead in Giving Policy- 
holders Their Dues 


Commissioner Barry of Michigan, al- 
ways insistent upon a square deal for 
the public and always opposed to hasty 
and hostile legislation, expressed his 
thorough belief in the value of codpera- 
tion among men engaged in similar 





so fundamental an error as a law designed to 


lines of business and urged that this 


codperation be extended so that the 
companies and the insurance commis- 
sioners might work together for the 
best interests of all concerned. He 
said in part: 

fhenever an improper practice, whether it 
has to do with the physical or moral hazard or 
the application of unsound busi rincip! is 





familiarize themselves with the statutes of the 
several states in which they transact business 
and be careful not to offer any bond or con- 
tract which does not cover the liability of the 
principal as fixed by the law of the state in 
which the bond or contract is offered. 

Would it not be good policy, too, tor all com- 
panies to thoroughly inspect every phase of all 
risks offered and either decline to write the 
emer 





reformed, the protection of the insured is en- 
hanced, and he comes just that much nearer 
receiving full value for his money. 

It may possibly be an old-fashioned notion, 
but I am nevertheless impressed with the be- 
lief that the legitimate welfare of your com- 
panies and the welfare of the insuring public 
are to a large degree identical, and that which 
disastrously affects the one is equally as dis- 
astrous in its effects upon the other. 


Should Cooperate With Commissioners 

It may not be amiss to suggest that the 
surety and fidelity companies represented on this 
board can be of inestimable service to them- 
selves, the insuring public and the great busi- 
ness in which they are engaged if they will 
heartily cooperate with the special surety and 
fidelity committee, so-called, authorized by the 
National Convention of Insurance Commission- 
ers at its recent meeting in Detroit. 

It goes without saying, I think, that there 
must be something radically wrong in methods 
or systems which result in a majority of the 
companies transacting the lines of business 
within the scope of the authority of the special 
committee showing a net loss on the volume 
of business transacted since their incorporation. 
This is a condition in which no one takes pride, 
and which all are agreed must be overcome if 
the business is to survive. 


Must Have Adequate Reserves 

Adequate but just rates, proper classification 
and ample reserves are the ends sought to be 
attained. They are so closely related that one 
is dependent upon the other and none can be 
brought about save by united action based upon 
the experience of the companies as shown by 
their books. It is through the hearty and en- 
thusiastic cooperation of the important body 
here assembled that this needed information can 
best be collected and compiled. 

reserve based upon premium receipts may 
be ample for the protection of the insured if 
the premium is ample, but it is submitted with 
the utmost confidence that with the widely vary- 
ing premiums which have obtained on the same 
classes of business during recent years, not 
much dependence can be placed upon the most 
important factor in the computation. 

As against this method of computing surety 
reserves we have the plan of determining them 
on the basis of exposure, but the success and 
accuracy of this method is wholly dependent 
upon a uniform and intelligent classification 
such as, I understand, does not exist. 

The interest of the companies and the insur- 
ing public as well in this matter lies in the 
imminent danger of some ill-considered, inade- 
quate or wholly unscientific and impracticable 
reserve basis being forced by legislative enact- 
ment if the companies do not cooperate with 
each other and with the supervising officials of 
the several states in working out along sane and 
scientific lines a reserve system which will be 
based upon just and adequate rates coupled with 
intelligent and comprehensive classification of 
risks. It is devoutly to be wished that the latter 
result may be speedily accomplished. 


Companies Must Blaze the Way 

It is my firm conviction that this board 
should be the pioneer to blaze the way to 
better conditions in all branches of the busi- 
ness. Through its members who are in constant 
touch with all the varying phases and numerous 
ramifications of the business, it should be the 
first to see and appreciate the need for better 
methods and more scientific plans of operation. 

Seeing and appreciating should be the signal 
for prompt and efficient action. The companies 
represented in this organization should not be 
forced by supervising officials or legislative en- 
actments to adopt any reforms or make any 
changes in plans or methods which they know 
are necessary for the proper protection of them- 
selves, their clients and the public. 

They should lead the way to better conditions 
and improved methods of underwriting as rap- 
idly as experience points out that way. 

There is nothing but grief and woe in store 
for those who in defiance of what they know 
to be the rights of the insuring public upon 
whom they must depend for that which alone 
can sustain the business, still wait to be driven 
by legislative enactment or otherwise to make 
concessions and improvements which they know 
to be the public’s due. 

Should Comply With Laws 

By way of illustrating what I have in mind, 
I may say that it was within the past few weeks 
discovered through an investigation made as the 
result of a casual examination of a bond, that, 
almost without exception, the companies trans- 
acting this class of business in Michigan, were 
writing for townships and school district treas- 
urers of that state bonds which do not meet 
the expressed requirements of the Michigan 
statute. This statute makes the officials re- 
ferred to the absolute insurers of all public 
funds which come into their hands. Yet the 
bonds for which these officials or their con- 
stituents were paying the companies the re- 
quired premium, specifically exempted the com- 
panies from liability incident to the failure of 
depositories. 

ere were hundreds of officials throughout 
the state of Michigan who had filed bonds which 
failed to comply with the plain provisions of 
the statutes defining their liabiity, although 
they had paid their money for what they sup- 
posed were bonds drawn and executed in com- 
pliance with law. It goes without saying that 
this experience did not add to the prestige of 
the companies in Michigan. 

It is my contention that the companies should 
be foremost in establishing correct practices in 





if it does not meet with their approval, 
or, if the business is accepted, to exact a just 
premium that will be ample to insure prompt 
and unequivocal settlement in case of loss? 

It is tar better for a company to be given 
credit by the public for improving conditions 
of its own motion than to let it be known 
that it has been forced to be good by the 
application of the big stick, whether wielded by 
a supervising official, a state legislature, or the 


courts, 
Legislation Dangerous 

The great and important business here repre- 
sented can best accomplish its high mission by 
being first to discover and acknowledge the 
rights of the insuring public, and by voluntarily 
putting the public in possession of these rights. 
This does not mean the waiver or abandonment 
of the rights of the company, but simply the 
recognition of the rights of the insuring public. 

Friendly legislation is apt to be bad enough 
for the reason that all those who have a part 
in its enactment cannot, in the very nature of 
things have a technical knowledge of the busi- 
ness which is so essential to sound legislation; 
neither have they the time to carefully con- 
sider and digest the propositions submitted to 
them; but hostile legislation is generally not 
considered at all, except in furtherance of a 
design on the part of its projectors to harass 
and cripple the business it affects. The havoc 
that can be wrought by such legislation backed 
by a hostile public sentiment is so apparent that 
it need not be enlarged upon. 





LETTER FROL. MASTERS 


Absentee Sends a Message of Kindness 
and Good Will 


Capt. A. W. Masters, general man- 
ager of the London Guarantee & Ac- 
cident, was unable to be present on ac- 
count of the delicate condition of his 
health, but he sent a letter—one of the 
kindly, delightful letters such as cas- 
ualty men have enjoyed from the same 
author in the past. In it he recounted 
the old days of the Liability Confer- 
ence with pleasing reference to some 
of its members—Sdward, Batterson, 
Endicott, Ellis, Dunham, Ellerbe, May- 
bury, Moore, Lott, Appleton and 
Stone—and then continued in part as 
follows: 

I wish I could talk to you tonight as I feel. 
Nearness to the valley of the shadow reveals 
the mistakes one has made and yet lightens up 
to glory the kindly things of life. What do 
we look for in our homes? Love and peace 
and helpful deeds. Then why in our ambitions, 
in our workings and our strivings, do we not 
think more of bringing into the daily business 
associations the self-same ideas that make home 
beautiful? And it is in the Liability Confer- 
ence, the International Association of Accident 
Underwriters and the Board of Casualty & 
Surety Underwriters where this religion can 
be found and fostered, if insurance men—men 
that are good men, men that are true men— 
meet together, talk over rates and policy forms, 
tell stories and break bread together. Then the 
business must improve. Members may differ 
as to forms, differ as to premium prices, but 
if honest in their differences something good or 
useful may be learned from the discussions, 
and when mistaken politicians or legislative 
grafters undertake to introduce hurtful or im- 
proper laws a dignified, orderly body of busi- 
ness men is fully united to protect the public 
and their companies. And if the “Hand in 
Hand” writes more this year than “The Well- 
Wisher,” what matters it if the business be 
safe and dividends in sight, the presidents are 
friends and the superintendents of agencies play 
golf together? 

I tire you, but the subject of human love 
and brotherly kindness lies close to my heart 
these days. I’ve been ill nearly two years, in 
bed fourteen months, and the despair of nine- 
teen doctors, who say I’m worse than Charles 
the Second when it comes to slowness in dying. 
The time has dragged heavily at times and I’ve 
been hard put to it to maintain my courage and 
patience, but let me tell you what helps me 
along—the letters and visits of Seward, May- 
bury, Lott, Moore, Stone, and the old guard 
of the Conference that are living, the knowl- 
edge that through cooperation in work I have 
earned their love and respect and the hope 
that I have that if “we shall know each other 
there” I’m sure of a welcome from Batterson, 
Endicott, Ellis, Marks and Ellerbe, those of 
the good old Conference who have preceded me 
to the land of shadows. 

Prizes Friendships Most 

I’m afraid I’ve made a sermon of this paper, 
and a gloomy sermon. It is not so intended, I 
would give much to be with you today, to know 
ouce more the kindly hand clasp, the welcoming 
smile of my friends and colleagues, but as this 
is forbidden me, I have been granted the great 
pleasure of sending a message. And it goes 
from my heart, weakened by disease, but still 
throbbing with affection and esteem for all of 


= whom I have met and known. And be- 
ieve me, now that my usefulness appears to be 
sadly dimming, now that in the long silent 


ays I may review my life, it is not the 





this and similar cases. They should thoroughly 
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nor the good surplus or large dividends that 
the United States branch of the London can 
point to, that gives me the greatest satisfaction. 

his it is in the weary hours that turns shadow 
to sunshine, speaks resignation to my active 
brain and floods my soul with pleasantness and 
peace. 

If I have ever in the justice and righteousness 
of my cause quarreled with one or all of you, 
the blows I dealt were fair ones, and I never 
struck below the belt. If I had a supposed or 
real injury to avenge I never assailed you from 
behind or wh'spered my wrongs abroad. I al- 
ways talked right out in meeting; if licked, 
took it; if wrong, apologized; and in sixteen 
years among you | hold no known enemy in all 
this great land. Rather I have every right to 
feel that not only the membership but every 
man whom I know in the United States today 
is my friend. Agents, office boys, presidents of 
companies, have come to me, written to me, 
jollied me, and I'd like to be spared a long 
enough to start the Association of Kindly Hearts 
for the insuring of friendships and guarantee- 
ing among all casualty and surety men the 
Golden Rule. You'd all join it and never 
withdraw. 





SUPERINTENDENT DRAKL’S ADDRESS 





Prospect of Congress Enacting Model In- 
surance Laws 





The address by Superintendent 
Thomas E. Drake of the District of 
Columbia on “The Prospect of Con- 
gress Enacting Model Insurance Laws 
for the District of Columbia,” consisted 
for the most part of a statement of 
facts, not very creditable to the coun- 
try, which have made it impossible for 
the superintendent to prepare drafts of 
laws on the subject of insurance for 
submission to Congress, 

It was fifty years after the first state 
insurance department was established 
before one was provided for the Dis- 
trict of Columbia. Then the law pro- 
vided for a superintendent and one 
clerk to do the entire work. It took 
three years to do what the law directed 
should be done the first day after the 
department was opened. Although 
three clerks have since been added to 
the force, it has been possible to make 
up only two years of this work and the 
department is still a year behind its an- 
nual reports. 

District Laws Very Poor 

Congressman McCall of Massachu- 
setts is quoted as authority to show 
that the corporation and insurance 
laws of the District are not to be com- 
pared with those of the more advanced 
states. As an example Mr. Drake cites 
the case two years ago of a legal re- 
serve life company being chartered in 
the District with a capital of $1 di- 
vided into 100 shares of one cent each. 
The law was silent on the question of 
minimum capital, but he refused a li- 
cense on the ground of public policy. 
The promoters threatened to mandamus 
him, until the District commissioners, 
on legal advice, upheld him. 

How to Get a Model Law 

But few efforts to get model laws 
passed by Congress have been made. 
Except to have extracts from some of 
the best state laws assembled, Mr. 
Drake has not had time to do anything 
in this line. President Henry Evans 
of the Continental Fire and the Board 
of Casualty & Surety Underwriters 
have made excellent suggestions, but 
they have not been acted upon. The 
Ames bill to regulate life insurance died 
in Congress. 

Mr. Drake’s opinion is that if laws 
are to be secured in the District to 
serve as a model for the various states 
an appropriation should be secured 
from Congress to employ a good law- 
yer, also two experts in each of the 
principal lines of insurance, who, work- 
ing with the superintendent, could 
prepare a code, which, with the sup- 
port of the various organizations of in- 
surance men, might be enacted. 


PRESIDENT BLAND’S VIEWS 
(CONTINUED FROM PAGE 2) 
at the head of our claim department 
for the past ten years a graduate of 
law, a man of integrity, of long experi- 
ence and intimate acquaintance with the 
intricacies incident to the claims made 
against surety companies. The meth- 
ods pursued by our company, which go 








to make up the sum total of the esti- 
mate made and the amount set aside as 
claim reserve, are therefore definite and 
not at all subject to guess work, so 
far as the average result is concerned. 

Of course, you are aware that the 
amount to be set aside from time to 
time varies according to circumstances, 
including the volume of business writ- 
ten, financial conditions prevailing in 
the country at large, etc. 

Each Case Treated on Merits 

Indeed, it seems to us there is no 
method, scientific or otherwise, which 
can be used in accurately determining 
the reserve except the one which we 
have adopted, and which treats each in- 
dividual case upon its own merits. It 
is true that there are instances in which 
the estimate is too low, but there are 
also frequent cases in which the esti- 
mate is excessive. Today we set aside 
a reserve to cover the amount claimed 
in an action at law, tomorrow we win 
the suit, and these illustrations could 
be multiplied indefinitely. In a word, 
we are constantly adding to the state- 
ment new claims which are disclosed 
from time to time and deducting set- 
tled ones, and ones which the courts 
have passed in our favor. 

Premium Reserves Are Help 

In any aspect of the case, even though 
the claim reserve should at any time be 
slightly above or below normal, the 
large premium reserve carried more 
than amply provides sufficient reserves 
to meet any loss of any character what- 
ever which any surety company may 
sustain. We refer to the premium re- 
serve in connection with the claim re- 
serve because we think these two re- 
serves should be considered together 
when applied to surety companies. 

We have treated this question at 
length on page 12, beginning with the 
second paragraph of our answer to the 
insurance commissioner of Colorado, to 
which we beg to refer you. 

Also permit me to call your attention 
to another important fact, viz: that the 
combined experience of all the surety 
companies during the past twenty-five 
years has demonstrated that between 
30 and 33 percent of the premiums re- 
ceived by the companies has been suf- 
ficient to pay all their losses, whereas 
we are carrying reserves amounting to 
actually 7442 percent, made necessary by 
arbitrary requirements of the insurance 
departments of the United States, said 
requirements being based on laws gov- 
erning fire insurance companies’ made 
many years ago, which should never 
have been applied to surety companies. 

Ample Security Is Provided 

The report of Commissioner Crouse 
shows that we possess high class assets 
amounting to over $4,000,000 and that 
we have paid all proved claims, while 
our capital and surplus of $1,825,000, 
though not as large as two other Amer- 
ican companies, affords ample security 
to all our policyholders. 

We beg to say in conclusion that we 
applaud a fair discussion of this ques- 
tion, and indulge the belief that through 
your journal you will treat it from a 
broad standpoint. Through no fault of 
ours we are made the target of attack; 
we cannot account for it on any other 
basis than the fact that we wrote up- 
ward of $1,000,000 more in premiums 
last year than any other company in 
America. Joun R. Brann, 

President. 





Crouse Wants Back Reports 


Commissioner Crouse of Maryland is 
seeking to replace the department’s 
complete set of its own reports de- 
stroyed in the Baltimore fire. So far 
he is lacking the reports published in 
the years 1875, 1876, 1881, 1882 and 
1884. He would appreciate the gift of 
any of these reports by persons who 
may have them and do not especially 
desire to retain them. 





William F. Ziph, cashier in the John E. 
Hendry Agency, is the Republican candidate for 
State representative in the Sixth senatorial dis- 
trict in Chicago. His only opponent is a Pro- 


hibitionist, so Mr. Ziph is certain of election. 
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ELECTRICAL MEN CONVENE 
(CONTINUED FROM PAGE 1) 

tion there should be a more complete 
study of the code by the members and 
the result will be about 95 percent of 
uniformity in all classes of wiring. The 
construction rules of the code apply to 
all the different classes of wiring and 
should be diligently studied. 

Outside Wiring 

The report of the committee on “Out- 
side Wiring” was in the form of an in- 
teresting talk by Chairman Waldemar 
Michaelsen of Omaha. He recom- 
mends that some action be taken by the 
association to provide for the joint oc- 
cupancy of pole lines by the different 
companies, so as to reduce the number 
of poles and the hazard of having high 
tension lines crossing low tension or 
telephone lines. 

He said it is easy to control the haz- 
ards of interurban lines where there are 
only a few wires, but what is wanted 
is to reduce the hazard of the congested 
districts of the large towns and cities 
and to restrict the carrying of high po- 
tential currents through them, at least 
above ground. He stated that he finds 
that the public at large is prone to look 
upon an inspector as one who spends 
all his time devising ways and means 
for getting up new rules that will en- 
tail the expenditure of the public’s 
money. 

A motion was made to have this com- 
mittee work out a system to provide 
for the joint occupancy of pole lines 
and report. 

The members appointed on the nomi- 
nating committee were Charles Smith, 
chairman; F. H. Moore and Earl An- 
derson. 

An invitation was extended to the as- 
sociation on behalf of the Sanitary 
Trustees to take a trip down the drain- 
age canal and inspect the power plant 
at Lockport on Friday, which was ac- 
cepted. 

Grounding of Conductors for Safety 

The report of the committee on 
“Grounding of Conductors for Safety” 
was read by Chairman Frank R. Daniel. 
The report dealt largely with the sub- 
ject of electrolytic action on water and 
gas pipes and underground piping 
systems in general. Electrolysis is 
greatly responsible for the deterioration 
of these systems and the proper meth- 
od to use in order to overcome this ac- 
tion was the main point of the report. 
After explaining the reasons why this 
action took place the report showed in- 
stances where this was obviated by the 
installation of the conduit system as 
was done in New York, or the double 
trolley wire system which is in vogue 
in Cincinnati. The cost of these sys- 
tems was a trifle greater than the sin- 
gle wire, but showed a decided gain for 
the company in reduction in cost of 
operation and repairs and interference 
with the telephone system of the com- 
fe and it cut the operating cost in 

alf. 


Grain Elevator Wiring 


In an address on “Grain Elevator 
Wiring,” by Charles Nutter of Topeka, 
Kas., electrical engineer of the Santa 
Fe railroad, said: 

“The wiring of grain elevators for 
electric light and power purposes in- 
volves many problems that are not the 
subject of definite National code rules. 

he chief problem is to safeguard 
against the ignition of the inflammable 
and explosive dust that accumulates in 
most parts of these buildings, and yet 
Provide a wiring system that is reason- 
ably efficient for its direct purpose and 
use. Commercial expediency also re- 
quires advantageous grouping of fittings 
for economical use with as fittle inter- 
ference with other fittings, machines, 
etc., as possible, and that the cost of 
the work be kept within reasonable 
limits.” 

The advantages of the three phase 
equipment was then taken up and ex- 
Plained and the iron conduit system 
was highly spoken of as preventing 
mechanical injury to the wiring and its 
ability to protect from dust. The code 
does not call for it. The conduit should 


have a smooth interior so as to prevent 
injury to the insulation. For the pro- 
tection of the owner and the contractor 
the code should specify in detail the 
manner in which it should be mechan- 
ically secured in position. 

The subject of “Electrical Inspection 
From the Viewpoint of the Central Sta- 
tion” was a paper read by William H. 
Blood, Jr., insurance expert, Boston, 
Mass., and gave some of the advan- 
tages and disadvantages from his point 
of view of the work of the inspector. 

Specifications for Architects 

In the afternoon the committee on 
architects’ specifications reported 
through Chairman F. H. Moore of In- 
dianapolis a rough draft of specifica- 
tions covering various classes of con- 
struction. After discussion the report 
was referred back to the committee for 
further action. While these specifica- 
tions are designed primarily for archi- 
tects, the association desires them for 
the guidance of its own members, re- 
gardless of what the architects may do. 

W. J. Canada of Denver read the re- 
port of the committee on public safety. 
The interests which seem peculiarly 
inactive in regard to hazard of human 
life are the lighting companies and 
contractors who take short cuts to ob- 
tain their ends without regard to possi- 
ble results. The committee recom- 
mends that the public be educated as 
to the dangers of electrical work and 
especially the low voltage wires which 
are dangerous, although not so re- 
garded. Public safety is a subject for 
the association to look after. The 
present brass socket and drop cord 
may be well described as the most 
dangeous device, and the committee 
recommends that these hazards be 
eliminated as much as possible. The 
report was an exceedingly long one 
and went into complete details of the 
subject. 

Laws and Ordinances 

The report of the committee on law 
and ordinances was read by Wm. S. 
Boyd of Chicago. These ordinances 
have been submitted to the managers 
of theaters and others interested and 
they have pronounced them satisfactory 
as a whole. 

The subject of moving picture shows 
was one of the interesting points dis- 
cussed in connection with these ordi- 
nances, and it was moved that churches, 
assembly halls of semipublic institu- 
tions as well as schools be included in 
the ordinances requiring approved wir- 
ing. The various points of these ordi- 
nances were gone over thoroughly and 
the most minute details discussed pro 
and con. 

New Officers Elected 

On recommendation of the nominat- 
ing committee, the following officers 
were unanimously elected: 

President—George D. Bayle, Chicago. 

Vice-President—Frank R. Daniel, Indianapolis. 


Second Vice-President—Fred E. Hough, De- 
troit. 


Secretary-Treasurer—Wm. S. Boyd, Chicago. 

Executive Committee—F. G. Dustin, Minneapo- 
lis, chairman; Jas. D. Fenton, St. Louis; Walde- 
mar Michaelsen, Omaha; F. G. Varnum, St. 
Paul; E. R. Townsend, Chicago; J. H. Mont- 
gomery, Detroit. 

The meeting then adjourned to the 
Bismarck café to dinner. 

The meeting will be held at the 
Underwriters Laboratories Thursday 
morning and the members will inspect 
the plant and its workings. 


POINTERS ey 


FOR LOCAL AGENTS. 

















To the Editor: I have just read the 
article on “Local Agents and Their 
Work in Fire Insurance,” in your issue 
of Oct. 15 and heartily endorse the 
same. I have only been in the insur- 
ance business a few short years, but 
have watched during that time what 
companies are changing agents often 
and the class of men they pick on for 
their representatives. I believe that 
next to a good, reliable man as a local 
agent comes a reliable and capable spe- 
cial or state agent. If the special or 


t old line companies. Geor, 





state agent is able to “know men” 
when he sees and talks with them many 
companies would never have the agents 
they now have or would not have to 
wait and watch for a chance to ap- 
point a new agent. 

A company loses money every time 
it changes agents; it also loses prestige 
among the insuring public. While it is 
true that the average business man does 
not known how many and what compa- 
nies an agent has, yet when he finds a 
company is changing from one agent 
to another very often he begins to 
wonder why it is. Too many compa- 
nies have what might be called “curb- 
stone” agents—agents who have no of- 
fice and oftentimes no use for one if 
they had it; agents who do not pretend 
to study the insurance business or their 
policy contracts much less the question 
of rates. 

I would like to see a higher standard 
set for local agents and possibly an 
examination of some kind before ap- 
pointment could be made. There would 
be more business and less losses and 
on an average better rates. Too many 
agents under the present system think 
only of their commissions and are will- 
ing to write any kind of a risk they can 
get and at any rate their companies 
will accept; know very little about real 
values of the different kinds of prop- 
erty they are called upon to insure. 
What we need is men who look upon 
the insurance business the same as any 
other honorable business and not mere- 
ly a means by which they can pick up 
a little side money. 

A thing that would help local agents 
and tend to make them better fitted for 
their work would be the adoption of 
uniform blanks, daily reports, etc., 
many states have what is termed a 
standard policy now, why not have 
standard blanks, reports, etc., furnished 
by the companies? I believe also if 
the local agents were consulted by the 
rating bureaus the people in general 
would be better satisfied and they 
would feel more interested in getting 
good rates and would report changes 
of risks, hazards, improvements, etc., 
and thereby help the companies as well 
as themselves. Of course, none of us 
are writing insurance for the fun of it, 
but while we are doing it we might as 
well do it right and this should be the 
aim of every local agent. 

Iowa AGENT. 


_ Question. —Will you kindly give us a 
list of the companies doing sprinkler 
leakage insurance business? 

Answer.—Maryland Casualty Com- 
pany, Baltimore, Md.; United States 
Casualty Company, New York; Rhode 
Island Fire Insurance Company, Provi- 
dence, R. I.; Springfield F. & M. In- 
surance Company, 171 La Salle street, 
Chicago; American Lloyds (H. J. 
O’Brien, manager, Merchants Loan & 
Trust building, Chicago). 








Want Column 








Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 


a 


SITUATION WANTED—By a young 
man as special agent for a fire company. 
Nine years’ experience in fire insurance. 
Five years as manager insurance depart- 
ment, inspecting, adjusting, etc. Best of 
reference. Address Z-1. 


CASUALTY INSURANCE—A large cas- 
ualty company writing all branches of lia- 
bility, personal accident, health, industrial 
accident and burglary insurance, wants 
agent for Cincinnati. Address R-24. 











WANTED—Fire insurance companies for 
our agency just opening in Peoria, Iil. 
Many years’ experience with the largest 
L. Root & Co., 
517 Main street, Peoria, Ill. 


INSUBANCE AGENTS can materially 
add both to their influence and income, 
without interfering with their regular 
work, by representing us in the sale of se- 
curities. Only those, however, with high 
grade references and successful experience 
will be considered. Splendid income and 
permanent arrangements possible for the 
right parties. The Geiger-Jones Company, 
Bonds and Industrial Securities, 207 N. 
Market street, Canton, Ohio. 








Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 


171 La Salle Street, Chicago 

for the Connecticut, Phenix, Mechanics & 

T National of Hartford, British A Ger- 

man » Ni British & Mercanti met 

American Bonding Company and Casualty Company of 
ca. 














or Su Lines, unexcelied facilities in Central 
temmterade cet tase 
RITCHELL, MILLER 


WHITNEY & BARBOUR 
138 La Salle Street, Chicago 


Garden County he 
Sprin H u . 
Comdens Teutonia, La.; Pelican; Western Re- 
serve; Commercial Unton; Commonwealth. 


HAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 








Leading Agents and Brokers. 


ARRY M. COUDREY AGENCY CO 
GENERAL INSURANCE AGENTS AND BROKERS 
1326-1346 Pierce Bidg., St. Louis 

Co ce solicited. Commissions paid 





\. non t 
agents and brokers. Long distance tele . Represent- 
ing Norwich Union, Hamburg-Bremen, ladelphia Under- 


writers, Fidelity, Orient, Delaware, Austin, Frankfort, N. Y, 
Plate Glass, Columbia, and U. S. Fidelity-and Guaranty of Md. 


CHURGHILL WHITTEMORES CO. 


sa Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 














Actuarial. — 


J H. NITCHIE, 
* 








ACTUARY, 
153 La Salle Sireet, 


919 Association Building 
Certral 739. 


CHICAGO 


TELEPHONES: Automatic 3092 








Mnsurance Attorneys. 








Hartwell Cabell. 
Cc & KOHL, 


J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








“THE OHIO COMPANY." 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO, 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonde. 
Chartered Under Ohio Laws. 


#200,000 Doposited with Insurance Commissiones 








Every Local Agent should study 


“THE STANDARD FIRE POLICY” 


———— 





By G. A. DEITCH 


It explains and gives Court 
decisions on every clause the 
policy contains. 


Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER CO, 


145 La Galle Street, CHICAGO 








THE WESTERN 


UNDERWRITER. October 22, 1908. 













ILLINOIS LIFE 


INSURANCE CQMPANY CHICAGO 
JAMES W. STEVENS, President 


Ott ptional indu r liable and who a 
crs to selishle cad energie was are experienced jn or who would like 


Address the HOME OFFICE; 
FORT DEARBORN BUILDING 








134 MONROE STREET 











= 





48th Year 1908 


HOME LIFE INSURANCE CO, of New Yor 


GEORGE E. IDE, President 


iit hedidege B600 2000 bse gene $20,004,853.63 
19,235,418.20 
(Including Dividend-Endowment Fund.) 
Dividend-Endowment Fund 
(Deferred Dividends)............ 1,795,020.00 
769,435.43 


ak) oks ne0s-0b6e eee 0009 
86,193,296.87 


JUST PUBLISHED 


The Life Agents Primer 


By WILLIAM ALEXANDER 


Author of ‘* The Successful Agent’ and 
“The Life Insurance Company.” 


The Fundamental Principles of Life Insurance Lucidly 
Explained, with Practical Hints How to Obtain Business. 

A Valaable Work for Life Agent and Policyholder, containing an easy lesson in the principles and 
practice of life insurance, which can be readily absorbed by a few hours’ careful reading. 
PRICES: Single copy, $1.00; 12 copies, $11.00; 25 copies, $22.50; 50 copies, $42.50; 100 copies, $80.00. 
ADDRESS 
THE SPECTATOR COMPANY 


135-41 William Street 
NEW YORK 


The 48th Annual Report shows a gain in the 
amount of insurance in force; that assets were 
increased nearly $1,000,000, and that over 
$300,000 was paid to policy-holders in dividends. 








Chicago Office 
159 La Salle Street 








OUR STRONGHQ 
ied 






is the strong hold we have on the men who repre- 
sent us in the field. 

There must be a reason for this. 

There is— 

We treat our agents right! / 

An agent of the Maryland has an unsur- / vy Bi 
passed equipment. The Company writes every 
casualty line, issuing the most liberal policy forms. 
It cooperates in every posssible way with its agents. It pays as large commissions 
as any company of equal standing, It is a company to be proud of instead of having 
to apologize for. It is an asset to an agent to represent the Maryland. 

Is it any wonder the Maryland's agents prosper, and that they believe 
in their Company ? 

We have a booklet which we would like to send you. It is called 


“Information for Agents”. Write for a copy, mentioning this paper, and we’ll send 
it by return mail. 





Personal Accident—Employers’ Liability—Teams Liability—Elevator—Vessel 





Liability—Disability: ler —Automobile Liability— 

Theft—Fly Wheel—Public Lisbility~Sronceal Liability—Healt fon tee 

~— : wae aa etl einer aan ae and as arae — 
Maryland Casualty Company 


Baltimore, Md. 


[Rsces Goax Geran] 

















The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 29 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 





Assets January J, 1908, $11,736,775.76 





EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
NOTHSTINE & HORNE, Managers, Tacoma Building, Chicago, Il. 


MUTUAL LIFE POLICIES 


ARE EASIEST TO SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 
other company. Cash values guaranteed in the new life and endowment policies, are equalled 
by few companies. 





Attractive features hive been added to standard policy forms. Liberal terms offered pro- 
ducing agents under the 1908 contracts. 





For Information Address, GEO. T. DEXTER, 2nd Vice Pres. 


The Mutual Life Insurance Co. of New York 


34 NASSAU STREET, NEW YORK, N. Y. 
The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONB MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 





PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. §162,489.27 per day in paymente to Policy- 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANKS, 
Secretary 


€ 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








I iirvcsninsrtacvadictcnesneiatelel $100,000.00 
a la i ait hela ie Daal hike -“aeeiocinws 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
I sti oe cecpcaminutindalosinesataen 62, 793-67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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THE WESTERN UNDERWRITER. 








Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 


Smee 





—_ 





will do business with their friends. 

It follows, then, that the man 
with the most friends will get the most 
business, provided there are not in- 
fluences which counterbalance the 
power of friendship and send the busi- 
ness elsewhere as a “business proposi- 
tion.” One of the first things for a 
casualty agent to acquire is friends and 
acquaintances. They are a large part 
of his capital. The companies appre- 
ciate this whether the agents always 
do or not. How often does a surety 
company appoint as its manager at 
some important point a man who 
knows but little about the surety busi- 
ness, but does know the contractors 
or the lawyers or public officials. The 
company expects him to get business 
on the strength of his acquaintance and 
friendship with so many people. It 
can readily employ somebody to fur- 
nish the knowledge of the business— 
to do the underwriting—but to get a 
large producer of business is a more 
difficult task. 

A man can scarcely hope to be a 
successful local insurance agent unless 
he cultivates the friendship of the peo- 
ple with whom he hopes to do busi- 
ness. There are too many others 
whose companies, contracts and service 
are as good as his to give him any 
“cinch” on the business. 


A™= things being equal, most men 





As has been said time and again, a 
very large part of the value of most 
kinds of casualty insurance lies in the 
service. In the large cities where the 
work is divided among different peo- 
ple the person who solicits the busi- 
ness may not have very much to do 
with furnishing the service, but at the 
smaller points where there are not in- 
spectors, claims men and others and 
the agent is the company’s sole repre- 
sentative on the ground, the value of 
the company to the assured depends 
largely upon how the agent handles his 
business. He furnishes a large part of 
the service and it is good or poor as 
he makes it so. If he is a slovenly 
person who puts things off and over- 
looks them sometimes, the best com- 
pany in the business will get a reputa- 
tion for poor service in his agency. If 
he is a live wire, is prompt and sys- 
tematic in his work, looks into claims 
as soon as they are reported, is prompt 
in helping the assured to get his claim 
before the company, performs the 
duties the company imposes upon him 
without delay and with intelligence, he 
can make his company valuable to the 
assured and to some extent overcome 
the disadvantage of a highly technical 
or slow claims department if the com- 
Dany is so unfortunate as to have such. 
In fact, the vast majority of people in- 
sure with Smith or Jones, rather than 
with some company, and it is up to 
Smith or Jones to build up and main- 
tain his reputation. 





In some large surety offices there is 
one man considerable of whose time 
Is taken up in showing people how 
they can use a surety bond to advan- 
tage. Sometimes it is to save the tying 
up of money in escrow. Sometimes it 
1S to enable a person to enter into 
Some sort of a financial deal. The 
man who does this work is supposed 
to understand the surety business so 
well that he can make business for his 
company where an ordinary business 
man could not see that the company’s 
Service could be used to advantage. 

is is the sort of service that a live 
casualty agent should perform for the 
veneral public. The average business 
man is not spending his time figuring 
out some way to avoid liability for the 





breaking of the fly-wheel on his engine 
or to minimize the possible loss from 
the opening of a sprinkler head or the 
backing up of a sewer. Most druggists 
are not worrying very much over pos- 
ble suits for damages because they or 
their clerks may compound prescrip- 
tions incorrectly and somebody dies 
as aresult. Neither are honest doctors 
and dentists looking for relief from 
possible suits for malpractice. It is 
part of the business of the casualty 
agent to show men how they need the 
various forms of little known casualty 
insurance, to point out to them how 
they can use an insurance company to 
advantage in their business. 

Of course, this educational work is 
slow as a rule. Men are not eager to 
seize the opportunities the agent offers 
to them, but by degrees they will yield 
to the constant solicitation. One of 
the western fire insurance companies, 
when a tornado visits its territory and 
causes a number of losses, hurries ad- 
justers in to handle the losses and spe- 
cial agents to solicit tornado insurance, 
while the object lesson on the need of 
such indemnity is still fresh in the 
minds of the people. So a runaway 
horse furnishes the text for the solicit- 
ing of teams insurance; a flood that 
fills basements with water makes the 
owners of the soaked goods more sus- 
ceptible to the arguments of the agent 
selling water damage insurance; the 
physician of high standing, sued by 
some adventuress for malpractice, sees 
how handy it would be to have a strong 
corporation ready for a fight to the 
bitter end take charge of his case. 
Every few days the newspapers contain 
some story which the alert casualty 
agent can turn to account and use in 
closing the prospect he already had 
solicited. 


Elbert Hubbard in a graphic illustra- 
tion shows how an excess of any pos- 
session—money, avoirdupois, education, 
religion—preoccupies one’s attention. 
To have more than a man can put into 
practical use, puts added responsibili- 
ties on him to take care of the excess. 

Too much enthusiasm makes one a 
fanatic. It is like a wheel with the belt 
off. And yet in these days enthusiasm, 
or life, is lacking in many agents. Hence 
there is no advance. Their work be- 


comes purely perfunctory. A man who} 


is enthusiastic advertises his business. 
People see he believes in it. It is the 
engine that pushes activity and the 
power that drives the big working ma- 
chine. 





The United States Fidelity & Guar- 
anty states that as a rule it has never 
had much success with agents that have 
come to it from other companies. Each 
company has its own distinct individual- 
ity. The president of a company is 
usually a man of strong characteristics 
and fixed convictions. His policy and 
power dominate the work of the com- 
pany, his associates and agents. The 
agents become trained in a company’s 
methods, its policies, limitations and 
manner of conducting business. It takes 
a long while for an agent thus trained 
to adjust himself to another company. 
He has to learn the lesson all over 
again. 





It takes a mighty conscientious man 
to allus be able to tell de difference 
’*tween when he’s tired and when he’s 
lazy.—Uncle Eben. 





Some men believe more in protecting 
their political party than they do in 
protecting the little female party at 
home. 





Liability Insurance 


Secretary Cowles of the Travelers in 
a recent talk to agents discussed the 
criticism of life companies doing a lia- 
bility business. He said there was a 
criticism prevalent some time ago, but 
not now, that life companies should not 
be engaged in the liability business, 
since it was an undertaking entirely for- 
eign to the life business and disso- 
ciated with it, and that it was unsafe 
and unbusinesslike to expose life funds 
to liability hazards. All insurance de- 
pended fundamentally upon the distri- 
bution of risks. Insurance was in two 
senses a distribution of hazard, distrib- 
uted among policyholders by methods 
of premium collections, distributed 
among companies by means of selec- 
tion. The centralization of hazard was 
the bane of all insurance undertakings. 
The fire hazard was a great hazard in 
spite of all safeguards and one which 
was bound now and then to be so large- 
ly centralized as to bring disaster upon 
the smaller companies. The same was 
true of marine risks, and true to some 
extent in accident insurance. Even in 
life insurance there was centralization 
in a remote sense. Liability insurance 
alone had absolutely no elements of 
centralization for no matter how exten- 
sive the disaster there was but one neg- 
ligence, one policy, one limit. It was 
inconceivable that centralization of haz- 
ard could overtake the liability under- 
taking. 

There was a close relation between 
life, accident, health and liability insur- 
ance. Life insurance was designed to 
protect the family when the bread win- 
ner was gone. Accident insurance pro- 
tected in many ways against the per- 
manent or partial impairment of earn- 
ing capacity and against the needs of 
families dependent in event of acci- 
dental death. Liability insurance was 
not dissociated with these undertakings, 
for there was another element which 
every man wished to protect for him- 
self and family, and that was his enter- 
prise, his business, the results of his 
lifetime work. Many small institutions 
representing the savings of the owner 
for a long series of years had been 
swept away and made insolvent by a 
single judgment for negligence. 

It was the great purpose of liability 
insurance to protect against loss of in- 
vested capital. Liability insurance not 
only protected small companies against 
absolute insolvency, but also provided 
against the impairment of invested 
capital and savings, it provided against 
the negligence which might arise be- 
cause of the ownership of anything, 
maintenance of anything, and of all the 
things that were enjoyed. It went fur- 
ther than that and stepped right into 
the home, the objective point of all the 
lines of insurance that had been dis- 
cussed. There was certainly nothing 
unreasonable in the contention that 
every man representing life, accident, 
health or liability insurance may prop- 
erly represent all. The company was 
built upon the theory of full, absolute 
and personal protection; like the hollow 
square of the military, a formation 
which faces in every direction and is 
ready for the enemy whichever way he 
might come, such was the square of the 
insurance situation, the square deal of 
the square company. 











A striking example of the value of 
public liability insurance is seen in the 
suit brought by S. G. Sloan of St. Paul 
against the Germania Life Insurance 
Company for $5,000 damages. Mr. Sloan 
claims the amount as damages for in- 





juries alleged to have been received by 
a fall caused by a metal mat so con- 
structed as to entangle one’s feet when 
walking. The mat lay directly in front 
of the entrance to the Germania Life 
Insurance building, Fourth and Minne- 
sota streets, and Mr. Sloan, a tenant, 
states he tripped on it while coming 
out of the building March 17 last. 





The Travelers presents some statis- 
tics relating to the company itself, but 
which show the growth of liability in- 
surance. The figures give the total pay- 
ments of the company to liability pol- 


icyholders since 1898 as follows: 

kee ewed $878,729 1908......0.. 1,047,114 
Saas 417,765 1904. ...00006 1,186,000 
| eee 664,662 1905......... 1,439,815 
7 aeenioaye . 705,822 1906......... 1,947,053 
Sicccsues 830,728 1907.......+ 2,569,306 





One of the companies points out the 
failure of many agents in soliciting lia- 
bility insurance to conclude the negotia- 
tions. Agents may not see to it that 
the policy proposed covers all the haz- 
ards properly. They neglect to explain 
the exclusions of the contract, which 
later are likely to lead to trouble. This 
company urges agents to give attention 
to these details. If a policyholder be- 
lieves he is covered and an accident 
happens to one of the excluded class, 
he becomes dissatisfied and goes to an- 
other company. 

It is always well to present public 
liability to an assured and show him the 
necessity of coverage at that point. 





All employers of labor recognize the 
danger of accidents from exposed set 
screws. If such be unguarded at points 
where workmen may frequently come 
in contact with them, their existence is 
almost criminal. On the other hand, 
their location itself may afford a sub- 
stantial guard and the danger of per- 
sons being caught upon them is prac- 
tically nil. Still, experience has demon- 
strated that persons may be caught on 
exposed screws which seemed, prior to 
an accident, to be perfectly guarded by 
reason of their location.—Travelers 
Record. 





Liability insurance is a business sub- 
ject to such hazards, of such recent 
growth, of such constant change, and 
presenting so many complex and di- 
verse problems, that it requires in the 
highest degree the perfection of organi- 
zation. 

Some of the essential features of that 
organization are the expert classifica- 
tion of an enormous amount of detail 
and experience, the most expert and 
constant study of ever-changing and 
broadening laws and the most intimate 
acquaintance with the details of factory 
and construction practice, including the 
use of all manner of tools, machinery 
and appliances and the improvements 
and changes that are ever taking place 
in both practice and equipment. 

The great strategic principles of 
liability insurance remain ever constant 
but its tactical details are ever influx. 

The men of no other business face 
such wide and diversified problems as 
the men who form the organization of 
a liability insurance company. Some 
large companies have never mastered 
the essential principles of this business, 
and new companies generally rush into 
paths which angels would fear to tread. 
Financial strength and experience, de- 
partments working in complete har- 
mony, and a perfection of organization 
both in coérdinate and special lines, are 
absolutely necessary to the real use- 
fulness and value of the insurance of- 
fered.—Travelers Bulletin. 
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Miscellaneous Lines 


One of the burglary companies says 
that experience shows that the average 
protection given by the safe and vault 
equipment of many thousand banks is 
about 75 percent. The three causes of 
insecurity are misrepresentation of safe 
manufacturers, ignorance of banks and 
the desire of banks to save money by 
purchasing inferior equipment. The 
most common form of false economy is 
the omission of the time lock. 


Under the caption “Liability for 
Masked Burglary Losses” the F. & C 
Bulletin says: 

“By ‘Masked Burglary’ is meant 
cases where robbers compel one of 
the bank officials, who knows the com- 
bination, to accompany them to the 
bank at night, or at least out of bank- 
ing hours, and open the safe. Where 
the safe has a time lock this is im- 
possible, while if it has only a com- 
bination lock, the bank official can and 
must open it, as was the case in one 
of the two robberies cited in the last 
bulletin. In the first the robbers were 
foiled by the time lock and no loss 
occurred. The latter case being one 
where the bank had a combination lock 
on the safe, it was opened and the 
funds carried off. Claim against the 
insurance company is still pending.” 

The bank burglary policies of most 
companies are practically the same, viz: 
_(1) Insurance against loss at any 
time during the day or night from 
within the safe entry therein by the 
means of tools or explosives applied 
directly upon the safe. 

(2) Insurance against loss through 
hold-up robbery from within the bank- 
ing enclosure at any time during office 
hours or while the office force is at 
work in the bank during the day time. 

(3) Insurance against loss through 
damage caused by burglars to the 
bank’s property. 

These three provisions are intended 
to cover, and it is believed they do 
cover, every reasonable loss contin- 
gency to which a bank using proper 
safeguards may be exposed through 
the forcible depredations of persons not 
employed by the bank. Protection 
against loss at night, or out of hours, 
except through the forcing of the safe 
by tools or explosives, is secured by 
the time lock which prevents the of- 
ficials or employes going to the bank, 
either alone or with others, and open- 
ing the safe with dishonest intention on 
their part, or at the command of rob- 
bers. 

_ An editorial in the Bankers Journal 
in which the writer suggests that the 
Bankers Association take action to se- 
cure a standard policy, including among 
other provisions, liability for masked 
burglary, the article being based on the 
robbery of the bank which had no time 
lock on its safe, and which was robbed 
outside of banking hours and without 
the aid of tools or explosives, hence 
not being covered under the policy pro- 
visions. 

_ The Fidelity and Casualty, comment- 
ing on the same, says: “We believe the 
suggestion of the writer was intended 
in all good faith for the benefit of the 
banks, and without animosity to the 
insurance companies. But though good 
faith is evident, the lack of due consid- 
eration is also evident. A bank that 
has its funds guarded by a time lock is 
protected against ‘Masked Burglary’ 
losses, and has no need for ‘Masked 
Burglary’ insurance. For the bank 
whose funds are not under the protec- 
tion of a time lock out of business 
hours, the burglary insurance com- 
panies should not assume liability for 
‘Masked Burglary’ losses, unless it 
could be reasonably established that 
such loss was a bona fide ‘Masked 








Burglary’ and had not been caused by 
or through the collusion of a dishonest 
bank employe.” 

The company maintains that the bank 
with a time lock has no need for insur- 
ance against “Masked Burglary.” How- 
ever, if any such bank so requests, the 





company will cheerfully endorse its 
policies to meet their wishes. 

The bank which does not have a time 
lock on its safe should be condemned 
for failing to surround its funds with 
the ordinary safeguards commonly em- 
ployed, and it ought not, except under 
special circumstances, to be able to se- 
cure protection against losses made 
possible mainly through its own negli- 
gence. 





The Fidelity & Casualty began to 
write fly-wheel business in 1901, the 
first company in the United States to 
undertake it, and so far as is known 
the first anywhere. The adventure was 
criticised, but at present several other 
companies are writing fly-wheel insur- 
ance. The company says: 

“As has been the case in other lines 
floated by us, our carefully based rates 
have been heavily cut and by those who 
ridiculed our enterprise. Under these 
circumstances it may not be inappro- 
priate to state that our business just 
about paid its way up to June 30 last, 
allowing a 30 percent margin in favor 
of the unearned premium account. 
This is a favorable showing, for it 
costs more to carry a line during the 
time it is being planted than later. 
When we get a new line to the point 
of paying its way we feel confident of 
a profit out of it later. 

“There can be no satisfaction in this 
result to managers who appear to think 
the easiest way to plant their business 
is to raid ours at cut rates. Having 
taken some of our risks at lower rates, 
and also getting their new business on 
the same basis, it is interesting to in- 
quire what results they have a right 
to expect. If we are not mistaken, and 
our long experience gives us the right 
to assume it would not be easy for us 
to make any in this direction, the ven- 
tures of some fresh managers in the 
boiler business are likely to result in 
the same way. That line has been a 
very close one and expensive to plant, 
yet the fresh managers are writing busi- 
ness at lower rates than we can afford. 
What results are they to expect?” 





PREMIUMS AND LOSSES FROM 
THE DATE OF ORGANIZATION 


The following gives net premiums, 
net losses paid and total cash dividends 
of companies since date of organization: 





Prems. Losses. Dividends. 
Aetna Ind. ...$ 3,049,049 $1,034,107 ........- 
Amer. Bonding. 5,656,604 1,867,321 420,000 
Amer. Surety.. 21,312,119 8,849,085 3,350,000 
Aet. Acc. 

Lith, cccoces 3,160 21S nccccece 
Aetna Life..... 26,506,740 10,851,974 468,700 
Amer. Bank.... 2,869 1,100 ccccccce 
Amer. Cred.-Ind. 10,913,896 4,259,324 662,000 
Amer. Fid..... 931,442 J 7,500 
nets Surety 1,008,764 307,997 15,000 

as. 0. 

Amef. ccccce 4,800,936 1,571,456 30,000 
Consol, Cas.... 27,530 TY Pee 
Cont. Cas..... 13,424,991 6,277,353 312,000 
Emp. Liab..... 28,214,190 13,982,697 ........ 
Empire State... 2,455,980 763,780 208,125 
Frankfort ..... 1280,514 6,335,677 ..-.e00s 
Fidel. & Dep... 14,653,976 5,256,827 2,654,897 
Fid. & Cas.... 68,961,499 26,629,132 1,203,750 
Gen. Accid..... 4,944,687 1,812,959 .....006 
Guar. Co, 

NM. A, ccvses 56,009,195 1,895,249 578,626 
Hartford S. B. 23,571,047 2,008,265 1,554,750 
Ill, Surety..... 96,849 14,849 12,500 
Lloyds Pl. Gl.. 8,800,314 3,384,278 806,500 
London G. & A. 13,942,381 6,179,519 ........ 
We GeBeccces 18,454,678 8,035,322 712,000 
Met Surety.... 919,368 207,874 40,000 
Met. BB.cccce 127,632 2,730,444 538,000 
N. }- Pi. e 2,241,925 794,938 144,891 
Nat’l. Cas..... 1,122,763 447,293 2,000 
Nat'l Surety... 8,035,000 2,732,637 325,000 
New Amst. Cas. 4,378,564 1,788,047 201,100 
N. Y, Pl. Gl... 4,966,042 1,791,359 175,500 
N. A. Accid.. 8,777,003 1,243,240 70,000 
Nor. & Lond... 19,826 BAOE cszscece 
OS eee 12,653,125 5,114,063 ........ 
Pacific Surety.. 1,225,254 324,286 226,500 
Pacific Mut.... 8,175,518 3,511,693 62,500 
Potle. Cas... 2,815,111 928,492 57,105 
Phoenix Pref.. 337,009 120,949 20,600 
Preferred ..... 15,402,22 5,654,504 254,000 
Standard ...... 22,354,638 10,434,379 302,750 
Tit. Guar 

eer 2,159,188 560,622 187,665 
Trav. Ind...... 80,841 T,0B8 cccccece 
Travelers ..... 99,495,331 40,975,137 3,683,000 
oo. = oe, 

GEM. sccccee 15,604,373 4,928,252 815,863 
Unit, Surety... 479,043 BESTS ceccvccs 
U. S. Cas. ++ 11,266,730 4,305,389 72,500 
U. S. Health & 

OH cccocae 4,746,927 2,369,380 214,000 











Surety and Fidelity 


So far the new surety rates have 
worked with almost perfect satisfac- 
tion. Cases where companies are per- 
mitting any deviation from them are 
exceedingly rare except in instances 
where general agreements existed to 
furnish contract bonds at certain rates. 
Many of the general agents would be 
fully as well satisfied if these agree- 
ments were all abrogated. The result 
of the new move is that agents and 
companies are getting more income 
for the same amount of work or for 
assuming the same amount of liability. 
There is now a chance for decently 
managed companies to make money. 

The mere placing of the business 
upon a profitable basis, which was the 
first consideration, is not the only one 
by any means. It is worth more than 
can be estimated to the business to have 
the companies prove that they could 
get together for their common good, 
that they could drop at least part of 
their petty differences, that they had 
nerve enough to see some business get 
away from them if they could not get it 
at a fair rate, that the surety business 
has some standards and some dignity 
and is not conducted like an auction or 
a fire sale. 

Agents ought to hold their heads 
higher than they did before Sept. 1. 
They now are representing a business 
they do not continually have to anolo- 
gize for. They are competing for 
business on even terms, as banks do. 
And they should conduct their busi- 
ness in the same decent, dignified way 
as banks do, and not by means of the 
same slandering, “knocking” methods 
as have too often prevailed in the past. 

If the companies will continue as they 
have in the past few weeks and the 
agents will rise to the occasion there 
is a chance to make more money, to 
have the respect of the public to a 
greater degree and to enjoy much more 
satisfaction in doing business. 





The United States Fidelity & Guar- 
anty seems to be leading the crusade 
against companies making deals with 
bankers’ associations for fidelity bonds. 
It points out the fact that in taking 
such a course these associations are 
doing an injustice to the resident 
agents. Banks condemn and discour- 
age any acts directed toward them- 
selves by other institutions that depart- 
from their regular line of business to 
engage in banking. The United States 
Fidelity & Guaranty thinks that the 
bankers are beginning to see that in 
making these compromises with the 
companies they are depriving the agent 
of his commission. 

The company also takes the position 
that such deals are overhead writing, 
which was one of the main features the 
fire insurance agents fought and won. 
It believes that bonding agents will 
welcome similar relief. 

The company states that the prac- 
tice of requiring bids is no credit to the 
business of banking, as it tends to 
throw the bonds into the hands of the 
more uncertain surety companies that 
are in the business and are willing to 
write bonds at any cost. Later being 
confronted with a losing proposition 
they are compelled to make compro- 
mises on claims to save themselves. 





One of the companies calls atten- 
tion to the hazardous nature of bonds 
guaranteeing the compliance with and 
fulfillment of the terms and conditions 
of franchises covering a long period of 
years, especially when these bonds are 


‘executed on behalf of individuals and 


unincorporated bodies. Frequently a 
man of strong financial worth and high 
standing applies for such a bond and 
seemingly there is little danger. How- 
ever, the uncertainties of fortune are 
such that a company is often called to 
pay the penalty of the bond. The 
death of the assured may leave no one 
sufficiently interested to carry out the 
provisions of the franchises. 

This company states that corpora- 





tions stand in as different light as the 
control passes from one to the other 
regardless of the death of the stock- 
holders. It suggests that even in case 
of corporations there should be pre- 
cautions taken. The bond should con- 
tain a provision giving the company the 
right to cancel at any time or it should 
be written for a year, with provision 
for renewal. 





The Fidelity & Casualty Bulletin 


says: 

“An official of the state of Ohio, ap- 
pointed to office for a term of years 
and required by law to give a bond 
for the faithful performance of his du- 
ties, obtained a bond from a surety 
company and paid the latter a premium 
for one year at the stipulated rate. At 
the end of the year he refused to pay 
any further premium, and the bonding 
company sued him for another annual 
premium. Two inferior courts found 
for the defendant, but these judgments 
were reversed on appeal to the circuit 
court. On further appeal to the su- 
preme court, this tribunal reversed the 
circuit court and affirmed the judgments 
of the lower courts. 

“With the controversy between the 
bonding company and the official over 
the $12 permium, we need not concern 
ourselves; but an incidental feature of 
the case involving the rights of the 
state in the given circumstances in- 
terests us greatly. 

“The bond was silent as to its term. 
The official, however, was appointed 
for a number of years, and the supreme 
court held that the bond under such 
conditions must be regarded as having 
been issued to cover the full term. But 
the court then went on to say that, be- 
cause of the refusal of the official to 
pay a second annual premium, the bond 
became ineffective after the first year, 
and imposed no liability upon the surety 
company for the conduct of the official 
after the end of his first year in office. 
It is conceded that no other bond was 
ever filed by the official; and it follows 
that the state was without protection 
after the first year. 

“This decision seems to us extraor- 
dinary. The law requires the official to 
give a bond; but under this decision 
the will of the legislature may be nulli- 
fied and the state left defenseless with- 
out the knowledge of any superior state 
official We have no idea that the 
courts of other states will follow Ohio’s 
lead in this respect, or that, indeed, 
the decision will permanently stand in 
Ohio.” 

The case is reported in 37 Insurance 
Law Journal, page 72 (Bonding Com- 
pany vs. Bryant, Ohio supreme court). 


A Chicago contractor called at a 
surety office in that city to get a bond. 
He had a contract for about $20,000 
and he had that amount of money in 
the bank. Nevertheless the agent asked 
him for the full particulars of his finan- 
cial statement. The old gentleman 
seemed to be somewhat amused at the 
question, but finally said, “I never had 
to answer all these questions before. 
“Well,” said the agent, “it will be neces- 
sary for you to answer them here, and 
we have to have this information. 
am sorry to put you to this incon- 
venience.” “Don’t apologize to me, 
said the contractor, “if all the surety 
companies asked all these questions and 
refused to issue bonds unless they were 
answered satisfactorily, it would be a 
good thing for the legitimate contrac- 
tors. It would keep a lot of dubs out 
of our business.” 





One of the companies points out the 
fact that its records show that in many 
instances it is carrying the depository 
bonds of an institution but gets none 
of its fidelity business. It urges its 
agents to solicit fidelity bonds from a 
bank, feeling that they have not gone 
after this business. The fact should be 
pointed out that the company is writ- 
ing its depository bonds, which is the 
more hazardous risk and_ hence it 
should be favored with the fidelity and 
burglary business. 
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Accident and Health 


—— 





Am I more capable of soliciting busi- 
ness this year than last? Has any 
knowledge of the way to get business 
that will stick been increased by my 
experience of the past year? Are the 
methods I use to present my contracts 
more attractive than formerly? Has 
my knowledve of the business increased 
or have I allowed it to become out of 
date? 

Every agent who wishes to do more 
and better business this year should ask 
himself these questions and see if he 
has left anything undone by which he 
could improve himself and his methods 
of getting business. 

No one who is willing to improve his 
opportunities should be afraid of a 
thorough introspective criticism of him- 
self and if he is ambitious he will find 
a number of points which he can im- 
prove with a slight effort on his part. 
No better time to do this can be found 
than at the time when the old year is 
drawing to a close and stock is being 
taken Preparatory to starting the new 
year right. 

It is true that all progress is due to 
a desire to be continually doing better 
work, and to achieve this there must be 
new and fresh ideas evolved for the 
presentation of what you have to sell. 
This can only be done by revamping 
one’s old methods, keeping in touch 
with all that pertains to a better knowl- 
edge of the business. Keep looking 
over what you have done and see if 
there is not a way to improve your 
methods. Few are they who cannot 
find mistakes in their work which can 
be corrected. 

It is the same old routine day after 
day and the same arguments, but by 
keeping one’s eyes and ears open, think- 
ing and studying, will add new ways 
and means by which one can acquire 
success and make the progress that he 
would achieve. Inertia is a hard thing 
to overcome but when momentum has 
been attained it is easily kept up. It is 
surprising how readily it is added to 
and what results it will bring when ap- 
plied to one’s business. Try it and 
see. 





A straight canvass for business is an 
effective way of building up a substan- 
tial account and is found to be of ad- 
vantage to agents in saving many un- 
necessary steps, as well as going over 
the same ground many times. To be 
effective, the soliciting agent must make 
a careful selection of the prospective 
insurers in each place visited and as 
far as possible systematically canvass 
each one. This is not difficult in stores 
where, if an agent is able to get one 
policyholder, he will find that the busi- 
ness will come to him very freely, as 
one employe will talk to the other 
about the desirability of insurance and 
create an interest which will result to 
the advantage of the solicitor. It is 
not infrequent that the writing of one 
policy will indirectly lead to the secur- 
ing of an application from practically 
every employe in the store. By secur- 
ing the aid of some one of the em- 
ployes a straight canvass may be made 
very effective—Agents’ Record. 





_ The man who can not afford accident 
insurance is met everywhere. He, as 
well as the agent, knows that he often 
lies in order to avoid doing something 
that will keep them from being de- 
pendent after he is dead or disabled and 
solely to save a few paltry dollars. He 
will waste enough money on cigars, 
horse races or other nonessentials every 
month to more than pay for a year’s 
insurance. If he is shown that insur- 
ance is not an expense but an invest- 
ment that may pay large returns he 
may become interested in the contract. 

The most difficult of all to interest 
are those who say they are well fixed 
and have no one depending on them. 
Such a man often can be reached 
through his pride by having attention 
called to the fact that accident insur- 


case of his violent death, thus leaving 
his business in clean shape and also 
gaining the approbation of his business 
associates. 

Those who are almost ready to take 
insurance but want to investigate per- 
sonally the methods of the company 
are the most unreasonable class to do 
business with, but, routed from one ex- 
cuse to another by persistent solicita- 
tion, they will at last yield and after 
they once have a policy are apt to hang 
on to it persistently as they refused be- 
fore hand to sign an application. 
Soliciting accident insurance is no 
sinecure and the successful agent must 
have a fair knowledge of human charac- 
ter and some ability as a salesman along 
with a clear conception of the right 
thing to do or say at the proper time. 
Varied and difficult experiences add 
zest to his daily work. Truth and 
force are his weapons and industry is 
the handmaid who leads him persist- 
ently on to victory. 





In every department of human ac- 
tivity it is the man that “holds on” who 
is ultimately successful. It may be 
safely asserted that persistency is one 
of the most pronounced characteristics 
of every man who makes his mark in 
the world. 

In accident insurance also it is the 
persistent policyholder who is ulti- 
mately successful—in benefiting by his 
thrift and foresight. 

Insurance is not insurance any the 
less because a man has sustained no 
loss up to the present time. The policy 
you hold has a tangible and certain 
value, even if you pay the premium on 
it for forty years and then die peace- 
fully in bed without a mark of outward 
injury. But there are far too many 
who, when the payment of the premium 
“pulls” a little on account of a real or 
fancied money stringency, give way to 
the temptation to lapse. It is a strange 
fact, that in many such instances acci- 
dent, death or disabling injury follow 
these lapses almost immediately. And 
by the law of averages the older a 
policy the more liable is such an acci- 
dent to occur. 

Your accident policy should be num- 
bered among your necessities, and 
ought to be gripped tight as a price- 
less possession. 

The future is a closed book to you, 
and only the fullness of time can open 
it. 

This is a sermon and the text is: 
“Don’t Lapse.”—German Commercial. 





Question—I have a policy in an Ohio 
company which pays sickness and ac- 
cident benefits. There is supposed to 
be a dividend credited each year, and 
on the back of policy a table is given 
which states that it is intended to show 
“the least that can be withdrawn” at the 
end of each year or rather the with- 
drawal value of each year as the policy 
grows older, on surrender of policy. 
From this withdrawal value any 
amounts that may have been with- 
drawn for benefits are to be deducted. 
The question is: Is this table of values 
of any binding force in law? Is the 
company, if solvent, obliged to pay as 
much as the amounts shown? 

Answer—There is no doubt but that 
a company which is solvent could be 
held liable for the payment of the sums 
mentioned in the schedule on the back 
of the policy. If, however, the com- 
pany goes into the hands of a receiver 
the policy holder would only receive 
his pro rata share of the reserve after 
the receivership had been settled. In 
case the matter was taken into court 
at any time while the company was 
solvent it would likely be decided that 
the table on the back of the policy was 
a part of the contract and was binding 
on the company, and it would be 
obliged to pay the sums mentioned 
after deducting any amounts withdrawn 
for benefits. 





No real success can be accomplished 
save through the tedious, toilsome and 





ance will protect his investments in 





Industrial Disability 


When a company goes to the expense 
of appointing an agent he owes it a 
duty. It has had one object in secur- 
ing him—business. The agent knows 
the reason he is appointed. It is up 
to him to go out as a harvester. To 
do otherwise is to play false with his 
company. 

The agent who gets business by ques- 
tionable methods does an injustice to 
the company. He injures its reputa- 
tion. In attacking other companies he 
discredits his own business. People 
begin to think that all companies are 
scoundrels. 








An agency director relates his ex- 
perience in dealing with a man who 
had the earmarks of making a good 
agent, but who felt that as so many 
people were unemployed, selling insur- 
ance would be hard sledding. The 
agency director ccncluded to investi- 
gate and took the man with him while 
he interviewed some bankers, business 
men, manufacturers, railroad men, sales- 
men, drivers and so on. The city had 
75,000 people. It was estimated that 
under normal conditions 25,000 were 
employed. The authorities interviewed 
agreed that 75 percent of these were 
still fully employed, while 15 percent 
were working part time. 

The agency director therefore con- 
vinced his man that he had at least 
16,000 people who could be counted as 
prospects. It enthused the man at 
once and he began work. 

It pays when you believe there are 
not enough people making sufficient 
money to pay the premiums to go out, 
as this agency director did, and take 
an inventory of business conditions. 





There is no genius in life like the 
genius of energy and activity. 


INDUSTRIAL ACENT AND HIS 
RELATION TO THE CLAIMANT 


By a Field Manager 

The writer recently came across a 
few claims that engaged his attention 
rather closely. The agent was not on 
a profit sharing contract—this has 
some bearing on the subject of this 
article and is therefore mentioned as a 
preface, so to speak, It had been ruled 
by the company that the agent was to 
carry the preliminary notices in stock 
and to furnish them to the claimants 
on notice of disability. He had been 
duly notified of three claims in one 
week. He immediately furnished the 
preliminary blanks. He then waited at 
least one week before notifying the 
home office, but gave no report of in- 
vestigation of the claim. Instead he 
immediately began to canvass the 
neighborhood and stated that the 
claims would be paid promptly the fol- 
lowing week, 





* * 


In the meantime the investigation 
was delayed and the claims were run- 
ning along very nicely—for the claim- 
ants. One of the claims was for illness. 
The policy was of the “regular” form 
and did not pay for the first seven days 
of illness. At the end of one week the 
home office wrote and asked for cause 
‘of delay in mailing in preliminary 
notice and also cause of delay in re- 
port of investigation by agent. The 
agent waited a few days and then 
called on the claimants. He found the 
“sick” patient around the house, but 
“unable to work” and arranged for a 
settlement for three weeks “total” and 
two weeks “partial.” In the meantime 
the home office had become impatient 
and had called on its local medical ex- 
aminer to make examination. The ex- 
aminer’s report showed that the insured 
was confined to house exactly four days 
and was then partially disabled (not 
confined to house), for eight days. As 





persistent grind of the mill-stones of 
honest endeavor. 


the agent did not put in an appearance 


his claim and asked for settlement for 
the above mentioned period. The agent 
very willingly acquiesced and wrote 
the home office in that strain. 


The home office gave the agent an 
abstract from the report of the ex- 
aminer and forwarded draft on that 
basis. Of course, the agent could not 
face the claimant with the draft after 
telling him that the company would 
pay the amount originally demanded 
by the claimant and therefore wrote a 
“stringer” to the home office and stated 
that he “felt that the claimant was en- 
titled to it all.” The home office re- 
fused to pay. Finally the draft for four 
days total and eight days partial dis- 
ability was mailed by the home office 
to the claimant and was accepted—al- 
though the claimant refused to renew. 
The other two claims were accident 
claims and were handled in the same 
manner by the agent. He was uninter- 
ested in the company’s welfare and was 
determined to have as much as possible 
paid each claimant so that he could 
get a “big ad” for the company and 
himself and secure more applications 
as a result thereof. The cost of the 
claim did not worry him. He thought 
only of the fees he would receive on 
the new business and also realized that 
his commissions did not suffer, no mat- 
ter what the company paid. 
6 


While I do not desire in this article 
to speak of the merits of the profit 
sharing contract, still I do desire to 
point out to all agents their bounden 
duty to the company, to the claimants 
and to themselves, so far as claims are 
concerned. In the first place all agents 
are appointed at their own solicitation 
and accepted contract only after it 
meets with their anproval. They sign 
an agreement to look out for the com- 
pany’s interests at all times and to 
make investigations and report on them 
in the manner ordered by the company. 
They agree to sell policies as per man- 
ual and to guard against fraudulent 
claims and to properly handle the 
various details of the business. When 
a claim is presented the agent is sup- 
posed to see that the claimant receives 
the necessary blank on which to re- 
port it to the company, and then is 
expected to promptly investigate the 
claim and report to the company as to 
its validity and the probable duration 
of disability and also to make an 

recommendation as to settlement. If 
there is an reasonable doubt as to 
actual disability, house confinement, or 
any other points of the claim, he is ex- 
pected immediately to acquaint the 
home office and await instructions. In 
the meantime he is also supposed to 
look after the interests of the claimant, 
so far as possible, and to afford every 
necessary assistance for mailing of 
notice to the home office and properly 
to acquaint him with the nature and 
provisions of policy contract and see 
that the claimant understands it and 
makes claim only within its provisions. 
If the claim is not legitimate he is ex- 
pected immediately to give personal or 
written notice of rejection and im- 
mediately acquaint the home office with 
full details as a matter of record. All 
this he must do if he is at all inter- 
ested in the welfare of company, him- 
self and the other policyholders. 


In short every agent should sell his 
policies honestly and when claims arise 
should see at the very start that the 
claimants thoroughly understand the 
entire policy contract and all its provi- 
sions and requirements and that the 
claim is to be presented and settled ac- 
cording to its terms and in no other 
manner, and if the agent does not fol- 
low this system then he is working 
against his own best interests, for no 
company would think of retaining him 
on its rolls if he does not do so. 
claim properly handled, and paid under 
these conditions, will do more for an 
agent than ten paid improperly. No 
person can respect a company that will 
loosely handle claims—and this applies 





the claimant was very willing to stretch 
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AMERICAN FIDELITY GOMPAN 
waaay, Doma 


MONTPELIER 
VERMONT 


Accident and Health; Fidelity and Surety Bonds; 


the most liberal Automobile Liability Po 
Special Inducements to Agents and Bro: 


HUTCHINSON COOLEY, “enersl Agents tor 
159 La Salle Street, cmcann 


CHRIS. SCHROEDER & SON, Sesera! Agents lor 
83-85 Michigan Street, MILWAUKES 





Woodmen’s Casualty Company 


(Stock Company) 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to producers. :: 3: :: 





Address W. A. NORTHCOTT, President 


SPRINGFIELD, ILLINOIS. 





STRICTLY FIREPROOF 
ore. BREVOORT 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 





FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
1907 Income $370,975. - 


Liberal Policies, 


Liberal Terms, Liberal T 
ined, Alabama, Toray, Quabome, Tansey Cored; Mietur South Batote Mi 


Minnesota, Michigan and 


OUR PROGRESS NEVER EQUALED. SEE US POLICIES. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 


COMPANY 
OF LIMA, OHIO 


Capital Stock $100,000 OO 








Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 





“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
oe better co cae on Health policies caa 
Geos Contracts tracts in Good Territory to Good Men. 
jucers address 
H. G. B. ALEXANDER 


President and General Manages 
8208 Michigan Ave., Chiesgo, Ill, 





LONDON GUARANTEE AND ens C0., Ltd., 


CHICAGO 


A. W. MASTERS 
General Manager 





OF LONDON, 
ENGLAND. 


CONKLING, PRICE ¢ WEBB. 
Gen'l Agts., Ill., Me. and Ind. 
171 La Salle Street, Chicago 


RAYMOND @ RAYMOND 





Liability, Accident, Health, Gen’l Agts., Michigan, 
Burglary and Credit 310 Ford Bidg., Detroit. 
dc ntaencacnadiaiend es 6.eeerwe $547,742 
Surplus and Capital..... .....--eee-- 404,715 
BmSOG BOTT 2.0 cc cccccccsccccccscesece 969,03! 





Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago. 





KERMAN GOMMERRIAL AELIDENT SOMPANY 


HOME OFFICE 10% CHESTNUT STREET 
PHILADELPHIA, PA. 


STRONG STOCK COMPANY 
Any man in Pennsylvania, Vermont, Ohio, Illinois, Missouri, Michigan, 
Oklahoma or Texas, having a line of Accident, Health or Disability In- 
surance to place, will do best by consulting with the first and only Ger- 
man Accident Company in the United States regarding territory and 
commissions. 
Our ‘*Definite’’ Policies are the only safe kind to sell 
Address HORACE B. MEININGER, Sec’y and Gen’! Mgr. 








PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President, 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT INDEMNITY 
INSURANCE 


WE WANT LIVE AGENTS. 











Ghe 





of New Yorn 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD. President, 
790-292 Groadway Ne ‘for 








™ FRANKFORT 


Of Frankfort-oa-the-Main, Germany 


United States Department - ° 


Marine, Accident 
“4 vite cass INS. Co. 


Pd Established 1865 


- 100 William St., New York, N. Y. 





a 


and industrial Accident. 


Debosited with Insurance Departments in the 
United States for protection of Policyholders 


rs and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Teams, Burglary, Individual Accident and Health 


$600.000.00 





M. J. GROGAN, Resident Sec’y Cook Coun 
THOS, M, R 


Branch, National Life Bldg., Chicago, Ill 


OBBINS, Resident Sec’y Ohio, New England Bidg., Cleveland, Ohic 
Agents Wanted For Unoccupied Territory 


THE WESTERN UNDERWRITER. 














UNITED SURETY COMPANY 


BALTIMORE. MD. 


JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR IL 
BORLAND BLDG., 181 LAS LLE'ST..” CnicAco, tL. 
TELEPHONE Pane 4287 
THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens. GENERAL AGENTs, 
Bank of Commence Bioa., 10 MrTcHect Bipve. 
MINNEAPOLIS, MINN. Mitwaukee, Wis. 








HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, Pazswznt J.T. BURNETT, Suc’z-Traas. 


Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND 
BURGLARY INSURANCE 














Moore, Case, Lyman & Herrick 
MANAGERS FOR ILLINOIS 




















159 La Salle Street Chicago, IIl. 
Earn More! Write 
Live Stock Insurance! 
It will pay you well to add this branch to your business. This Company 


insures horses, mules and cattle against death from any cause. Attractive 

policies, fully protected by deposit of securities with Indiana In- 
gua surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 SURPLUS AS TO POLICYHOLDERS, $124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 


























October 29, 1908. 





